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NO BROKER LICENSE; 
LOSE PREMIUM SUIT 


Court in York County, Pennsylvania, 
Decides Against E. F. Perry & 
Co., Inc., New York 








ARE NOT REGISTERED IN STATE 
Question of Enforcement of Fire Insurance 
Contracts Also Discussed; Text 
of Decision 





Pennsylvania insurance men are in- 
terested in an action which was brought 
by E. F. Perry & Co., Inc., of New 
York, against members of a firm in 
York County, Pennsylvania, trading as 
Jacob Beitzel & Sons. The plaintiff 
brought suit for premiums. The de- 
fense set up was that the plaintiff 
could not recover because it had not 
taken out an insurance broker’s license 
in Pennsylvania. The court sustained 
the defense and refused the plainti’s 
motion for judgment for want of a suf- 
ficient affidavit of defense. Later, the 
defendant moved for judgment on the 
whole record. Judge Wanner entered 
a judgment for the defendant and 
against the plaintiff for costs. 


Court’s' Opinion 
The opinion in the case—Court of 
Common Pleas of York County, Penn- 
sylvania—follows: : 


This is a motion for judgment for 
the plaintiff, for want of a sufficient 
afidavit of defense. The plaintiff is a 
corporation located in the City and 
State of New York, and duly chartered 
under the laws of said Commonwealth. 

“It is described in the statement filed 
in this case, as a broker of fire insur- 
ance, and it brings this suit to recover 
from the defendants, the sum of $467.54, 
for placing insurance upon their prop- 
erty in Pennsylvania, in a number of 
different fire insurance companies, 
named in the plaintiff’s statement. 

“The affidavit of defense denies the 
Plaintiff's right to recover (1) because 
it has never complied with the provi- 
sions of the act of June 9, 1911, P. L. 
710, requiring all foreign corporations 
to register as such, in the manner pre- 
scribed in said act, before doing any 
business in this Commonwealth. 

“(2) Because it has never taken out 
@ fire insurance broker's license in 


(Continued on page 24) 





























Fire Insurance 
Americanization Movement 





TO AMERICAN FIRE INSURANCE AGENTS— 


The Home Insurance Company of New York, and 
The Franklin Fire Insurance Company of Philadelphia, 
heartily endorse the Fire Insurance Americanization 
Movement of the Committee on Public Relations of 
The National Board of Fire Underwriters, and earnestly 
recommend to all American Fire Insurance Agents and 
especially their own representatives everywhere that 
they give this worthy movement their unqualified 
support. The present may prove to be an exceptional 
opportunity for favorable action along the lines. 


indicated. 
ELBRIDGE G. SNOW, President 
























; Che Conmontuealth 
Insurance Company 


ot Nefu Bork pancy Profits, Ren- 


C. F. SHALLCROSS, President tals and all Kindred 
76 WILLIAM STREET, NEW YORK Lines of Insurance. 


Fire, Automobile, 
Sprinkler Leakage, 
Windstorm, Riot 
and Civil Commo- 
tion, Use and Occu- 





Through its Field Men and Engineers this Company 
is prepared to give expert service in cooperation with 
its agents at all important points in the United States. 





SPRINGFIELD | 


Fire & Marinelnsurance Co. 
Cash Capital $2,500,000.00 
Te SPRINGFIELD for two-thirds of a century has 





transacted business solely under its own corporate 
name, without annexes, underwri — es or 
subsidiary companies. An agent of the SPRINGFIELD is 


not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and <del pearnmmey oe 
sentative of an undivided and t company. 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 










ALL PREPARED FOR 
LIFE INSURANCE DAY 


Host of Speakers Will Be Provided By 
Young Men’s Christian Association 
Next Week 





THRIFT ADDRESSES ALL WEEK 


Unusually Clever and Effective Literature 
Written and Copyrighted By Joseph 
A. Richards 


Life insurance companies and agents 
throughout the country are ready for 
the National Thrift Week campaign of 


the International Y. M. C. A., which is 
to be vigorously prosecuted in every 
city during the eight days, beginning 
tomorrow, January 17. Life Insurance 
Day is Monday. A committee of the 
Life Underwriters’ Association and a 
committee of the Association of Life 
Agency Officers are collaborating to 
make January 19th a great success. 
Speakers in behalf of life insurance 
have been assigned, and these include 
not ony insurance men, but bankers, 
credit men, manufacturers, real estate 
operators and others. To reciprocate, 
the insurance men will talk on Family 
Budget, Pay Your Bills, Make a Will, 
Bank Day and other days during the 
week. Agents are now in conference 
with Y. M. C. A. officers for speaking 
assignments. 


Remarkably Good Literature 


Tens of thousands of life insurance 
posters have been distributed to the 
various cities and a ton of pamphlets 
about life insurance. The poster which 
is in colors shows a sailing vessel, plow- 
ing through a heavy sea. It bears the 
caption: 

Life Insurance Today 
Brings in your ship with tomor- 
row’s bread and butter. 

At the bottom is carried the Y M. 
C. A. National Thrift Week slogan: 
“Master Your Money Matters or They 
Will Master You.” 

The poster was prepared under the 
supervision of J. A. Richards, presi- 
dent of the Joseph Richards Company, 
a leading advertising house located at 
9 East Fortieth Street, New York. He 
also is the author of the three circu- 
lars which have been distributed, en- 
titled: “Does Life Insurance Cover 
You?” “Are You Sure?” “Lessons 
From the Lives of Three Men.” There 
is also a card ,entitled “Some Things 
for Speakers to Say Concerning Life 
Insurance.” 
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All of the literature is copyrighted 
by the Joseph Richards Company and 
some of it is reproduced herewith by 
permission of the Joseph Richards Com- 
pany. 

Does Life Insurance Carry You? 

Under the caption, “Does Life Insur- 
ance Carry You?” with which is coupled 
a picture of the ship, is the following 
reading matter: 

“That’s the way to put it; 

“There used to be an old question 
asked of men by their fellows and by 
life insurance solicitors—‘Do you carry 
life insurance?’ 

“But that question is out of date. . 

“Nobody carries life insurance, for 
life insurance won’t be in the position 
of being carried. It is no burden on 
any man’s back It is an automotive 
vehicle that carries everybody who in- 
vests in it. ; 

It Carries the Load That Cripples 

“To begin with, there is something 
that every decent man feels with re- 
gard to the future of wife and children 
that is actually a load on his mind and 
on his heart—a load that cripples his 
efficiency in other things, that either 
makes him reckless in his expenditures, 
because he sees no way of adequately 
meeting this problem of the future wel- 
fare of his family, or that makes him, 
miserly and unhappy for the same rea- 
son. This load life insurance assumes 
and carries in such a way as to abso- 
lutely relieve the man of his burden. 
It starts him out every day care free 
in reference to future obligations in 
case of his sudden death or serious 
illness. 

A Good Habit 

“Again, life insurance carries you 
into a first-rate habit which is hard 
otherwise to form, viz.: a habit of sys- 
tematic saving, for it is a matter of 
record that life insurance policies per- 
sist much longer than do deposits in 
savings banks. They tell us that very 
few savings bank accounts are even 
ten years old, but the number of life 


insurance policies that reach old age 
and finally mature is large. 
A Newly-Found Asset 

“*Yes, but,’ you say, ‘a man must 
carry life insurance before it can carry 
him.’ This might be true if there were 
not so many additional things which 
are intensely personal, in which life 
insurance actually carries the individual 
who invests in it. For instance, a life 
insurance policy carries you to the door 
ef the bank and gives you a welcome 
with the President when you ask him 


for a business loan, as you would find, - 


if you could explorethe back of his mind. 

“Again, life insurance carries you 
into the possession of a sizable estate 
just as soon as the first premium is 
paid. This is a good big argument in 
favor of the man who invests. 

“Again, in almost every man’s life 
there comes a time when he actually 
needs to be ‘picked up and carried’ for 
a while. Something serious has hap- 
pened, a big doctor’s bill or an unfor- 
tunate business experience, or some- 
thing of the sort, has bowled him over. 
At that time a life insurance policy 
comes along and actually puts him on 
his feet and starts him all over again. 
This, of course, is due to the loan value 
which life insurance policies always 
have after the first two or three years 
of their life. 

Very Much Alive 

“Again, although a life insurance 
policy hasn’t as many lives as a cat, 
yet it has been frequently found to be 
alive when the man who had previously 
invested in it thought it had died for 
lack of premium payments. In the 
modern life insurance policy there is a 


provision. which starts a reserve fund | 


working after the premium fund’ has 
failed and if a man dies within a cer- 
tain length of time his heirs will dis- 
cover that that policy, although appar- 
ently surrendered, has full vitality- 
that is to say, is payable in full to his 
beneficiaries and thus carries the bur- 
den after all. 


“So it is no longer accurate to say 
that you carry life insurance any more 
than you say you carry a United States 
Liberty Bond, in which you have in- 
vested and which can at any time be 
turned into cash. 


“Hence, let us return to the original 
question and— ; 

“Have you given it the opportunity 
to take you along the road of success 
in life, releasing your energies, your 
time, your thought for work and for en- 
joyments which would be impossible if 
life insurance did not carry for you the 
big liabilities to which we have re- 
ferred? 

“If life insurance does not carry you, 
won’t you hail the first life insurance 
salesman you can think of just as you 
would call up a taxi in order to be car- 
ried from one’. place to another? 

“Won’t you call this man up and tell 
him that you want a quick trip from 
uncertainty to insurance; that you want 
to have a big load taken off your mind 
concerning the future of your wife and 
children, and, in short, that you want 
to have life insurance carry you and 
your family, smoothly, to the place of 
financial security that will be at once 
economical and will give you a sense of 
welfare quite inexpressible?” 

Lessons From the Lives of Three Men 

Another circular, captioned: ‘“Les- 
sons From the Lives of Three Men,” 
reads: 

“The First Man. 

“The first man was married. A be- 
loved wife. Three darling kiddies. All 
in the best of health. Then, an acci- 
dent. The widow and three orphans 
alone, without support—except— 

“Except for his life insurance. 

“He had supplied their bread and 
butter while he lived. 

“He had provided their bread and but- 
ter for the days when he had gone. 

“He had learned years before that life 
insurance is tomorrow’s bread and 
butter. 





“The second man started work at 19. 
At 40 he was a success. His businegs 
thrived. His bank account was large, 
His credit was good. But at 50 he was 
penniless. Sudden reverses had ruined 
his business, depleted his savings, 
shaken his credit. 

“His Foresight saved him. 

“Years before he had been insured. 

“He had paid his premiums promptly, 

“And now, his insurance money get 
him up in business anew. 

“In five years he was as prosperous 
as ever. 

“Today he has more insurance than 
before. 

“He has learned that insurance is to. 
morrow’s bread and butter. 


The Third Man 

“And the third man. He never 
seemed able to save. Every week he 
promised himself: ‘Next week I’ll start 
a bank account.’ 

“Next week became next month; 
next month became next year. The ac. 
count was never started. At 65, he 
hadn’t saved a cent; he couldn’t earn 
much any more. What was to become 
of his wife and himself in their old 
age? Where would their bread and 
butter come from? 

“From their life insurance! 

“He had never banked his money, 
but he had insured his wife and him. 
self throughout the years. 

“He had insured his wife and himself 
bread and butter and a decent home 
for the last years of their life. 


Are You Providing for Tomorrow’s 
Bread and Butter? 

“You should. By taking out life in- 
surance. By taking it out TODAY. 

“Take out life insurance to protect 
your loved ones. 

“Take out life insurance to protect 
you in your old age. 

“Take out life insurance to protect 
your business. 

“And if none of these reasons appeal 
to you, take out life insurance because 














Some of the Innovations Introduced by the EQUITABLE 


Sixty Years of Public Service 





———— 





Daring Its 


Shortening, Simplifying and Liberalizing the Policy 
Contract 





Immediate Payment of Death Claims 





Incontestability after first policy year 


Group Insurance for Employees 





A.Corporate Policy to Protect Business Interests 





A Convertible Policy Adaptable to Altered 
Circumstances 





| 
120 BROADWAY - 


Free Health Examinations for Policyholders 


A Home Purchase Policy 


A Refund Annuity guaranteeing return of Entire 
Principal 


An Income Bond to Provide for old age 
‘New and Improved forms of Accident and Health 


Policies, thus completing the circle of protection 
against the hazards of Life, Accident, and Disease 


THE EQUITABLE LIFE ASSURANCE SOCIETY of the UNITED STATES 


W. A. DAY, President 


NEW YORK 
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it is an investment, an investment of 
extraordinary merit. Every dollar you 
pay in premiums comes back many 
times over, oft-times a hundred fold; 
sometimes a thousand fold. Shrewd, 
hard-headed business men invest large 
portions of their yearly surplus in life 
insurance, because they know their 
money is absolutely safe, and because 
they know it will pay them substantial 
dividends. 

“Life insurance, then, is your triple 
protection, and a wise business invest- 
ment for you as well. Insure your life 
today. Tomororw may be too late; an 
accident may do worse. 

“If you insure today you will ease 
your mind from fear of the future. 
You'll find that it is a real relief—a 
great satisfaction. And your wife and 
family will feel safer too. 

“Any insurance company or any one 
of their representatives will be glad to 
help you decide which kind of policy 
you need most; and how much insur- 
ance you really should have. Call on 
one today; and you will have taken the 
first step in providing tomorrow’s bread 
and butter for yourself and your 
family.” 





Tips For Speakers 
About Insurance 


Life insurance starts a man sav- 
ing; saving for himself, for his 
family, for his business. 

It holds a man to the saving habit, 
because a man always thinks of his 
policy as so many thousand dollars 
worth that he would be giving up if 
he quits—i.e., he thinks of it in terms 
of the full amount of the policy. 

Statistics prove that men hold on 
to life insurance longer than they do 
to savings bank accounts. 

It gives a man an estate on pay- 
ment of the first premium. 

It increases the credit of the man 
who invests in it. Mercantile agen- 
cies and banks recognize this fact. 

The policy holder puts none of his 
time into the life insurance invest- 
ment. He pays his premiums and 
the company makes money for him. 
No need for the insured to “wtach 
the market.” 


Policies which mature in the first 
few years pay 300 to 5000 per cent 
on the investment. 


When a policy matures it is quick 
cash for emergencies, and it also can 
be made payable in monthly instal- 
nts over a series of years. 

Life insurance will educate a 
man’s children—an endowment pol- 
icy falling due when they are ready 
for college. 

It has cash and loan values which 
are emergency funds if need be, be- 
cause of a big doctors’ bill or of an 
accident. 

No lawyer can break a life insur- 
ance bequest as wills can be broken. 

Life insurance is the safest invest- 
ment known. It is thoroughly super- 
vised and must maintain an ade- 
quate reserve on each policy. 

Life insurance is national thrift. 
It should be encouraged, not taxed. 
In England life insurance premiums 
are exempt from income tax. Why 
not in America? 

Assets of life insurance companies 
are most carefully invested and 
money earns compound interest. 

Life insurance plays no favorites. 
The big investor gets no larger re- 
turn in proportion than the thousand 
dollar policy man. 

Life insurance values are always 
increasing; they never fluctuate; a 
policy matures with mathematical 
accuracy. 

The one best thing to say to an 
audience about life insurance is that 
today is the day to buy it. 








C. F. Nesbit with 
Masonic Mutual 


VICE-PRESIDENT OF COMPANY 








Former Insurance Commissioner and War 
Risk Bureau Head Will Manage 
Agents 





Charles F. Nesbit, former insurance 
commissioner of the District of Colum- 
bia, has been elected vice-president of 
the Masonic Mutual Life Association 





CHARLES F. NESBIT 


of Washington, D. C., and will have 
charge of the agency department. 

Mr. Nesbit is one of the best known 
men in the insurance business. In 
his early days he was in busines in 


the South and was also an insurance 
agent. As insurance commissioner he 
attracted considerable attention by re- 
ports he made making sharp comments 
on the reserve system; and by clean- 
ing up the accident and health situa- 
tion in the district. He is a man of 
ideas and has never been backward 
about expressing them. He left the De- 
partment to become commissioner of 
the War Risk Bureau, and when he 
retired from that system he took charge 
of the National Budget Committee’s af- 
fairs, making speeches before insur- 
ance men and other business interests 
on that vital topic. He is a good mixer, 
knows the insurance business and will 
make a valuable man for the Masonic 
Mutual. 


INSURANCE COMMITTEES 


Albany, Jan. 12.—The membership of 
the Insurance Committees of the two 
legislative branches, for the session of 
1920, will be as follows: 

Senate—Towner, of Putnam, Mullan, 
of Monroe; Carson, of Yates; Kasson, 
of Fulton-Hamilton; Abeles, Downing 
and Kaplan, of New York; Lynch, of 
Rockland; Sutherland, of Kings; Earle, 
of Kings. 

Assembly 
Cattaraugus; 


Gardner, Dutchess; Ames, 

Crowley, Monroe; Caul- 
field, Kings; Ullman, New York; Mor- 
rissey, Rensselaerffi MacFarland, War- 
ren: Saalbach, Erie; Doherty, Kings; 
Gillett, Columbia; Kiernan, New York; 
McDonald, Bronx; Healy, New York. 


MORTALITY OF WAGE EARNERS 


“Mortality Statistics of Insured Wage 
Earners and Their Families,” by Dr. 
Louis I. Dublin, is the name of a new 
book published by the Metropolitan Life. 
Nearly 50,000,000 years of life and more 
than 635,000 deaths are represented in 
the period of investigation covered by 
the book, 1911 to 1916. The volume is 
a distinct contribution to the public 
health movement in the United States 
and Canada, 
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FORREST F. DRYDEN 
President 








The Prudential Insurance Company 
of America 


Incorporated Under the Laws of the State of New Jersey 


HOME OFFICE 
Newark, N. J. 

















Manhattan Agents 
At Loesch Lunch 


HAPPY OVER COMPANY GAINS 





Company Unloads Unprofitable Real Es- 
tate; Home Office Building Earns 
High Interest 





Jubilation over the progress made by 
the Manhattan Life last year and the 
rosy outlook ahead furnished the key- 
note for the “I Told You So” luncheon 
given by George Loesch, manager of the 
metropolitan department of the com- 
pany to agents at the Hotel McAlpin 
on Saturday noon last. With gains in 
all departments, a country-wide greatly 
strengthened agency corps, reduced 
mortality, real estate white elephants 
passed into other hands, and the office 
building in lower Broadway an invest- 
ment paying a high rate of interest 
now, the Company enters the new year 
strongly equipped. About thirty agents 
were there to tell Mr. Loesch that they 
were with him in an attempt to reach 
a new goal for his agency in 1920—$3,- 
000,000—and general agents in Colo- 
rado, Louisiana, Tennessee and other 
states sent telegrams of good wishes. 


Home Office Building in Demand 


Mr. Loesch talked frankly with the 
agents, telling them of his days of joy 
and his days of gloom, the latter being 
moments when he had thought of the 
big downtown office building and also of 
the Philadelphia Building. There was 
a time when the Broadway building was 
not filled and it was a burden on the 
company; but now it is not only 
crowded with tenants, but there are 
several interests which are anxious to 
buy the building at a million dollars 
more than the book value. The Phila- 
delphia building and some other real 
estate has been disposed of, with the 
result that the net interest on the total 
invested assets is exceptionally high. 

The total insurance in force in the 
Company increased 6 per cent last year, 
twice as much being paid for as in the 
previous year. Mr. Loesch said he was 
especially gratified with the large in- 
crease which had been made in the 
surplus, this increase being 32 per cent. 
Mortality for the year was 75 per cent 
of the expected. 


A Construction Genius 

Credit for the showing made by the 
Manhattan is given to President Love- 
joy by Mr. Loesch. 

“T have been with the Company seven 
vears,” he said. “TI left one of the great- 
est companies in the country to come 
with the Manhattan because I had con- 
fidence in Mr. Lovelov and his asso- 
ciates and that confidence has been 
fully justified. In my opinion Mr. Love- 
joy is nothing less than a constructive 
genius. He has always been optimistic 
about this company’s future, and his 
action in slashing values several years 
ago turned out to be a remarkably accu- 
rate judgment.” 

Walter WN. Stanley, actuary, and 
Frank Kohler, superintendent of aren- 
cles, were amone the other speakers. 
Mr. Stanley discussed the real estate 
situation and Mr. Kohler told of the 
fine work being done by the agencies. 

The Metropolitan agency paid for 33 
per cent more in 1919 than in 1918; 
average premium per thousand was 
$40.06: average age per policyholder 
was thirty-seven years and six months; 
average amount insured, $3.100; about 
90 per cent of the business was pro- 
duced by regular agents operating un- 
der renewal contracts. 


The Southwestern Department of the 
Illinois Life. W. B Davis & Son, gen- 
eral agents, led that Comnany’s produc- 
ers last vear with $5.619.500 production. 
In 1919 the agency did $3,000,000. 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
If you read the publications Rabbi Samuel Sale, after thirty-two 
A New of various life insurance years of~ continuous service as rabbi 
Angle On companies you will be im- of Temple Shaare Emeth, has retired 
Income pressed by the unanimity from the pulpit to take up his work 


of the appeal to. their 
agency force to sell income policies, 
says the Travelers. This is due to the 
fact that all companies have found that 
protection of life insurance is incom- 
plete if its proceeds, which are so often 
the sole resource of the family, are left 
during the long and important period 
after the death of the insured at the 
mercy of innumerable hazards and 
mistakes. 

Insurance paid in the form of income 
is not only best for protection of the 
family, but it is most helpful for the 
agent.- Every monthly income policy 
that matures means that twelve times 
a year, for many years, the business of 
life insurance is advertised in the place 
it is paid and the agent does business. 

When you put money in a lump sum 
the transaction is completed and soon 
forgotten, but an income policy lives 
for years, a potent witness of the bene- 
fits of life insurance and your associa- 
tion with it. 

Think of the advertising value to your 
business of twelve payments a year for 
many years on a considerable number 
of policies; the effect on all the ac- 
quaintances of the widow who know 
that she is receiving a monthly check 
from you; and the effect on a com- 
munity of a large number of income 
checks every month, being cashed at 
the bank, the market, or the store. 


* * * 


Mr. L., who had car- 

An Argument ried $15,000 with T. W. 

Which Wonfor Russell, of the Con- 

T.W.Russell necticut General for 

8 everal years, had 

about made up his mind that he would 

take out $25,000 ordinary life and Mr. 

Russell had an appointment with him, 

at which time he hoped to be able to 
write the application. 

“On going to his office, I was met 
with the statement that he had bad 
news for me and that he would be un- 
able to take out the insurance because 
of the fact that the day before he had 
bought a house,” said Mr. Russell in 
the “Bulletin” issued by that Company. 
“It cost him about $25,000. 

“T worked the old stunt of asking 
him whether he was going to pay cash 
for the full amount or whether some of 
it was to remain on mortgage, to which 
he replied that $18,000 was to remain 
on mortgage. 

“Of course, the next thing for me to 
ask him was whether the rate of in- 
terest on the mortgage would be six 
per cent. It was. 

“The next question was whether he 
had asked the banks if they would 
agree to cancel the loan and give his 
wife clear title to the house if he would 
pay them seven per cent instead of 
six. To this question he, of course, re- 
plied that this was nonsense because 
no bank would do it. My reply was 
that I knew no bank would do it and 
that was why a life insurance com- 
pany existed. Result—$20,000 Term 
policy to cover the mortgage, which 
Term policy will be converted.” 

* + . 


After thirty two years 


Rabbi Quits of service as rabbi of 


Pulpit To Temple Shaare Emeth, 
Sell Insurance St. Louis, Rabbi 
Samuel Sale has re- 


tired from the pulpit to become a life 
insurance agent. 

Why he did it is thus described by 
the St. Louis “Globe-Democrat”: 


as a life insurance agent, beginning 
January 1. He was succeeded by Dr. 
Louis Witt of Little Rock, Ark., who 
last night was installed at the service. 

The resignation of Dr. Sale has been 
before the congregation of Shaare 
meth since October 30. As Rabbi 
ereritus he will receive $4,800 a year 
for the remainder of his life, but, chaf- 
ing under the possibilities of inaction, 
Dr. Sale determined to align himself 
with .some work embodying the prin- 
ciples for which he has always striven. 

“‘*Because for fortytwo years,’ he 
said, ‘I have been preaching the doctrine 
of provision for others, and have been 
brought into contact with thousands 
of families left destitute by the death 
of breadwinners who failed to provide 
for the future, showing a lack of deep 
affection, I determined to carry on this 
work in the business of life insurance.’ 

“Dr. Sale said his entrance into this 
business was not a new idea, but had 
been contemplated by him for twenty- 
five years. He is 66 years old, active 
and with a vital personality which, 
combined with a life study of humanity, 
will prove a great asset in the life 
insurance business.” 

“‘T am not going into this work for 
the monetary gain,’ said Dr. Sale, ‘but 
rather to instruct and lead those un- 
seeing people who make no provision 
for their families. The most bitter 
moments of my life have been spent 
with widows and children left without 
future means, and unable to earn for 
themselves.’ 

“Dr. Sale was born in Louisville in 
1854. He studied at the University of 
Kentucky and in Berlin. His first as- 
signment in the church was in Balti- 
more, where he served from 1877 to 


1883. His rabbinical duties then took 
him to Chicago, and later he came to 
St. Louis in 1887. During the national 
political conventions held in St. Louis 
for many years he has officiated as 
chaplain.’ ” 

* * + 


: In discussing its new Edu- 
Cost of 


cational Fund Agreement 
a College the Equitable Life Assur- 
Course ance Society gives some 


interesting figures as to the 
annual cost of a four year college 
course. Figures quoted from a leading 
university follow: 

A leading university has issued the 
following estimate of the annual cost 
of a four year college course. This is 
given simply by way of illustration: 
Board, 36 weeks at $7.00........ $252.00 
Washing, 36 weeks, at 75c per 





I Seria aca il ovaignae pia cali dce ncaa 27.00 
Tuition and Public Room fee.... 200.00 
RE OE vbtcascseekews eons 5.00 
Ce eer re 7.00 
Department of Physical TEduca- 

REED: isa sh xnk wba alee eleN 10.00 
a ees eer err 250.00 
Best (DOF FOO)... 2c cccessess 28.00 
BEG CHOE POO) «6:6 ccccvccmsee. 28.00 
Matriculation fee (entering stu- 

SEE Sie bk Sie owermeauee wn enw 5.00 

$812.00 


(To which must be added the cost of 
Books and other incidentals) 


xk OK Ox 


The insurance commis- 
Will Lead sioner of Colorado has said 
All regarding insurance: 

Industries “Insurance is an industry 
that is dedicated completely 

to the service of the public. When it 
is fully understood that service is its 
main purpose, there will be little dan- 
ger of its receiving unfair treatment. 
To round out its purpose, more syste- 
matic methods of educational work for 
the public should be carried on by all 
insurance organizations. This work 
should be conducted in such manner 
that all the people, not only those in- 
sured, but those uninsured, would come 
to thoroughly know and properly ap- 
praise this service at its true value. 
When that has been well done, very 
little occasion for uneasiness will exist, 








of modern life insurance. 


companies. 


desire and ideal. 





“The Oldest Company in America”’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life: 
American Experience Table of Mortality, the corner-stone 
The “contribution plan” of sur- 
plus distribution, used almost universally by American 
The Continuous Instalment policy, the basic 
form of all Life Income contracts. 


“Mutual Life”’—known in every household. 


policies and service, notable financial strength, co-opera- 
tion with agencies. Life Insurance at its best!—the Agent’s 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


‘The 


Unexcelled 

















so far as socialistic legislation is con- 
cerned, and the business will grow in 
volume and importance as never before 
in its history. During the coming years 
insurance will lead all industries, re- 
turning to mankind the greatest bless- 
ing of all—competence and independ- 
ence—while to those having this work 
in hand will come the added joy and 
satisfaction of being leading factors in 
this great element of world welfare.” 


AMEN CORNER DINNER 





Many Insurance Men Attend Political 
Reporters’ Banquet; Luther Little 
Prominent Figure 





Some of the leading insurance men 
of the city attended the twentieth an- 
nual banquet at the Waldorf-Astoria, 
Saturday night, of the Amen Corner, an 
organization of political reporters and 
former newspaper men whose banquets 
correspond in originality, satire and 
good-fellowship with the Gridiron Club 
affairs in Washington,’ and which are 
equally non-partisan. Luther Little, 
head of the publication division of the 
Metropoitan Life, was a central figure 
in the fun-making and devised some 
of the stunts, which poked good natured 
fun at public men and political move- 
ments. 

Among some of the insurance men 
who attended were Haley Fiske, F. H. 
Keker, W. J. Tully, J. V. Barry, Walter 
Stabler, George T. Dexter, E. D. Duf- 
field, Alfred Hurrell, Superintendent of 
Insurance Jesse S. Phillips, Eckford de 
Kay and Cecil P. Stewart. 





WAS WIDELY QUOTED 


The late FE. E. Rittenhouse, of the 
Kquitable Life Assurance Society. was 
one of the most quoted men in life in- 
surance. Recently, he made this state- 
ment: 


“Life insurance is one of the most 
effective steadying influences in finance- 
ing the American home. It mduces rea- 
sonable prudence and economy in home 
expenditure. It helps the head of the 
house to appreciate his responsibility, 
and emphasizes the proud fact that he 
is meeting it. It is the natural enemy 
of extravagance and assists in driving 
it from the home. Tt also assists In 
stabilizing business and national fi- 
nance, for life insurance money, either 
in the form of investments or in death 
claims, is constantly at work in every 
community of the country. 

“Its volume and hence its service is 
being increased every day. Life insur- 
ance has become one of the most im- 
portant and most dependable financial 
props of the nation.” 


RULES ON CHILD POLICIES 


Commissioner Fairchild, of Colorado, 
has made the following ruling: 

“The ruling heretofore in effect pro 
hibiting ife insurance companies from 
issuing Children’s Pure Endowment 
policies with return of premium and 
interest thereon in the event of death 
during the endowment period is hereby 
rescinded, and from and after this date 
it will be permissible for a life insur 
ance company to issue in Colorado 
Children’s Pure Endowment contracts 
providing for return of premiums and 
interest thereon in the event of the 
death of the child prior to the maturity 
of the endowment.” 


EXCESS INTEREST BASIS 


The Equitable Life Assurance Society 
announces that excess interest on divi- 
dends left on deposit, Life Income and 
3 per cent Instalment Settlements, and 
o nCertificates of Deposit for proceeds 
of death claims, ete., will be considered 
on the 1.3 per cent basis for the year 
1920, making a total interest allowance 
of 4.3 per cent 
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Founded 1865 


The Provident Life and Trust Company 


OF PHILADELPHIA 





proof” if you die. 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. You can make it “Shark 
[ r sy 








Northwest corner Fourth and Chestnut Streets 




















THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 














INSURANCE COM 
WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 

















Mt. Holyoke Buys 
Endowment Policy 


INSURANCE GIFT OF THE CLASS 
Text of Endowment Proposition Made by 
General Agent of Connecticut 
Mutual 


It is announced by Mt Holyoke Col- 
lege that by unanimous vote the mem- 
bers of the 1920 class voted to buy a 
$25,000 endowment from R. Seymour 
Hart, general agent at Springfield, 
Mass., of the Connecticut Mutual Life. 
Mr. Hart’s proposition was so clearly 
put that it is reproduced herewith 
through the courtesy of the Company’s 
Home Office publication: 

A Plan for the creation of a 
Twenty-five Thousand Dollar 
Endowment to be the gift of 
the Class of 1920 to Mt. Holy- 
oke College on the occasion of 
the Class 25th Reunion, June, 
1945. 
To the Members of the Class of 1920, 
Mt Holyoke College, 
South Hadley, Mass. 


Ladies: 
In the creation of this endowment 
through Life Insurance policies two 


very different methods naturally pre- 
sent themselves. Undoubtedly, the plan 
of insuring, in so far as is possible, 
each life for a small amount has some 
advantages to be counted in its favor, 
but when one takes into consideration 
the other and vastly superior plan of 
insurance for a much larger amount on 
several selected lives, the whole class to 
play their individual shares, it is evi- 
dent that it is much more satisfactory 
and business-like, not to speak of the 
fact that a very great amount of detail 
is eliminated. 

In undertaking this task, your class 
should keep in mind that there are 
two essentially important things to ac- 
complish. First, to have on hand with- 
out any question $25,000 to be turned 
over in June, 1945, to the college. Sec- 
ond, to eliminate just as much detail as 
possible in accomplishing this. 

You ladies have had presented to 
you, I am informed, the plan of taking 
out small policies of say $100, and hav- 
ing each one keep up her own policy. 


Consequently, I shall not take time to 
go into this form, but shall present to 
you the other plan of insuring a se- 
lected number from the class, and divid- 
ing the cost of carrying the insurance, 
share and share alike, among the mem- 
bers of the class. 

In your consideration of this plan, 
may I ask that you Keep in mind that 
there would be, presumably, from 15 to 
20 per cent of your members who could 
not pass the medical examination to 
secure individual policies. Also con- 
sider for a moment the tremendous 
amount of detail, assuming there were 
no deaths, in maturing two hundred in- 
surance policies at the end of the 
twenty-five years, when, you must re- 
member, each one of these would have 
to be personally surrendered by a duly 
authorized officer of the class in addi- 
tion to the individual on whose life the 
policy was written. This would be nec- 
essary because each policy will be pay- 
able to the class in case of death or 
maturity. Also, you must bear in mind 
that there are almost sure to be those 
who will carelessly let their policies 
lapse, and even should your class sec- 
retary be able to get in touch with 
them and persuade them to reinstate 
the policies, it will in any event cause 
her a lot of bother. 

There are many other things I could 
mention if time and space permitted, 
which I know would make you feel very 
differently regarding the small policy 
plan, but I am going to use the balance 
of this prospectus in outlining a defi- 
nite and, I consider, vastly superior plan 
to you. 

I very strongly urge that your class, 
which I am told numbers about 190, 
select five members who are certain to 
be able to pass the medical examina- 
tion, and insure the lives of these five 
for $5,000 each. 

The cost of the five policies at age 21, 
regardless of annual dividends, will be 
$949.50. This divided into 190 shares 
would make the annual contribution of 
each member of the class $4.99. It 
would be my suggestion that the class 
for the time being ignore the annual 
dividends, allowing them to accumulate 
at compound interest. I make this 
suggestion for the following very im- 
portant reasons. In the first place, 
some of the individual members of the 
class are going to slip up on this 
matter, and the law of mortality of 








course shows that during the next 
twenty-five years, approximately thirty- 
three of your number will be taken 
from you. These causes are going to 
effect a shortage in the amount neces- 
sary to pay the full $949.50 each year; 
but if you allow the annual dividends 
to accumulate to your credit the mat- 
ter is likely to be more than protected, 
and you may have also, at your twenty- 
fifth reunion, a nice little sum beyond 
the $25,000. 

On this five policy plan, should any 
one of the five insured members die, 
the cost to the class from then on 
would automatically be reduced one- 
fifth. In this same event, namely, the 
death of one of the five policyholders, 
our company would be glad to hold the 
$5,000 in trust until 1945, paying you 


interest on same which would mate- 
rially increase the fund available in 
1945. 


And now anotner word as to the divi- 
dends Based on the 1919 dividend 
scale, there would be payable to your 
class at the end of the first year a divi- 
dends. Based on the 1919 dividend 
be applied to the payment of the second 
premium due a year from now. 

Noting that at the end of the first 
year when the second premium would 
be due, you have $111.25, you see you 
have enough to cover the failures of 


twenty-two girls who do not send in 
their second contributions. There 
should be, however, no such number 


of failures as I have named if your class 
is sincere in this project, and by means 
of a careful notice system failures from 
other sources than death should be 
negligible. 

In either plan your class selects, you 
will have to delegate to some member 
of your class, a certain amount of fol- 
low up work, and in selecting my plan, 
I think I can give your class valuable 
assistance in eliminating as far as pos- 
sible the work incident to the plan. 

In sending out your notices each year, 
I shall be glad to offer you the facilities 
of my office, and, by sending these at 
least sixty days before the due date of 
the premiums, it would seem that at 
least 75 per cent of your membership 
should be sufficiently willing to co-op- 
erate in this matter to insure that per- 
centage of payments being in thirty 
days before the premium due date. At 
that time, with the assistance of the 
class secretary, it should not be hard 


to get in the delinquents during the 
remaining time. An arrangement could 
be made, whereby the class could au- 
thorize the company to apply such por- 
tion of the current dividend as was nec- 
essary to cover the shortage. 

In submitting the foregoing plan to 
you, I have not been able to make every 
detail as clear as | should like, but I 
ask that you feel at perfect liberty to 
question me as much as you like, and 
I am quite sure that I can satisfy you 
as to the merits of this plan. 

Please bear in mind that in laying 
this matter before you, I am simply try- 
ing to save your class a lot of trouble 
and needless work in the future, and 
to place for you the splendid gift you 
are to create on a sound, sensible, busi- 
nesslike footing. 

I trust that I may have been able to 
favorably impress this plan on your 
minds, and in any event, I am very 
grateful for the opportunity of appear- 
ing before you to submit it. Wishing 
you the best of success, whatever be 
your choice, I remain, 


A SELLING TALK LETTER 


The local management of the Connec- 
ticut General has issued this circular 
to prospects: 

It costs approximately $75 to insure 
4 $3,000 automobile against damage by 
collision. Which is more valuable—the 
car or the life of the owner? Irrespon- 
sible drivers keep you looking both 
ways for safety. If absent-minded for 
an instant you are in immediate 
danger. 

For $45 you can guarantee yourself 
a life income of $3,900 annually if dis- 
abled in any private or public convey- 
ance, or if struck by any vehicle. $15,- 
000 to your beneficiary should death 
result from such injury. 

The contract we offer is not limited 
to the above specified accidents, but 
covers all accidental injuries and the 
income is payable as long as disability 
exists, even for life. 

12c. a day for $325 a month, $3,900 a 
year. 

No medical examination. 

Give us the data called for in the 
application form inside and we will 
be glad to send you a properly exe- 
cuted contract on approval. You place 
yourself under no obligation. 








insuring public. 




















What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. 
which no money could buy—an untarnished reputation. 
years of square dealing have gone into the making of that name. Is it 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 















It stands for something 
Sixty-eight 








The Agents of the 


New England Mutual Life Insurance Company 


After another Year of Splendid Success, 




















Face the New Responsibilities resulting from the War, 
with the Determination to give that 
Generous Service which is making Life Insurance 


A Universal Necessity 
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Second Class At 
Carnegie Starts 


SIXTY STUDENTS ARE REGISTERED 








From All Parts of Country and One From 
Nova Scotia; Companies 
Represented 





The second class in the Carnegie 
School of Life Insurance Salesmanship, 
numbering about sixty, .registered on 
January 5th, and all classes are now 
under way. Practically all the students 
have had a very good preliminary 
school training nearly everyone is a 
high school graduate, and a very large 
percentage of them have been to col- 
lege. They come from all over the coun- 
try, frob Nova Scotia to Georgia, and 
as far west as Montana and San Fran- 
cisco: 

The following companies are repre- 
sented: 

Atlantic Life Insurance Co. 

Berkshire Life Insurance Co. 

Canada Life Assurance Co. 

Columbian National Life Ins. Co. 

Connecticut Mutual Life Ins. Co. 

Continental Life Insurance Co, 

Dominion Life Assurance Co. 

Equitable Life Assurance Society of 
New York. 

Equitable Life Insurance Co. of Iowa. 

Guardian Life Insurance Co., New 
York. 

Guardian Life Insurance Co., Wiscon- 
sin. 

Iowa Life Insurance Co. 

Massachusetts Mutual Life Ins. Co. 

Mutual Benefit Life Ins. Co. 

National Fidelity Life Insurance Co. 

New England Mutual Life Ins. Co. 

New World Life Insurance Co. 

National Life Insurance Co., of Ver- 
mont. 

Northwestern Mutual Life Ins. Co. 

Northwestern National Life Ins. Co. 

Pacific Mutual Life Ins. Co. 

Peoria Life Insurance Co. 

Penn Mutual Life Ins. Co. 

Phoenix Mutual Life Ins. Co. 

Provident Life and Trust Co. 

Standard Life Insurance Co. 

Wisconsin National Life Ins. Co. 

Many of these companies have. only 
one representative, but several are rep- 
resented by from two to eight. The 
Northwestern Mutual has the largest 
number of registrations in this term; 
there are three students from Canada. 

Address By Albert W. Moore 

One of the chief features of the open- 
ing exercises was an address by Albert 
W. Moore, of the New England Mutual 
agency in Philadelphia, who is Presi- 
dent of the first class, which graduated 
on December 16th. The custom has 
been established of having the Presi- 
dent of the last graduating class ad- 
dress the new class on the first day of 
the new’term. Mr. Moore made a splen- 
did talk in which he gave the new stu- 
dents his ideas on the value of the 
course, and also set forth the ideals 
which he believed all students in the 
Carnegie School of Life Insurance 
Salesmanship should strive for. He 
also described the students’ activities 
of the first class, and emphasized espe- 
cially the fine spirit of co-operation and 
industry which characterized the work 
of the first class. He made special 
mention of the honor system of exam- 
inations which was established by the 
first class, and which will be adopted 
by the present class. 

The original quarters used for class 
rooms during the first term are inade- 
quate for the present class, and larger 
class rooms have been provided in the 
Science and Industry buildings, as well 
as the Central Building. 

One of the most important new pro- 
visions made by the Carnegie Institute 
of Technology for the School of Life 
Insurance Salesmanship is the setting 
aside of a portion of the new reading 


and study hall for the special use of 
the life insurance students. A certain 
number of tables is reserved for the 
life insurance men and women, and a 
large number of life insurance periodi- 
cals will be available for their use. In 
addition thereto, a small permanent 
library of the leading works on life in- 
surance and other books which are re- 
lated to the subject is provided in the 
reading room, and arrangements have 
been made with the great Carnegie Li- 
brary tO have a permanent loan of a 
large number of their books on life in- 
surance transferred to the Carnegie 
reading room for the use of the stu- 
dents. 

The first two lectures of the five 
series of lectures which is given by 
leading life insurance officials and gen- 
eral agents, managers and salesmen 
from different companies all over the 
country will be given by Mr. Edward A. 
Woods of Pittsburgh, and Mr. Philip 
Burnet, President of the Continental 
Life Insurance Co., Wilmington, Del., 
during the coming week. Mr. Woods’ 
subject is “The Social Background of 
Life Insurance,” and Mr. Burnet’s “Life 
Insurance as a Short Cut to a Better 
Civilization.” 

The names of the students who are 
enrolled in the present class are as 
follows; 

Samuel P. Anderson, Summerville, Pa. 
Albert K. Armitage, Greeneville, Tenn. 
G. Fred Ashe, Parnassus, Pa. 

Samuel H. Baker, Pittsburgh, Pa. 
Leslie S. Betts, Philadelphia, Pa. 
Elsie M. Brace, Kansas City, Mo. 

L. R. Carlile, Hannibal, Mo. 

Kenneth L. Carpenter, Peoria, Ill. 
Robert S. Caulkins, Cleveland, Ohio. 
Jesse A. Craig, Mars Hill, Maine. 
Castle Crain, Redfield, S. D. 

Alfred EK. Creese, Leetsdale, Pa. 

J. H. Cummings, Cedar Rapids, Iowa. 
J. A. Daniels, Morris, N. Y. 

Oscar M. D’Esopo, Hartford, Conn. 
George H. Doggett, Boston, Mass. 
Fannie K. Dunbar, Pittsburgh, Pa. 
Caine Farrell, San Francisco, Cal. 
George D. Gertson, Fargo, N. D. 
William G. Griffith, Greensburg, Pa. 
Ralph W. Hickman, Pittsburgh, Pa. 
R. BE. Hittle, Allentown, Pa. 

Curtis A. Hollingsworth, Baltimore, Md. 
Stanley F. Howard, Colfax, Iowa. 
Frederick S. Huntley, Truro, N. S. 
Earl J. Knutson, Soldier, lowa. 

James E. Kreiling, Pittsburgh, Pa. 
Arthur Krieg, Oak Park, III. 

O. J. Lacy, Billings, Mont. 

M. H. Landing, Wilmington, Del. 
Russell L. Law, Wheeling, W. Va. 

E. J. McKinley, Clarksburg, W. Va. 
John J. Murray, Westville, N. S. 

D. A. Nugent, Kansas City, Mo. 

J. G. O’Brien, Beverly, Mass. 

T. H. O’Dell, Kansas City, Mo. 

H. A. O’Mahoney, Lawrence, Mass. 

P. O. Osterhus, Waterloo, Iowa. 

W. B. Parker, Stoneboro, Pa. 

W. W. Patrick, Mechanicsburg, Ohio. 
Clifford G. Quillian, Seattle, Wash. 
Cora A, Quillian, Seattle, Wash. 

Mary Redmond, Redfield, S. D. 

R. C. Roberts, Parkersburg, W. Va. 
H. E. Robinson, Wilkinsburg, Pa. 

A. V. A. Schoofs, Malone, Wis. 

E. I. Singleton, Racket, W. Va. 

M. M. Smith, Chicago, Il. 

W. F. Stock, Baltimore, Md. 

H. G. Stewart, Baltimore, Md. 

K. H..Stoudt, Minot, N. Dak. 

A. J. Stumpf, Evansville, Ind. 

H. P. Taylor, Richmond, Va. 

R. J. Trenouth, Toronto, Ont. 

R. M. Vetter, Madison, Wis. 

F. M. Walls, Pocomoke City, Md. 

L. E. Warthman, Salt Lake City, Utah. 

Several of the graduates of the first 
class have already visited the school 
for the purpose of getting acquainted 
with the new students. 





Charles I. Nordstrom, agency man- 
ager of the Equitable Life Assurance 
Society, in Duluth has been elected 
president of the Duluth Life Under- 
writers’ Association for 1920. 


BROOKLYN ELECTION 


At the annual meeting of the Metro- 
politan Board of Managers, held at the 
Brooklyn Club on the evening of Janu- 
ary 5th, General Agent of the Equitable 
John N. Ryan was elected president; 
Henry W. Maull, vice-president, and H. 
Mindlin, secretary and treasurer, fol- 
lowing which a dinner was given in 
honor of Vice-Presidents W. E. Taylor, 
Dr. J. V. E. Westfall and A. R. Horr, all 
of whom attended the meeting. 





J. W. HEAD’S ACHIEVEMENT 

John W. Head, of the Penn Mutual, 
141 Broadway, in the first week of this 
month, wrote and collected on binders 
annual premiums of $8,003.38 on $100,- 
000 partnership insurance, two policies 
of $50,000 each; and an ordinary life 
monthly income policy of $500 per 
month. 





INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 


The 9% Annual Report of the 
Home Life Insurance Company 
shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundre ou- 
sand was in dividends. The in- 








an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding i 
the assets show an increase o 
more than 4% and ure now over 
Thirty-Six Million Dollars. 

The total insurance in force was 
increased during the year 8.6% oe | 


is now nearly One Hundred an 
Fifty-Nine Million Dollars. 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 
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Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














OVER 


$75,000,000 


of new business 
is the record for 
1919 of the 


Bankers Life 
Company 


DES MOINES 


GEO. KUHNS 


President 














GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
7WILL PAY THEM WELL 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 
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Frederick Hoffman 
Back From Europe 


MET MANY FAMOUS MEN ABROAD 





German Social Insurance Institutions Fear- 
ful That Government May Repudiate 
Obligations 





Dr. Frederick Hoffman, statistician of 
The Prudential, and author of many 
books on insurance, and social and 
medical subjects, has returned from an 
unusually interesting trip to Europe 
during which time he visited England, 
Ireland, Scotland, France, Belgium and 
Holland. He was away five months, 
during which time he met some of the 
most distinguished men in Great Bri- 
tain, including the late Dr. William 
Osler, whose guest he was a few days 
before the physician died; Arthur Hen- 
derson and John Burns, British labor 
leaders; and Sir David Paulin, presi- 
dent of the Insurance Institute of Great 
Britain. He returned on the same ship 
with Sir George Paish, the British finan- 
cial expert. 

The object of Dr. Hoffman’s trip was 
to investigate the effect of the war on 
insurance, and he will later make a 
report on conditions, including the con- 
clusions he has drawn, to The Pruden- 
tial. While in England he became so 
much interested in health insurance be- 
cause of pending controversies and dis- 
cussions that he gave considerable time 
and thought to that subject. Every- 
where Dr. Hoffman was met with excep- 
tional courtesy, insurance men, physi- 
cians, public officials, statesmen and 
other persons graciously giving and 
volunteering much valuable informa- 
tion. 

While Dr Hoffman does not care to 
issue a formal statement at this time 
he did make the observation that the 
war did not cause a single level pre- 
mium company to fail. He added that 
the companies of the Allied countries 
are very prosperous and progressive, 
the amount of new business being far 
in excess of previous years. 

“Life insurance emerged from the 
ordeal—the greatest crisis in history— 
with flying colors,” he said. “Its pres- 
tige in Great Britain, France and Bel- 
gium has enormously increased. 

“In Belgium the companies are doing 
more business than ever before, and 
the people are unusually prosperous. 
With the exception of Holland, Belgium 
is probably the most prosperous coun- 
try in proportion to the population of 
the continent. 

“In Germany the loss of interest on 
mortgage loans has been very small. 
The great danger faced in Germany be- 
ing the possibility that the Government 
may default upon its war obligations, 
but the level premium companies in 
this respect are in a much better posi- 
tion than the social insurance institu- 
tions, which have been looted by the 
government, having been forced to in- 


Doubtful Benefit 
In 31 Days Grace 


CONTRACT 





BAD HABIT TO 
Mutual Life’s Views on Subject; Grace 
an Emergency Provision; Its 
Disadvantages Many 





That the grace of thirty-one days pro- 
vided in the policy contract for pay- 
ment of premiums is of doubtful benefit 
either to the policyholder or the com- 
pany is the opinion of the Mutual Life. 
Its only practical effect is to defer pay- 
ment of the second annual premium for 
thirteen months from the date of issue 
of the policy, and, in the case of semi- 
annual and quarterly premiums, for 
seven and four months. Thereafter 
premiums must be paid at regular in- 
tervals of not more than twelve, six or 
three months, as the case may be, or 
the policy Iapses; so there is no advan- 
tage after the second premium is paid. 

In discussing grace in “Points,” its 
home office publication, the Mutual Life 
continues: 

“There is, however, a distinct dis- 
advantage, because this provision in the 
policy is a prolific cause of lapses. The 
insured gets a notice from the company 
about thirty days before the premium 
date stated in the policy, but he does 
not consider that the premium is really 
due until thirty-one days after that, and 
so there is nothing to worry about. He 
puts the notice aside and forgets all 
about it, loses it maybe, relying upon 
receiving another reminder later on. If 
he hasn’t moved, or the mail isn’t 
burlesoned, he may get one, but there 
is no certainty about it. At any rate, 
the matter is no longer fresh in his 
mind, the thirty-first day slips by, and 
then he has a little trouble with the 
restoration bureau or the agency 
cashier. Some frugal souls deliberately 
postpone payment until the very last 
day in order to save interest on daily 
bank balances. These people are just 
as apt to forget as anybody else, and 
when they come to restore their poli- 
cies they find they haven’t saved a cent. 

“No policyholder should get into the 
habit of us%hmg the days of grace. It is 
dangerous. Many things can happen in 
a month. He may meet with an acci- 
dent or have a sudden illness which 
would preclude reinstatement. Grace is 
an emergency provision. Also he should 
pay annually if he possibly can. By 
paying semi-annually or quarterly he 
has to pay more and doubles or quad- 
ruples the chances of lapsing.” 


vest practically all of their assets in 
war loans. The social insurance insti- 
tutions hold an enormous amount of 
government paper, and serious develop- 
ments may be looked for.” 

Dr. Hoffman represented the Ameri- 
can Eugenics Society at the. meeting 
of the International Committee held in 
London in October for the purpose of 
perfecting plans for an international 
eugenics congress in New York either 
this year or next. 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0@ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 3i, 1918 


Assets ..... ecccee 
Capital and Surplus " 
Insurance in Force ........ 
Payments to Policyholders 
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Total Payments to Policyholders since Organization 
JOHN G. WALKER, President. 













TRAVELERS ISSUES BUDGET 





Shows Insured Where He Stands and 
Where His Family Would Be 
'" Without Him 





The Travelers, Hartford, has struck 
a popular chord with the following cir- 
cular which it is distributing: 

THE FAMILY BUDGET 

Public opinion is demanding of Con- 
gress the establishment of a budget 
system as necessary for economy and 
efficiency. 

A family budget is equally necessary 
for every intelligent man, for no one 
can save or practise economy who does 
not know where his money goes. 

Here is a family budget which will 
tell just where you stand and where 
your family will stand without you. 
My yearly living expenses are approxi- 

mately as follows: 
Rent or interest on mort- 

Ph: cwahasackaaiebewurmee t 
Repairs and up-keep (if 

ED. Sivicnwewsese howe 
Light, water, heat......... 

Fire insurance, taxes...... 

Service 
ea ere 
ao SA ee eee 
Education of children..... 
Life and Accident insur- 

WN -skscnnheeusuwicuens 
Amusements, contributions 
Miscellaneous 


eee eee ee eee ee ey 


Total 
Deduct personal expenses 
and Life Accident Pre- 
minus 
Income required to sup- 
Se een $ 
Resources 
Resources immediately 
available: 
Cash 


Total 
Deduct Gems. .oscccccces 


Total net resources..... % 
Income at 59% on total net 


PEGEOEE wenesnwrdeces $ 
Balance income needed to 
support family.......... 3 


PAY WAR CLAIMS IN FULL 
Notice to Agents Sent By Lafayette 
Life Insurance Company; Text of 
Statement 
The Lafayette Life has informed 
agents that all death claims resulting 
from war casuaties will be paid in full 
The Company's notice to agents fol 

lows: 

“When war was declared on Germany 
by the United States, the question of 
the war clause in our policies became 
a mooted one, Our first notice to policy 
holders was that an extra premium 
would be charged all those who entered 
the service. This order was changed 
before any policyholders paid such ex- 
tra premiums. In our next order we 
agreed to pay all death claims on the 
lives of soldiers whose duties did not 
take them from the continental United 
States and to those who died in the 
service abroad we decided to return all 
premiums paid plus interest. These 
orders were both contrary to the lan 
guage of the policies as the contract 
only called for the return of the reserve 
in case of death in war or in conse 
quence thereof. When the armistice 
was signed the first question that 
arose was: What additional leeway can 
we give our soldier dead? But before 
a decision could be reached the flu 
was upon us and the subject had to 
be abandoned for the time being, as 
the future could only tell what was in 
store for us. We di dnot relinquish the 
thought, however, and now on the clos 
ing days of the year we have decided 
to use part of our surplus and pay all 
war claims of whatever nature in full 
We feel that this is a patriotic duty and 
we hope that our final action meets 
with your entire approval and that you 
will have no hesitancy to let our 
friends know about the position we have 
taken.” 


Julian S. Myrick, of the Mutual Life, 
has been nominated for the presidency 
of the United States National Lawn 
Tennis Association. He has been ac 
tive in the association since 1916, and 
is regarded as one of the best friends 
of the game. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 





_— For Agency Contracts address 


0. S. CARLTON 


PRESIDENT 








A As EVERLASTING 











IN THE CENTER OF THE U. S. A. | 


is located a big, vigorous, and growing 
institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 
St. Louis, Missouri 
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Liquidate National 
Service Life Society 


ACTION OF THE SUPERINTENDENT 








To Attach Funds of Subordinate Clubs 
Which Do Not Co-operate With 
Department 





Superintendent Phillips, of New York, 
is liquidating the National Service Life, 
which started out under auspicious cir- 
cumstances. His notice to creditors, 
certificate holders and members fol- 
lows: 

I. That the undersigned, Jesse S. Phil- 
lips, as superintendent of insurance of 
the State of New York, has been direct- 
ed, by an order of the Supreme Court, 
this day made and entered in the office 
of the Clerk of the County of Monroe, 
to take possession of the property and 
liquidate the business of The National 
Service Life Society, pursuant to the 
provisions of Section 63 of the Insur- 
ance Law; and as a part of and inci- 
dental to said liquidaition to execute a 
contract for the continuance of the in- 
surance and membership of the mem- 
bers with the American Life Society; 
and that the undersigned has, pursuant 
to said Section 63, duly appointed Clar- 
ence C. Fowler, Chief of the Liquidation 
Bureau, a Special Deputy Superintend- 
ent of Insurance, as his agent to liqui- 
date the business of said society. 

Il. That all persons indebted to said 
society for unpaid insurance rates, dues 
or otherwise or having in their posses- 
sion any property or effects of said so- 
ciety are required, and demand is here- 
by made upon them, to render an ac- 
count of all such debts and sums of 
money owing by them respectively to 
the undersigned as Superintendent of 
insurance, and to pay such debts and to 
deliver such property or effects in their 
possession to said Clarence C, Fowler, 
as Special Deputy Superintendent of In- 
surance, on or before the ist day of 
November, 1919. 

Ill. That all creditors of said The Na- 
tional Service Life Society and all per- 
sons having any unsatisfied claim or de- 
mand of any character against said so- 
ciety, and all persons holding any open 
or subsisting contract of such corpora- 
tion are hereby required to file with and 
deliver and present the same in writing 
and in detail duly verified under oath 
to said Clarence C. Fowler, as Special 
Deputy Superintendent of Insurance, in 
charge of the liquidation of said corpor- 
ation, at his office, 298 Broadway, Bor- 
ough of Manhattan, New York City, on 


or before the 1st day of November, 1919. ° 


IV. Proofs of claim filed pursuant to 
the foregoing notice should contain the 
following information and facts: (a) 
Name and address of claimant. (b) Na- 
ture and amount of claim stated in full. 
(c) Documents sustaining claim. (If 
claim be for death benefits, attach proof 
of death, or refer to proof of death, if 
any, filed with the society prior to li- 
quidation.) (d) Nature and value of 
any security, including other policies 
covering loss, held by the claimant or 
to which the claimant has or might 
have any right, title or interest. (e) 
Verification of claim under oath to be 
taken before a notary public or other 
offiecf authorized by law to administer 
oaths in the following form: 
ise asi ean des wid wcaeee Gea ie ane being duly 
sworn, deposes and says that...:...... 
is the claimant herein; that the forego- 
i Se a rere 
against The National Service Life So- 
ciety is in all respect just and true to 
the best of deponent’s knowledge and 
belief; that no payment has been made 
thereon; that there are no offsets or 
counterclaims thereto; that claimant is 
not a secured creditor or claimant and 
has no security except that stated in 
the foregoing claim. 

V. That the claims presented against 
said society will be determined, its as- 
sets distributed and its creditors, cer- 


tificate holders and all other persons 
paid without further notice to persons 
failing to comply with the directions 
herein contained. 

VI. That the property and funds of 
each and every subordinate society or 
club of The National Service Life So- 
ciety, which withdraws or secedes or re- 
fuses to become a subordinate society 
or club of the American Life Society, 
and refuses to accept the benefits and 
protection of the enclosed contract, will 
be taken possession of and liquidated 
by the. undersigned in the liquidation 
proceeding of The National Service Life 
Society, and demand is hereby made 
upon each and every subordinate so- 
ciety or club which withdraws or se- 
cedes, to account to the undersigned as 
Superintendent of Insurance of the State 
of New York, for all of its assets and 
iia (see Igel v. Phillips, 193 A. D., 
220) 

VII. That all communications and 
transactions relating to said society and 
the liquidation thereof should be ad- 
dressed to and had with said Clarence 
C. Fowler, as Special Deputy Superin- 
tendent of insurance, at his office as 
aforesaid. 








New York Life 
Dividends for 1920 


The New York Life has announced its 
1920 dividend scale. Dividends payable 
in 1920 will foot $32,045,776. To date 
the company has paid $287,060,325 in 
dividends. The scale for 1920 in part 
follows: 


Ordinary ~~ oat wna" ” 1910 











Age at Issue. 21 23 26 
Annual Prem. *" $19. 62 $20.51 sar "9 $22.01 
Year Te oe tet er 

earn $3.20 $3.3 $3.54 $3.61 
ME” o:02is Bereceaeen 3.30 Sar 3.65 3.73 
ere eee 3.41 3.58 3.78 3.86 
, Serres: 3.45 3.62 3.82 3.90 
1915 Extra.....; 1.96 2.05 2.15 2.20 
eee 3.55 3.73 3.94 4.02 
rere 3.65 3.84 4.06 4.15 
rrr 3.76 3.96 4.18 4.28 
rere 3.73 3.95 4.16 4.27 
BE Reiss cea ie 3.46 3.66 3.87 3.97 
1920 Extra...... 8.00 8.00 8.00 8.00 





Total Dividends.$41.47 $43.22 $45.15 $45.99 


10 Payment Life—Issued in 1910 
Age at Issue.... 21 23 25 26 
Annual Prem...$48.56 $50.06 $51.67 $52.51 


Year Dividend Payable 
reer rer $6.62 $6.84 $7.09 $7.21 
BE \ninsetbatciee 7 7.35 7.60 7.74 
EES 7.60 7.87 8.14 8.28 
DD itedadss aurick 7.80 8.07 8.35 8.50 
1915 Extra...... 4.86 5.01 5.17 5.25 
Oe isaveveshawe 8.26 8.55 8.85 9.01 
.. ae 8.75 9.05 9.37 9.54 
. ear 9.25 9.58 91 10.08 
De  txebecdecwus 9.54 9.88 10.21 10.40 
DUD  tcataeseds 4a 9.08 9.40 9.72 9.89 


1920 Extra...... 8.00 8.00 8.00 8.00 


Total Dividends.$86.86 $89.60 $92.41 $93.90 


20 Year ee ne wae in 1910 
Age at Issue. 25 26 
Annual Prem.. $48 $3 $48.06 $49.33 $49.53 








Year ve Payable 

_.. SBA a $5. $5.58 $5.77 $5.88 
RP 588 6.06 6.26 6.36 
Dene ¢csccbedanee 6.40 6.58 6.78 6.88 
er 6.61 6.78 6.98 7.09 
1915 Extra...... 4.86 4.90 4.93 4.95 
a ae 7.10 7.27 7.47 7.58 
ea eee 7.60 7.08 7.97 8.08 
rer 8.13 8.30 8.50 8.61 
Ere 8.44 8.61 8.81 8.92 

DEP scoscsceecss 8.10 8.25 8.43 8.53 
1920 Extra...... 8.00 8.00 8.00 8.00 
Total: Dividends.$76.52 $78.10 $79.90 $80.88 





The Superintendent for 
High Rents one of the life insurance 
Cause giants writing industrial 
Lapses lines, in charge of New 
Jersey territory compris- 
ing Yorkship Village, asserts that an 
unusually large proportion of lapses is 
resulting from the exaction of exorbi- 
tant house rents by the United States 
Shipping Board. The Government is 
likewise a large loser by some 500 
houses being kept vacant which would 
be occupied if reasonable rents were 
accepted. A great majority of the York- 
ship Village residents were driven from 
homes in the city of Camden by specu- 
lating and profiteering trust companies, 
property owners and real estate agents. 
The superintendent states that the pol- 
icyholders reluctantly give up their in- 
surance, but they are unable to meet 
both rents and premiums. 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 














The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 

















THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 





Rights and duties are personal. Pleasure and pain are personal. 
The combined rights of individuals make up the rights of nations, and 
the “rights” of nations sometimes clash. It was for the protection of 
these individual rights that Americans entered the war; it was to defend 
these rights that we raised vast armies, disciplined and equipped them, 
and sent them overseas to fight. It was for individual rights that our 
men fought so heroically. Their victory is a victory for individual rights. 


Laws and courts and treaties and bailiffs and armies are properly 
the safeguards of individua: and national rights. The first law of man- 
kind was club-law—the law of the strongest—the law of the jungle. 
The ultimate law—the law toward which Democracies are struggling— 
will be the law which gives every individual his rights, harmonizing 
them with other men’s rights. 


In a Democracy men are assumed to have been born with certain 
inalienable rights which are protected and restrained by laws which men 
themselves more or less directly make and execute. 


Laws are not rights; they should define rights and be Cnty safe- 
guard. 

Apply this reasoning to Life Insurance and see how reasonable and 
how imperative it becomes. 


The wife, who is the home-maker, and who, while making the 
home, loses the opportunity to earn an independent income, has the right 
to some sort of protection against the risk of her husband’s death. 
Children have a A ht to be well brought up and well educated. These 
rights should be aimenvint as against the death or total disability of 
the husband and father. In most cases there is no safeguard except 
Life Insurance. 


The rights of the individuals—husband, wife and children—are 
written in the policy, and are further safeguarded by the accumulations 
of the insuring company and by the laws under which it operates. You 
can’t live real democracy without insuring your life. 


The New York Life Insurance Company issues a Policy insuring 
against the risk of death or total disability. Behind each Policy is 
seventy-four years of experience, abundant resources, and the super- 
vision of laws that define and maintain the rights of individuals. 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
346 BROADWAY, NEW YORK, N. Y. 
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Other Managers 
Praise Allen 





A FEATURE OF AGENCY BANQUET 





Vice-President Appel and Others Make 
Felicitous Addresses; Harold E. 
Coe Toastmaster 





Many of the leading general agents 
of New York City took advantage of 
the occasion of the tenth anniversary 


dinner given to Edward W. Allen, gen- 
eral agent of the New England Mutual 
Life, at the Hotel Biltmore Friday 
night to write and tell Mr. Allen what 
they thought of him. If Mr. Allen 
lushed when he heard Toastmaster 
Harold Coe read the letters he can be 
pardoned because such praise is rare 
and came from the heart. The truth 
is that they were inspired by the re- 
lationships the writers have had with 
Mr. Allen during the past decade dur- 
ing which time they have learned that 
Mr. Allen is a person who can be 
trusted; that his methods of competi- 
tion are clean; and that he is an able 
manager of agents who brings out the 
best there is in his working associates. 
The dinner itself was novel because it 
is not every day that an agency corps 
conceives the spontaneous idea of writ. 
ing a million a month to celebrate an 
anniversary and then, after doing so, 
invites, at its own expense, the mana- 
ger to such an affair as was the Allen 
banquet. 


As a further testimonial, a number 
of general agents came a long distance: 
Wilson Williams, from New Orleans; 
Robert J. Guinn, from Atlanta; David 
A. Holloway, from Montgomery, Ala. 
From the Home Office came the vice- 
president, Daniel F. Appel, and Frank 
T. Partridge, assistant to the president; 
and John Mason Little, assistant medi- 
cal director. Mr. Appel paid Mr. Allen 
a high eulogy, in which he had con- 
siderable to say of his character and 
his methods. It was a characteristic 
D. F. Appel talk, which very few men 
could deliver so felicitously and like- 
wise very few men could inspire. 
Harold Coe echoed the sentiment of 
the diners when he said that Tenny- 
son’s reference to the Duke of Welling- 


ton was applicable to the guest of the 
evening: “Whatever record leaps to 
light never shall be shamed.” 

When Mr. Allen left the Berkeley 
School he was prepared to enter Yale, 
through which college he was sent by 
Chauncey M. Depew. After graduation, 
when he attempted to square his 
account with Senator Depew, the latter 
said: 


“The only thing you can give me is 
to send some other worthy young man 
through the college.” This Mr. Allen 
did. His first life insurance experience 
was in the J. I. D. Bristol agency, 
where for years he was a $500,000 man. 
Learning in 1909 that the New England 
Mutual had a general agency opening 
in this city he took a train for Boston, 
saw D. F. Appel and applied for the 
position, which later was given to him. 
Among the letters from New York men 
received by Mr. Allen which were read 
at the banquet were those of J. I. D. 
Bristol and W. F. Atkinson, North- 
western Mutual; L. A. Cerf, Mutual 
Benefit; L. H. Andrews, O. §S. Rogers, 
Phoenix Mutual; W. H. Compton, John 
Hancock; Ezra De Forest, Penn Mutual; 
F. S. Doremus, Guardian; Charles 
Jerome Edwards, Equitable; T. R. Fell, 
Massachusetts Mutual; C. A. Foehl, 
Prudential; J. S. Myrick, Leroy Bowers, 
Robert H. Hardy, Mutual; Goulden, 
Cook & Gudeon, Connecticut Mutual; 
Robert L. Jones, State Mutual; George 
Kederich, New York Life; Sigourney 
Mellor, Mutual Benefit; Lawrence 
Priddy, New York Life; B. F. Reimund, 
Aetna; J. R. Robbins, Home Life; E. J. 
Sisley, Travelers; D. G. C. Sinclair, 
Metropolitan; S. S. Voshell, president 
Life Underwriters’ Association; and 
F. A. Wallis, Fidelity Mutual. 


Letters were also read from the presi- 
dent and general counsel of the Com- 
pany, President Foster saying: “Mr. 
Allen’s good work as manager has been 
appreciated by the officers of the com- 
pany and the success of the agency 
has been largely due to the care and 
ability of his management, and the 
loyalty and ability he has shown the 
Home Office.” Telegrams were re- 
ceived from Dr. W. H. Hazard, New 
England Mutual; Rudolph Recht, North- 
western Mutual; and C. B. Knight, 
Union Central. 


Augustus Treadwell, Poet-Agent, Dead 


Augustus Treadwell, dean of the in- 
surance agents of this city, as well as 


their poet-laureate, and one of the most 
remarkable producers in the city, died 
on Saturday at the age of seventy-nine. 
He was connected wit. the Charles 
Jerome Edwards agency at the time 
of his death as he had been for many 
years prior thereto. Despite his ad- 
vanced age, Mr. Treadwell succeeded in 
producing $400,000 the first six months 
of last year. 


Mr. Treadwell signed his agency con- 
tract with the Equitable in 1898, and 
during the first fifteen years actually 
wrote more than 2,000 applications. 
For years his policies averaged about 
$5,000 or $10,000, his favorite form of 
contract being the life income. Mr. 
Treadwell showed his metal during the 
depressing days following the Arm- 
strong investigation. While other men 
Said they were unable to write insur- 
ance Mr. Treadwell went on his way 
rolling up about a million a year. He 
generally produced around that figure 
in later years, too, 


“My only regret is that there are not 
more hours in the day,” was one of 
Mr. Treadwell’s observations. “My limit 
is the number of people I can see; and 
I long ago became convinced that if 
you call on enough people nothing can 
stop you from writing insurance.” 


Manager Edwards, in a letter to his 
agents announcing the death of Mr. 
Treadwell, called attention to the fact 
that Mr. Treadwell had an enviable 
ground work for an agent, which was 
a love of humanity and a keen apprecia- 
tion of what life insurance means to 
widows and orphans. The number of 
people insured ran into the thousands. 
“A great loss has come to us, a severe 
blow has fallen on our agency force, 
a devoted friend has been lost to the 
Equitable,” said Mr. Edwards. “He was 
the dean of our staff; with us for 
twenty-two years.” Mr. Treadwell told 
the story of the agent repeatedly in 
poems, which from time to time ap- 
peared in the insurance magazines. 


The funeral services were on Tues- 
day of this week. 














American Central Life 


Insurance Company 








INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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REASON Our 
Policies Sell 


UR POLICY CONTRACTS contain 

all provisions consistent with safe 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 
State. Our promises are all in our con- 
tract. Good contracts for wp-and-doing 
agents. 

THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 








PURELY MUTUAL 


Investigate 
before selecting your 
Company 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 


SATISFIED POLICYHOLDERS each year apply for over 85% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 








reserve basis. 


19,712 LEADS 


# were distributed among Fidelity field men in 1918—the result of 
our direct mail advertising. This is agency co-operation on a 
vast scale and explains why we are writing more business than 
at any time in our history. 

The Fidelity operates in 40 states. Full level net premium 
Faithfully serving insurers since 1878. Insurance 
in force over $150,000,000. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 











Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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Lecture Course for 
Travelers Clubs 
ADDRESSES 





OFFICERS TO MAKE 





List of Subjects on Program; Company 
Also Preparing an Extension 
Course 


The Travelers Club and the Travel- 
ers Girls’ Club, which consist of the 
men and women employees, respective- 
ly, of the Travelers Insurance Company, 
offers to the officers and employees, in 
an announcement released on Saturday, 
a series of general lectures which will 
be given in the Assembly Hall of the 
Travelers Building afternoons at 4.45 
o'clock on and after Thursday, Janu- 
ary 15. 

There will also be a series of classes 
in detail instruction on departmental 
subjects taking one hour on two after- 
noons of each week for a period of 
eleven or more weeks. This series of 
classes will begin on Tuesday, January 
20, and will start at 4.45 o’clock. The 
class-rooms for these lectures have not 
as yet been announced, but will proba- 
bly be in the vicinity of the assembly 
hall. 


.President Butler “Opening Address” 


President Louis F. Butler of the Trav- 
elers will deliver the opening address, 
which will be the first of the lectures, 
in the assembly hall on Thursday after- 
noon, January 15. “The Agency Organi- 
zation,” the subject of the second lec- 
ture, will be given by John L. Way, vice- 
president of the company, on Monday, 
January 26. General Counsel William 
Brosmith speaks on “The Insurance 
Contract” at the third meeting Monday, 
February 2, with Vice-President B. A. 
Page taking “Accident and Health In- 
surance” for his subject on Monday, 
February 9. 

On Monday, February 16, Secretary 
James L. Howard will speak on “Life 
Insurance.” “Liability and Compensa- 
tion Insurance” will be the subject on 
Tuesday, February 24, by Vice-President 
W. G. Cowles, with “Liability and Com- 
pensation Department” by Secretary R. 
J. Sullivan on Monday, March 1. James 
L. Coburn will take “The Indemnity 
Company” for his subject on Monday, 
March 8 and on March 15 William F. 
Chamberlain will speak on “Group Insur- 
ance.” 

S. R. McBurney will speak on the 
“Functions of the Life and Accident 
Agency Department” on March 22, and 
Major Howard A. Giddings on the 
“Functions of the Liability and Com- 
pensation Departments and the Indem- 
nity Compdhy,” on Monday, March 29. 
The duties and responsibilities of the 
branch office cashier and home office 
accountant will be the subject of Con- 
troller J. W. H. Pye on Monday, April 
5. C. D. Rarey takes “The Audit De- 
partment” for the subject of his talk 
on April 12, and Treasurer B. T. Zacher 
takes “Financing-Investment” for his 
topic on April 19. 

On April 26 Mr. Case and Mr. Lyman 
will speak on “Paying Claims,” and on 
Monday, May 3, D. A. Read will take 
“Home Office Employment and Super- 
vision.” 


Extension Courses 


A series of extension courses will be 
held in connection with the Travelers’ 
School and will be opened on January 
15 with the following preliminary 
schedule: 

Life, Accident and Health Insurance. 
Course to run for 22 classes, twice a 
week, either Tuesdays and Thursdays, 
or Wednesdays and Fridays, beginning 
January 20, 1920. 

Liability, Compensation and Indem- 
nity Insurance. Course to run for 22 
classes, twice a week, either Tuesdays 
and Thursdays or Wednesdays and Fri- 
days, beginning January 20, 1920. 


Course to include Workmen’s Compen- 
sation, Employers’ Liability, Automo- 
bile, Steam Boiler, Engine, Burglary and 
Plate Glass Insurance. 

Group Insurance. Open only to those 
who have completed either the Life, 
Accident and Health, or the Liability, 
Compensation and Indemnity course. 
To run for four classes, following the 
Life, Accident and Health course out- 
lined above. Course to begin April 5, 
1920. 

English. With special reference to 
business and insurance terms and 
forms. Letter-writing, dictation, etc. To 
be augmented with special talks by the 
best letter writers of The Travelers. 
Course to run for 26 classes, twice a 
week, Tuesdays and Thursdays, or 
Wednesdays and Fridays, beginning 
January 20, 1920. 


TERM CONVERSION RULE 





Penn Mutual Announces Change To 
Agents; How New Business Will 
Be Considered 





The Penn Mutual announces the fol- 
lowing new ruling relative to term con- 
versions: 

“The attention of our general agents 
is called to a change in the practice of 
the company with respect to the classi- 
fication of attained age conversions as 
‘New Business.’ 

“Up to the present time, it has been 
our practice to count such conversions 
as new business provided they were 
dated back not more than six months 
from the time of conversion. This has 
resulted in a certain amount of mis- 
understanding, as some cases were not 
included in new business by the Com- 
pany which were expected to be so in- 
cluded by the general agent. Accord- 
ingly, it has been decided to modify 
the present ruling. 

“From now on, the practice of the 
Company will be to consider as new 
business all attained age conversions 
whose premium date comes within the 
current calendar year, whether dated 
back more than six months or not. 
The Company will also continue the 
practice of classifying as ‘new business’ 
all attained age conversions whose 
premium date falls in the previous 
calendar year, provided the period of 
dating back does not exceed six months 
from the time conversion. In other 
words, the present ruling is simply ex- 
tended to apply not only to any attained 
age conversion dated back six months 
or less, but also at any attained age 
conversion dated back more than six 
months provided the new premium date 
falls within the current calendar year. 

“It is the desire of the Company that 
the agents familiarize themselves with 
this rule, so that the general agent’s 
record of ‘New Business’ may agree 
with the Company.” 





CHICAGO FIELD CLUB 


Chicago, Jan. 12.—The Life Insurance 
Field Men’s Club of Chicago will meet 
at dinner on the evening of January 20 
at the Kuntz-Remmler Restaurant. A. A. 
Drew, Chicago manager for the Mutual 
Benefit Life, will speak on “Facts—Let 
Us Face Them,’ and Edwin Austrian of 
the Northwestern Mutual Life on “Con- 
tracts.” The club expects to take in 
— new members at this meet- 
ng. 





OPPOSE INSPECTION BUREAU 


Chicago, Jan. 15.—Opposition to the 
establishment of inspection bureau by 
the American Life Convention has 
reached a point where several of the 
larger companies threaten to resign if 
plan is carried out. They claim the 
scheme was rushed through at Omaha. 





The Metropolitan has written a group 
on the Riverside and Dan River Cotton 
Mills, Danville, Va. The premium is 
about $50,000 a year. 









Over 100% Gain 






in full-time organization is the record of 





The Connecticut Mutual 











Life Insurance Company 








for 





1919 





Its 1919 appointees have been 





thoroughly educated and 





prepared to render 
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“Professional Public Service’ 




















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital. .......$1,000,000.00 


OUR 1918 STATEMENT SHOWS: 


Insurance in force..... Citkeeesecade aes $51,970,811.00 
Resources..(Gross Assets) ............ 6,559,639.14 
New Insurance Paid for.............+.- 11,960,453.00 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: | 








E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. 8S. A. 














REAL SATISFACTION 


ANNA MN 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 


York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
by calling at 
220 BROADWAY 
Phone 6030 Cortlandt 
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TYPES OF POLICIES SOLD BY A LIVE AGENT 








Edward J. Deininger of Reading, Pa., 


a former newspaper man, is now a suc 


successful agent for the Aetna Life and Automobile Insurance Company. Since 1914 
he has kept a record of the types of policies which he has sold, and it is repro- 
duced to demonstrate to agents what an enterprising agent, who neglects no 


opportunities, can accomplish. 


Of him the company says in its home office publication: “His natural ability 
and wide experience in studying men that years of newspaper work afforded him 
undoubtedly were among the reasons for his success.” 


Record of Policies Sold by E. J. Deininger from 1914 to 1918 


SION 5:1 co akira 6 pond te uotatich ie ate pind Piette Sale Nie 


I Faecal arena a casbeA cd ei Se raVa rw ash Se 0e eo 14 
IE in) cig das wala bed 404-6 ale as ate 8 
er a ee 0 
Employers’ Liability ............... 14 
Public Liability .......... Faleciisetiin a 13 
NIN r6id1b epi o bd edd band Oecd we Ie 2 
Physicians’ Liability ............... 0 
Druggists’ Liability ............... 0 
etc tthegebratsbetiscaninewews 2 
nck cab cewek bard wns hein 0 
ES. war eed kins ded bikes ek Oe 0 
EE ear er er 0 
NT ie Sir Gd Ka Gad MA ee +N Rd Slee 0 
RN is ara cetera ce its Bedi reek ee 0 
PE NGR66G EG oss NG Kees oeeenteder 2 
a iie sh Aieeeen keeeewe 1 
Life Certificates 2 
0 A er rer ere 8 
TOUR GREED ik60d0 eo csecdvsceces 0 
Team Property Damage ........... 0 
0 a ee) ae eee 0 
ere 0 
Combination Residence ............ 0 


a" 


Total, per year........ 


PEORIA’S NEW POLICIES 


The Peoria Life announces a double 
indemnity clause, a monthly income for 
life with no deductions therefor as prin- 
cipal features in new policies it is issu- 


1914 
18 


1915 1916 1917 1918 Total 
46 52 48 70 234 
49 72 53 34 230 
82 94 185 141 516 
88 120 142 142 500 
29 74 54 57 214 
76 0 0 0 90 
30 21 4 8 76 

3 2 8 2 17 
0 4 4 0 8 
0 0 1 0 1 
12 6 12 20 52 
3 1 2 0 6 
1 0 1 2 4 
16 0 ’ 0 16 
1 0 0 1 2 
0 0 2 3 5 
4 18 9 12 45 
88 78 34 31 242 
8 7 2 0 19 
44 77 29 39 197 
2 1 0 1 4 
2 0 0 1 3 
0 0 2 2 4 
16 2 9 2 29 
0 0 0 1 1 
600 629 601 569 2,515 


ing. It also has issued a new rate book. 

The Peoria Life has adopted uniform 
titles for all field representatives of the 
Company. The titles are state manag- 
er, district manager, general agent and 
agent. 


Prize for Writing 
Old Policyholders 


ACTION OF ILLINOIS LIFE 





Company Will Make A Strong Drive On 
Business Written During 
Last Year 





In the line of conservation of busi- 
ness, and in order to give more incen- 
tive to agents to visit old policyholders, 
the Illinois Life is offering a number of 
cash bonuses for increased insurance 
on the lives of those policyholders who 
were secured during the year 1919. The 
opportunity to earn these bonuses will 
be open to all agents who during the 
year 1919 secured not less than ten new 
policyholders. The amount of the cash 
bonus will be determined on the basis 
of the percentage of those who were in- 
sured in 1919 who take more insurance 
in 1920 and shall be at the following 
rates: 

If 25 per cent. of those whom you in- 
sured in 1919 take additional insurance 
with you in 1920 your bonus on such 
additional insurance shall be at the rate 
of one dollar per thousand. 

If 50 per cent. of those whom you in- 


sured in 1919 take additional insurance 
with you in 1920 your bonus on such 
additional insurance shall be at the rate 
of two dollars per thousand. 

If 75 per cent, of those whom you in- 
sured in 1919 take additional insurance 
with you in 1920 your bonus on such 
additional insurance shall be at the rate 
of three dollars per thousand. 

If 100 per cent. of those whom you in- 
sured in 1919 take additional insurance 
with you in 1920 your bonus on such 
additional insurance shall be at the 
rate of four dollars per thousand. 


SELLING TALK 


When an agent ties himself down to 
a set canvass or selling talk it is like 
ying oneself to one kind of food, says 
he Bankers’ Life “Bulletin.” The fact 
hat the agent thinks selling talk is 
affective does not necessarily make it 
so. “Get a few unbiased opinions on 
t,” is the advice of the Bankers’ Life. 
‘Make the personal element strong in 
our talk. Get close to human nature 
—find the nature and work it to a fraz- 
‘le.” 


The New York Life has opened a 
branch office in Chicago. J. J. MacKay, 
for years an agency organizer, will be 
in charge. 





Assets Insurance in Force 


Dec. 31—1888..... $ 104,307 $ 889,073 
1908..... 3,621,170 43,443,633 
1918..... 15 145,055,484 


W. J. WILLIAMS, President 





A Record of Thirty Years of Progress— 


Ten- Year Periods 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


Organized February 23rd, 1888 


ATTRACTIVE OPPORTUNITIES 
to Agents in Ohio, Indiana, Kentu West Virginia, Western Pennsylvania 
— - : and Wicninan 


Income Policies Issued 
1889-1898........ 9 2,128,182 
1899-1908........ 1,109,329 
1909-1918........ 35,887 ,962 2,199,357 


CINCINNATI 











BALTIMORE 





MARYLAND 
CASUALTY 
COMPANY 





Casualty Insurance 
Fidelity and Surety Bonds 


MARYLAND 


ASSURANCE 
(CORPORATION 





Life Insurance 
Accident-Health Insurance 


COMPANIES OF CONFIDENCE 
THAT 


AID THEIR AGENTS 
AND 


PLEASE THEIR POLICYHOLDERS 








JOHN T. STONE, President 


MARYLAND 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; W. E. 
Editor. The address of the officers is 
the office of this newspaper. Telephone 
2497 John. 

Subscription Price $3.00 a year. Single 


Street, 


Schram, Associate 


copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 





FUND CANNOT FOLLOW THROUGH 


No better ammunition in a long time 
has been furnished the stock casualty 
company agent than the indictment of 
state insurance by former manager F. 
Spencer Baldwin, of the New York 
State Insurance Fund. Mr. Baldwin 
made reply to the report of Special In- 
vestigator J. F. Connor who severely 
criticized the State Fund. Here are 
some excerpts from Mr. Baldwin’s reply 
which it will be well for agents to re- 
member when they are thrown into 
competition with state funds anywhere: 

It is impossible for the State Fund, 
by reason of administrative handicaps, 
to furnish the sort of intensive, special- 
ized, expert plant service with respect 
to medical, safety and claim matters, 
that will meet fully the needs of em- 
ployers in this respect. 

This isn’t even an assurance of some- 
thing “just as good”; it’s a complete 
backdown. If there is any line of in- 
surance in which service counts for 
more than in compensation, insurance 
men would like to know what line it is. 

But when the man who has had the 
best opportunity to see the workings 
of a government managed fund in the 
great Empire State says that a state 
managed organization cannot deliver 
the goods as to medical, safety and 
claims, the question why the New York 
Fund has had such a small proportion 
of the entire compensation business is 
answered. 

Mr. Baldwin takes issue with Mr. 
Connor on a number of his criticisms 
and the former manager is still a firm 
believer in the principle of state insur- 
ance, but aside from that, what he says 
amounts to an admission that the sys- 
tem is weak and impracticable, for, he 
adds: 


The manager of the State Fund has 
never had a free hand in selecting the 
personnel of his organization, but has 
been circumscribed by the limitations 
of the civil service, the state budget 
and other hampering conditions. The 
State Fund, in the beginning, and 
for some time, was not permitted to 
have any part in the adjudication, in- 
vestigation and settlement of claims. 

It was because of this condition that 


the much talked of Wynkoop Service 
was instituted as an accident preven- 
tion, labor conservation and salvage 


adjunct of- the Fund—a private organ- 
ization tacked on to an incomplete so- 
called insurance outfit which is minus 
most of the prime requisites of an in- 
surance company, except the machinery 
for the collection of premiums. 

In all lines of insurance the agent 
is taught that his work is only begun 
when he has sold the policy and col- 
lected the premium. Much important 
work cqmes later. The buyer of com- 
pensation insurance has _ purchased 
something that must have a complete 
machine behind it to make it run 
smoothly and satisfactorily. The state 
compels the employer to provide an 
exacting and intricate service to em- 
ployes and the employer seeks to pur- 
chase this service from an insurance 
carrier. It is service the employer 
buys and no carrier not possessing all 
the administrative machinery to fur- 
nish that service can ever be satisfac- 
tory to the man who pays the premium. 





RIGHT KIND OF PRESIDENT 


The interest which Frederick V. 
Bruns, president of the New York Asso- 
ciation of Insurance Agents, is taking 
in his job should result in that associa- 
tion becoming the leader in this coun- 
try. Mr. Bruns never does anything by 
halves. When he accepted this office 
he threw his soul into the work, and 
since then he has traveled much and 
spoken often. This week he is ad- 
dressing meetings of agents in half a 
dozen cities, and showing these agents 
that it is to their advantage to join 
and co-operate with the association. 
The fact that the present administra- 
tion of the New York State association 
is aggressive does not mean, however, 
that it is radical. First and foremost, 
Mr. Bruns and his associates under- 
stand that nothing worth while can be 
accomplished by regarding the com- 
panies as being at variance with them- 
selves. Good results can be accom- 
plished only by teamwork between the 
agents, the companies, the National 
Board and the Insurance Department, 
and there is that co-operation at the 
present time. 





JOINS LIFE PRESIDENTS 





New York Life Now a Member; 
Recently Joined Association of 
Life Agency Managers 





The New York Life has been elected 
to membership in the Association of 
Life Insurance Presidents. The mem- 
bership of the association now totals 
forty-two companies, holding 86 per 
cent of the assets of the American life 
insurance companies. The number of 
policies in force ‘tin the association 
companies is about 90’ per cent of the 
total in force in all American com- 
panies. 

Some months ago the New York Life 
joined the Association of Life Agency 
Managers, and during the term of 
Lawrence Priddy as president of the 
National Association of Life Under- 
writers many New York Life men joined 
that association. 





TO LUNCH ON MONDAY 


The New Jersey special agents’ club 
is to have a lunch on Monday in 
Newark. The talks will be on fire pre- 
vention co-operation with the National 
Board of Fire Underwriters. 








THE HUMAN SIDE OF INSURANCE 











J. A. CAREY 


J. A. Carey, for twenty-eight years 
editor and publisher at San Francisco 
of that unique insurance journal “The 


Adjuster,” and writer of its “Back 
Talk” column, is one of the few re- 
maining holdovers from the earlier 
school of insurance writers. He en- 


tered upon the sere and yellow period 
of newspaper life some sixteen years 
ago. Both Mr. Carey and “The Ad- 
juster” are regarded as of the oldest 
institutions of the Coast. Coupled with 
his experiences as local agent, special 
agent, general agent and adjuster is 
his natural gift of assembling words 
with such skill as to veneer the most 
scathing sarcasm with so tender a 
touch of apparent magnanimity as to 
make of his victim a life-long friend, 
and these accomplishments have as- 
sisted in molding him a columnest of 
exceptional ability. Coast insurance 
men and his brethren of the press 
recognize in Carey a man _ entirely 
worthy of their friendship and con- 
fidence. Himself the personification of 
dignity, he has a rare sense of humor. 
A stern disciplinarian, he is first to 
abandon the rules and have a good 
time. Possessed of an extraordinary 
appreciation of life, he recognizes 
neither care nor trouble and is prompt 
to relieve others of their woes. While 
a worshipper of youth, he is the au- 
thority on all men and events of the 
past. Old men, growing old, receive 
scant sympathy from him. And with 
all this, of course, Carey is delightfully 
lazy. He is a relentless smoker and 
most of his energy is dispersed in 
smiles and sympathy. A true friend 
to both the worthless and the deserv- 
ing, he is relentless to those who would 
by their practice attempt injury to the 
business of insurance, but all this is 
tempered by a generous nature and the 
realization that he has a few faults of 
his own. The only fault that The 
Eastern Underwriter has been able to 
find with Editor Carey is that he does 
not like ‘“‘Marse Henry” Watterson’s 
memoirs. But even Homer nodded. 
* * * " 

William BroSmith, general counsel of 
the Travelers, and former president of 
the Association of Life Insurance Coun- 
sel, a few days ago celebrated his 
twenty-fifth anniversary with that Com- 
pany. He is one of the ablest men in 
the insurance business, and is as 
familiar with all forms of casualty in- 
surance as with life insurance. Mr. 
BroSmith is a self made man, forced 
to leave school when thirteen years of 
age, and receiving most of his educa- 
tion in night school. After several 
years study of law he was admitted to 


the New York State bar in 1876, prac- 
ticed in that state until 1895 when he 
came to Hartford to enter the legal 
department under the late Sylvester 
C. Dunham. In 1901 he succeeded Mr. 
Dunham as counsel, the latter being 
elected president of the company. He 
received many floral remembrances on 
the occasion of his anniversary. The 
Travelers, by the way, has one of the 
greatest legal staffs in the country, and 
there is something about that company 
which particularly appeals to young 
lawyers, many of whom have cast their 
fortunes with the institution rather than 
engage in the general practice of law. 
* * x 
Edmund S. Cogswell, third deputy in- 
surance commissioner of Massachu- 
setts, has been elected general manager 
of the National Association of Mutual 
Casualty Companies to succeed John M. 
Bessey, who recently resigned to be- 
come general manager of the Employ- 
ers’ Mutual Insurance Company of New 
York. Before entering the state ser- 
vice, Mr. Cogswell had several years 
insurance experience. After graduating 
from Harvard College in 1906, he entered 
the Actuarial Department of the New Eng- 
land Mutual Life, remaining there seven 
years. In 1913 he was elected secretary 
and actuary of the Teachers’ Retire- 
ment Board of Massachusetts, of whick 
Frank H. Harrison, former commis: 
sioner, was chairman. This board man- 
ages the affairs of the retirement sys- 
tem for public school teachers of Mas- 
sachusetts, and is based upon insurance 
principles. On January 1, 1916, Mr. 
Cogswell was appointed by Commis. 
sioner Hardison, Chief of the Work- 
men’s Compensation Bureau of the In- 
surance Department, and was later des- 
ignated Third Deputy Insurance Com- 
missioner. In that capacity he hag 
served on many important committees 
in Massachusetts and New York on 
workmen’s compensation rates, among 
them being the National Reference 
Committee and the Actuarial Commit- 
tee of the National Council on Work- 
men’s Compensation Insurance. He is 
a fellow of the Casualty Actuarial and 
Statistical Society. 
es © 
W. A. Reid, of Roanoke, Va., is the 
only colored man doing a general insur- 
ance business in that city. He was born 
in North Carolina; and obtained his 
academic education at Waters Normal 
Institute, Winston, N. C.. after which 
he took a business course in the Albanv 
Business College, Albany, N. Y. His 
first business experience was in Boston 
but in February, 1915. he decided to 
locate in Roanoke. He is a member of 
the Negro Business League, and his 
brother is an attorney He sells fire, 
life and accident insurance. 
2 ¢ 
Frank Kohler, superintendent of 
agencies of the Manhattan Life, is the 
tallest agency superintendent in the 
country, topping six feet, four inches. 
At one time he was president of the 
Life Underwriters’ Association of New 
York. 





INDICTMENTS TO STAND 


By a court decision the indictments 
against Senator Newberry of Michigan 
will stand, together with those against 
133 others who worked in his political 
campaign and who are accused of ex- 
cessive campaign expenditures. Among 
those indicted are Mark T. McKee, for- 
mer field secretary of the National 
Council of Insurance Federations. 





CHOSEN VICE-PRESIDENTS 


Upton Slingluff and Russell A. Algire 
have been appointed vice-presidents of 
the National Surety. The company is 
reported to have had an excellent year. 
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FIRE INSURANCE DEPARTMENT 
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Home Office Men 
Sent to Field 


AUTOMOBILE COMPANY CHANGES 








F. I. Potts, West Virginia State Agent; 
J. E. Kelly, Texas State Agent; 
Company Enters Virginia 
The Automobile Insurance Company 
has made several appointments of in- 
terest to the Middle Department and 

Southern field. 

As state agent for West Virginia, 
headquarters in Wheeling, Frank I. 
Potts has been named. He is thor- 
oughly familiar with the territory, hav- 
ing been special agent of the National 
Union, of Pittsburgh, and of the Royal 
Exchange for Western Pennsylvania 
and West Virginia. Later he was called 
to the home office of the Automobile 
Insurance Company and now goes back 
to field work which he had previously 
given up because of his health, which 
fortunately he has recovered. 

The company has entered Virginia, 
business of which state will be reported 
direct to the home office through Allen 
A. Warfield, state agent of the company 
for Delaware, District of Columbia, the 
city of Baltimore and Virginia. Mr. 
Warfield was for eighteen years special 
agent of the National Fire in the same 
territory. 

James E. Kelly has been appointed 
state agent for Texas for the Automo- 
bile Insurance Company, with headquar- 
ters at its Dallas branch office. He was 
former special agent of the National 
Union of Pittsburgh in the Ohio field; 
later was an underwriter for the Svea; 
and more recently was underwriter for 
the Automobile in its Southern field. 

It is reported that the Automobile 
wrote nearly as large a volume of prem- 
ijums in 1919 as in 1918, the premium 
income for 1918 being much larger than 
normal because of the Nord-Deutsche 
re-insurance. 





COUNTRY BUSINESS DROPS 


Automobile Conference Committee Di- 
vided as to Proposed Reduction in 
Rural Rates 
Chicago, January 12. — Automobile 
writing agencies in the middle west are 
manifesting considerable impatience 
over the failure of the automobile con- 
ference to promulgate the promised 
lower rates on business in the rural 
communities. They contend that the 
business in the country sections is get- 
ting away from the stock companies, 
owing to the competition of reciprocals 
and small local mutuals, and that some 
speedy action is urgently needed to 
counteract this tendency. While there 
was a material increase in automobile 








premiums last year, analysis of the 
figures show that less business came 
from the country sections, and that 
fewer agents in the rural communities 
produced automobile business. 

As a result of their representations 
conferences were held some time ago and 
a 40 per cent reduction recommended. 
The committee of five then considered 
the question, but it seems that two of 
the members of this committee are 
officials of companies writing a very 
large proportion of the farm and small 
town business in the middle west. They 
are opposed to the 40 per cent reduc- 
tion and suggested that the rates be 
reduced 25 per cent. Other companies 
in the conference feel that this is not 
enough to permit the egents to meet 
competition effectively. A deadlock has 
resulted and meantime the agents say 
that they are losing out steadily on that 
class of business. 





ADHERE TO FIRST FORM 





Few Changes Made in Aeroplane Cover 
By New Companies Writing 
the Line 





As more companies take on aeroplane 
insurance it is noticed that they adhere 
closely to the original form started by 
the Merchants. This form was created 
by Austen B. Crehore, until recently 
manager of the Merchants’ Aeroplane 
department, who spent many weeks 
working on it and who is generally 
credited with its perfection. Mr. Cre- 
hore was asked why he had included 
no theft clause in his policy and he re 
plied that the first thing an army flyer 
was taught, was to remove all the valu- 
able instruments that could be removed 
in event of a forced landing, and that 
any flyer who neglected to take this 
precaution deserved to lose his instru- 
ments. He said further that at the 
present stage of this line there was 
practically no demand for theft cover. 
Some of the companies writing aero- 
plane have changed the wording of a 
few of the clauses, and others included 
cover in the form, that Mr. Crehore 
had covered by endorsement. 

It will be remembered that Mr. Cre- 
hore was recently injured in the New 
York to Toronto air race, but is now 
up and on the job While he was at- 
tempting a landing at Albany, the 
crowds of spectators waved to him to 
ascend again, and in so doing the wing 
of his plane hit a tree and was 
wrecked. 





Willcox, Peck & Hughes Dance 
The subscription dance of the em- 
ployes of Willcox, Peck & Hughes will 
be held at the Hotel Astor on Janu- 
ary 28th. 
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Barton Discusses, 
Mortgage Clause 


ANALYSIS OF DECISIONS GIVEN 





Assistant General Adjuster of North British 
and Mercantile Points Out 
Stipulations 





A valuable discussion of the mort- 
gagee clause was made by William F. 
Barton, assistant general adjuster of 
the North British & Mercantile in a 
talk to students of the Insurance So- 
ciety a few days ago. The present 
situation with respect to the mortgagee 
clause is somewhat chaotic. There is 
the older form of New York Standard 
policy in use in some states, and a 
newer form in use here, and a some- 
what similar form in use elsewhere. 
The New York Standard Mortgagee 
clause is used for attachment to these 
different standard forms. In addition 
there is a new form of mortgagee 
clause suggested by the National Board 
of Fire Underwriters, which new form, 
while not yet in use in any territory 
is reasonably certain of adoption in 
some territory, probably this one. 


When Mortgagee Meets His Obligations 


In opening his address Mr. Bardon 
took up the mortgagee clause consid- 
ered when the mortgagee meets his 
obligations. He said: 

“Assuming that the mortgagee 
clauses and under any of the usual 
forms of policies, his rights are not for- 
feited by any act or neglect of the 
assured. These two words ‘act’ or “ne- 
glect’ take in most of the conditions 
which may arise, but not all of them; 
as, for example, the case recently de- 
cided in the Supreme Court of this 
State, Young Men’s Lyceum of Tarry- 
town vs. National Ben Franklin Fire 
Insurance Company, in which the Court 
held that the mortgagee was bound by 
a warranty that ‘the property is located 
not over 500 feet from a public fire 
hydrant.’ There was no hydrant within 
500 feet of the property when the policy 
was issued, and so far as appears in 
the decision, none when the loss oc- 
curred. This decision involved no ‘act 
or neglect of the mortgagor or owner.’ 

“While this decision was under the 
old policy and the old form of mort- 
gagee clause, I should be inclined to 
think that none of the usual policies 
and neither of the clauses referred to 
would change this rule. The same is 
true concerning the effect of the co- 
insurance or average clause on a mort- 
gagee’s interest. In New York in the 
case of Hartwig against American In- 
surance Company of Newark it was de- 
cided that the mortgagee is bound by 
the terms of the clause and in the case 
of Quinn against Fire Association of 
Philadelphia, the Supreme Judicial 
Court of Massachusetts reached the 
same conclusion. 


Right to Attach Re-Insurance Clause 


“In that case the question submitted 
was as to the right of the company to 
attach the co-insurance clause to the 
policy. On that subject the court 
said: 

“*The only objection is that this 
(the co-insurance clause) is not a 
provision “adding to or modifying 
those contained in the standard form” 
within the permission given by clause 
7 of section 60. We deal with no 
other objections than the one pre- 
sented in argument and as to that it 
is hard to do much more than to 
state it and to say that there is 
nothing in it.’ 

“Having disposed of the question of 
the right of the company to attach the 
clause the court then said: 

“Tt is argued that the adoption of 
such a rider diminishes the full in- 
demnity which the statute seeks to 
secure to mortgagees by making 
their interest secure against any act 
of the mortgagor. But the statute 


does not require insurance companies 
to contract to pay one sum rather 
than another to mortgagees. It is 
not contended, as in Hardy vs. Insur- 
ance Company, Massachusetts, that 
the rider does not purport to apply 
to mortgagees. The provision that 
the insured shall be insurer to the 
extent of the deficit is merely a mode 
of fixing the proportion to be paid by 
the defendants. 

“Either because of these or similar 
decisions or because they feared de- 
cisions of this import large mortgage 
holding companies have for many years 
refused to accept policies subject to the 
100 per cent clause evidently realizing 
that they would be bound by the terms 
of the clause when attached.” 


When Mortgagee Fails to Meet 
Obligations 


In discussing the mortgagee clause 
considered when the mortgagee fails to 
meet his obligations Mr. Barton said: 

“The foregoing comments have rela- 
tion to cases in which mortgagees ful- 
fill their obligations; now to consider 
the cases involving the mortgagees’ 
failure to meet their obligations. 

“In the new National Board clause 
it is stipulated that the failure upon the 
part of the mortgagee to comply with 
the specific obligations shall render the 
interest of the mortgagee that of a 
mere payee subject to all the terms and 
conditions of the policy. The form of 
clause now in use contains no specific 
statement as to what shall happen if 
the obligations of the mortgagee are 
not lived up to, but the language of 
the clause conditions its benefits to the 
mortgagee upon compliance by the 
mortgagee with the obligations set out 
in it. Therefore, by implication, fail- 
ure on the part of the mortgagee to 
meet the obligations has the effect of 
voiding the insurance as to the interest 
of the mortgagee. Apparently, the 
newer form is, therefore, a broader 
cover for the mortgagee than was the 
old, although in the absence of waiver 
or estoppel, the difference in effect is 
not very great. To illustrate: Under 
the present clause if there was a change 
of ownership of which mortgagee had 
knowledge, but of which he did not ad- 
vise the company so that it might be 
noted on the policy, the insurance as 
to the interest of the mortgagee is in- 
validated. Under the National Board 
clause it is stipulated that in such cir- 
cumstances the mortgagee shall become 
a mere payee. If the change of owner- 
ship is not endorsed upon the policy, 
the company is not liable under the 
present clause to either the assured or 
the mortgagee, and the same is true 
under the newer clause but if, under 
the present clause, the assured could 
show a waiver by the company and the 
policy was held to be in effect, the 
mortgagee clause is apparently never- 
theless of no effect whereas under the 
newer clause the circumstances would 
clearly entitle the mortgagee to receive 
the money. 


Mortgagee as Payee 


“In the discussion of the new clause, 
there was some suggestion that instead 
of making the mortgagee a payee in 
the event of his failure to meet his 
obligations, the clause should stipulate 
that the mortgagee’s interest should be 
void The foregoing seems to be one 
argument in favor of that part of the 
new clausé as drawn, as there is no 
reason for not including the mortgagee 
as a payee, if payment must be made 
‘o the assured, 

“In some of the discussions concern- 
ing the National Board clause, the 
question as to what constitutes a ‘mere 
payee’ was under consideration. It was 
the well settled law in this state that 
a ‘mere payee’ under a loss payable 
clause reading: ‘loss, if any, payable to 
———_—————- as interest may appear’ 
took no rights or benefits under the 
clause, unless the company had a lia- 
bility to the assured under the policy. 
In the case of McDowell against the 


St. Paul Fire & Marine Insurance Com- 
pany (ILJ 42 P. 796, 101 N.E. Rep. 
457) the clause in use was ‘Loss, if any, 
first payable to John McDowell, mort- 
gagee, as his interest may appear,’ 
without any mortgagee clause or rider 
attached. The assured failed to file 
proofs of loss at the request of the 
mortgagee, and the mortgagee did so 
within the time limited by the policy 
to file such proofs. The defense was 
apparently on the ground that under 
the loss payable clause in use, the 
mortgagee was a mere appointee to re- 
ceive any thing due the assured, and 
that as nothing was due the assured, 
there was no obligation to pay the 
mortgagee anything. On that point the 
court stressed the words ‘first payable’ 
in the clause, and expressed the opin- 
ion that they import that the interest 
of the mortgagee is greater than that 
of mere appointee It further said: 
“It was plainly the intention of the 
parties that the plaintiff as mort- 
gagee should have an interest in the 
insurance superior to that of the 
owner. The loss was to be first pay- 
able to the plaintiff. The defendant’s 
construction of the contract defeats 
that purpose. It permits the destruc- 
tion of that interest afer a loss has 
occurred by the arbitrary refusal of 
the insured—i.e., the owner—to make 
proof of loss. IT IS REASONABLE 
THAT THOSE CONDITIONS WHICH 
AFFECT THE RISK, WHILE IT IS 
SUBSISTING, SHOULD APPLY 
ALIKE TO MORTGAGEE AND 
MORTGAGOR, UNLESS THE PAR- 
TIES HAVE EXPRESSLY STIPU- 
LATED OTHERWISE BY ATTACH- 
ING A MORTGAGE CLAUSE. It is 
unreasonable that, after a sloss has 
occurred, the interest of the mort- 
gagee should be subject to the ca- 
price of the owner, and that is 
equally true whether there be a 
mortgagee clause or merely an in- 
dorsement as in the case at bar.’ 
“The National Board form of clause 
provides specifically for the conditions 
which arose in this case. No reason 
appears why the court should attend 
special consideration to a mortgagee 
who, through failure to meet his obliga- 
tions ‘while the risk is subsisting,’ be- 
comes a mere payee and then a payee 
‘subject to the terms and conditions of 
the policy. In such circumstances 
there is reason to believe that it would 
be held that a mere payee was equiva- 
lent to a mere appointee to receive 
such, if any, amount is due the 
assured.” 


Loss Payable Clause 


In discussing the loss payable clause, 
including words “subject te the terms 
and conditions of the policy,” Mr. Bar- 
ton said: 

“In a recent case decided by the 
Supreme Court of Kansas—Burns vs. 
Alliance Co-operative Insurance Com- 
pany (ILJ 53 P. 229 176 Pacific Rep. 
985)—there was a change of ownership 
concerning which there was no ques- 
tion. The policy was subject to the 
following clause: ‘Loss, if any, on 
buildings, to be adjusted with the as- 
sured and made payable to C. A. Burns, 
mortgagee, or assigns, of Wichita, post 
office, State of Kansas, as his interest 
may appear, subject, however, to all the 
terms and conditions of this policy and 
the by-laws of this company.’ - The 
court said: ‘The vital question in the 
case is whether the contract gave the 
mortgagee a right to recover, notwith- 
standing conduct of the assured which 
would have precluded any recovery by 
him.’ The court quoted lines 56 to 59 
of the former New York Standard 
Policy, which was the form of policy 
used in this case, and said: 

“By the great weight of authority 
its effect is to protect the mortgagee 
against any forfeiture resulting from 
a breach of the conditions of the 
policy by the mortgagor UNLESS 
SUCH CONDITIONS ARE MADE A 
PART OF THE LOSS PAYABLE 
CLAUSE, OR OTHERWISE _IN- 


DORSED ON THE POLICY OR AT- 
TACHED THERETO.’ 
and the Kansas courts were in line with 
that view. The court then further 
said: 

“The question to be here deter- 
mined is whether the incorporating 
in the loss payable clause of the 
words, “subject, however, to all the 
terms and conditions of this policy,” 
amounts to an indorsement or attach- 
ment of such terms and conditions, 
thereby making them applicable to 
the mortgagee, as well as to the 
mortgagor. The very purpose of the 
language seems to be to make it 
clear that the mortgage was not to 
be released from the restrictions laid 
upon the insured. We interpret it as 
adopting by reference all the provi- 
sions of the policy, and giving them 
the same force as though they had 
been again set out at length, there- 
by making them applicable to the 
mortgagee, and preventing any excep- 
tion or immunity in his favor.’ 

and again: 
“‘Our attention has not been called to 
any decision holding the mortgagee 
to be relieved from the conditions 
imposed upon the owner, where the 
loss payable clause contained any- 
thing which we consider equivalent 
to the words, “subject, however, to 
all the terms and conditions of this 
policy,” * * * . Nor do we find 
any case involving the precuse ques- 
tion here presented; that is, where 
the body of the policy provided that 
its conditions should not apply to a 
mortgagee, unless they were indorsed 
thereon or attached thereto, and the 
“loss payable” clause in favor of the 
mortgagee was expressly made sub- 
ject to all the terms of the policy.’ 

Rights of Payee Rise and Fall With 


Rights of Assured. 
“The courts that follow the Kansas 


Court will, so far as I can see find 
nothing in the new form of New York 
Standard Policy to modify that view 
that rights of a mere payee subject to 
the terms and conditions of the policy 
rise and fall with the rights of the as- 
sured. 


Loss Payable Clause Without Words 
“Subject to the Terms and Con- 
ditions of the Policy.” 


“Let us assume that a loss: payable 
clause is attached to the new New 
York form of policy, but it contains no 
stipulation making it subject to the 
terms and conditions of the policy. 
What are the rights of such a payee? 
By what terms and conditions is he 
bound? Apparently the policy binds 
him to none except such as appears in 
lines 108 to 125, and his only obligation 
seems to be that upon failure of the 
insured to render proof, he shall do so 
upon demand. If the assured renders 
proof, then apparently the mortgagee 
has no obligation under the policy, and 
so far as I can see, if he is held to be 
an independent party to the contract, 
as he has been, he can bring his suit 
any time within six years, and collect 
his loss, subject, of course, to the sub- 
rogation provision in the mortgagee in- 
terests clause, and only to that clause. 

“Another view is that as, prior to the 
enactment of the former’ standard 
policy there were cases holding that 
the mortgagee was a mere appointee to 
receive such amount as might be due 
to the assured, the elimination of lines, 
56 to 59, or any language to the same 
effect as was therein contained, will 
have the effect of again making the 
mortgagee under the loss payable clause 
merely an appointee to receive such 
amount as may be due the assured. But 
the impression I receive from the cases 
as I can read them is that the tendency 
is to give the mortgagee the benefit of 
any doubtful construction of the con- 
tract, and when he is not specifically 
made a payee ‘subject to the terms and 
conditions of the policy,’ he is, in those 
states which have heretofore held him 
not bound by conditions not set out 
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in the loss payable clause, very likely 
to be considered free from any obliga- 
tions, especially as the language is fre- 
quently the language of the company 
or its agent, and if the company de- 
sires to make the payee subject to the 
policy conditions, it can very easily do 
80. 
Contribution 

In discussing contribution, Mr. Barton 
said: 

“In New York we have two forms of 
mortgage clause—one known as the full 
contribution and the other as the non- 
contribution. 

“It will be noted that the National 
Board form shows a very definite 
change in this part of the clause, in 
that it makes the basis of contribution 
the whole insurance, payable to, held 
by o rconsented to by said mortgagee 
or trustee. 

“No comments on th emortgagee 
clause would be complete without refer- 
ence to the case of Kddy vs. London 
Assurance Corporation, et. al. The 
Eddy case decided several questions as 
to the rights of mortgageeg under a 
mortgage clause. In this case some of 
the policies contained the full contribu- 
tion and some contained the clause 
without contribution, while others were 
payable directly to the insured. The 
court said that the words ‘the interest 
of the mortgagee shall not be invali- 
dated’ should not be given a narrow, 
but on the contrary a broad interpreta- 
tion, and meant that the interest of the 
morgagee should not be injuriously im- 
paired or affected by the act or neglect 
of the owner; that in order to consti- 
tute double insurance, the policies must 
cover the same interest in the same 
property or some part thereof; that 
although the contribution provision was 
inserted as a part of the mortgagee 
clause, and called for contribution from 
the whole insurance on the property 
held by any party or parties having an 
insurable interest therein, whether as 
owner, mortgagee or otherwise, this pro- 
vision was inconsistent with the primary 
promise that the interest of the mort- 
gagee should not be impaired by the 
act or neglect of the owner and that 
the primary promise must prevail. The 
court admitted that this view might not 
give full effect to the strict language 
of the contribution clause, but held that 
taking the contract as a whole, it was 
unreasonable to suppose that the parties 
intended to permit the interest of the 
mortgagee to be adversely affected by 
the secret act of a third party, and 
that the contribution clause must be 
limited in its operations to the in- 
surance held by or consented to by the 
mortgagee. 

Williams vs. Aetna 

“The Federal Court, in its decision 
in the case of Williams vs. Aetna, said 
that the particular language employed 
in the mortgagee clause respecting con- 
tribution, seems to have been inserted 
for the express purpose of making it 
clear that the mortgagee’s policy was 
entitled to pro-rate with all policies 
covering the property which at the time 
of the loss might be held by any per- 
son whomsoever had an insurable in- 
terest in the property. In the absence 
of the words ‘issued to or held by any 
party or parties having an insurable 
interest therein,’ it might no doubt be 
fairly argued that it was simply the in- 
tention of the parties to reserve the 
right to pro-rate with other policies 
procured by the mortgagee for the pro- 
tection of his interest, but the use of 
the words quoted rendered that con- 
struction inadmissable. Those words 
appear to have been added out of 
abundant caution that there might not 
be any room for doubt on the subject. 
The court further said that it would 
not be justified in ignoring an agree- 
ment in one part of the instrument, 
which is as clearly expressed as lan- 
guage could well express it, merely 
because it limits to some extent the 
scope of general language employed in 
another part of the instrument. It 
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further surmised what is undoubtedly 
true, that the contribution clause was 
phrased precisely as it is, and inserted 
as a part of the mortgagee clause it- 
self for the purpose of remedying the 
defect brought out in the case of 
Hastings vs. Westchester, and for the 
sole purpose of securing the contribu- 
tion which was denied in that case. 
Which Is Better Law? 


“Two courts of such prominence hav- 
ing differed with each other, the ques- 
tion which naturally ‘presents itself 
is, which is the better law? Although 
the mortgagee should have absolute 
protection in the matter of his insur- 
ance, unaffected by the acts of omis- 
sion or commission on the part of third 
persons, and while it is true that under 
the interpretation placed upon the con- 
tribution clause by the Federal Court, 
his interest might in certain circum- 
materially impaired, 
yet, to use a favorite expression of the 
judiciary, it is the province of the courts 


to construe contracts, not to make 
them, but it seems that the New York 
Court of Appeals in the Eddy case went 
out of its way to amend the existing 
contract by virtually eliminating there- 
from the words ‘issued to any party or 
parties having an insurable interest 
therein. There is no ambiguity, no 
language could be plainer and it is im- 
possible to conceive of any object that 
the parties could have had in using 
those words other than to avoid the 
very constructions of the clause which 
the Court of Appeals adopted. 

“The Federal decision was legally 
sound, but the contribution provision 
contained in the standard mortgagee 
clause is not fair to the mortgagee, and 
under the newer clause it has been 
amended so as to permit contribution 
from those policies only, which are 
payable to, held by or consented to by 
the mortgagee; for otherwise he will 
not, in many instances, have the se- 
curity to which he is justly entitled.” 
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Lightning Rods 
Do Stop Losses 


PROVED BY FARM MUTUAL MAN 





All Depends Upon How They Are Put 
Up and Grounded, Says George 





Whitaker 
Do lightning rods stop lightning 
losses? They have not always done so 


in the past, but, according to George 
Whitaker, secretary of the Farmer's 
Mutual Lightning Protected Fire Insur- 
ance Company, of Flint, Mich., when 
there is a loss it is because the rod 
was not properly installed. 

Mr. Whitaker’s company has $90,000,- 
000 at risk. He organized this mutual 
in 1908, and it will not insure any 
building not properly rodded for more 
than $300. During the twelve years it 
has been in business it has lost sixteen 
buildings and their contents by light- 
ning, and in nearly every instance the 
loss is caused by some piece of metal, 
such as a metal valley, hay track, eave- 
trough, barn door track, wires on baled 
hay, etc., not being properly connected 
to the lightning rod and _ properly 
grounded. 

Recently, he has been in communi- 
cation with other farm mutuals in 
Michigan, which have “a rodded and an 
unrodded class,” and he finds that $9,- 
000,000 of the property insured by them 
is rodded, and $18,000,000 unrodded. In 
1919 they did not have a loss in the 
rodded class. 

Advice About Rods 

In a talk to insurance men in Des 
Moines, Mr. Whitaker strongly advised 
the use of copper rods as copper is a 
better conductor than steel or iron and 
will not rust. They must not be 
grounded in manure nor in or through 
gas pipes, as they will in time be eaten 
off. Rods in a gas pipe will be eaten 
off even though the gas pipes do not 
extend into the ground. Copper wire 
cable rods should not weigh less than 
2% oz. per foot and 3 oz, is better, 
and composed of wires not smaller 
than 18 gauge wire and 16 or 17 gauge 
is better. 

Each building should have at least 
two ground rods and not more than 3 
points to each ground rod, and all rods 
attached together making one circuit. 

Points should not be less than 6 feet 
high and each elevation protected with 
a point standing higher than the eleva- 
tion. Points at the end of a building 
should stand about 21% feet from end 
of the ridge. 

There should be no sags or pockets 
in a rod except there be a ground rod 
at the lowest point of the sag or pocket. 

Rods should run around a cupola on 
a level with the ridge of the building 
and a short piece of rod attached to 
the main rod and extended to the top 
of a cupola where a point should be 
placed. Ground rods should extend to 
permanent moist earth. 

“We have had a number of buildings 
damaged where the lightning followed 
telephone lines into the building and 
then jumped across to the lightning 
rod,” sald Mr. Whitaker. “A metal 
roofed building should be grounded at 
each of its lowest points and all metal 
roofs on a building should be attached 
together or attached to the lightning 
rod in such a manner that they form a 
part of the lightning rod system. 

“Each chimney or other elevation 
should be protected with a point ex- 
tending higher than the elevation.” 





TO MEET IN BROOKLYN 
The future meetings of the Suburban 
Field Club will be held in the Oak Room 
of the Hotel St. George, in Brooklyn. 
This club is rapidly becoming a strong 
and vital factor in the work of the va- 
rious companies’ fleld men. 
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America for Americans = 


“Landing of the Mayflower” 
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HE MAYFLOWER COMPACT, which was the 


germ of American self-government, was made and 
signed because certain “discontended and mutinous 
= strangers’ among the company had declared that “when they 
came ashore they would use their own liberty, for none had 
power to command them.” 
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“It was to protect the infant colony against the anarchic plots 
of those who had no sympathy with it and no faith in it, 
that the Compact was made, and enforced.” 


“Today the Constitution succeeds the Compact, and the issue 
arises of its enforcement against the “discontented and mu- 
tinous , whether strangers or natives, who seek to “use their 
own liberty’ in defiance and denial of the welfare and the ? 
will of the whole people.” = 


The foremost issue in America today is whether the “Reds”, 
the ‘Radicals’, the “I. W. Ws.” (I Won't Work), the ‘“So- = 
clalists’ and Aliens, all owing allegiance to another country, = 
shall run the American Government or whether the Ameri- 

can people shall run the American Goverment. 


Volunteer your services at once to the National Board “of 
Fire Underwniters in the effort to make America safe for 
Americans. 


This page is contributed by the GLENS FALLS INSURANCE COMPANY 


to help support the doctrine of Americanism. 
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Insurance Companies 
Win in Arson Case 


COURT REVERSES DECISION 
Assured Violated Gasoline Provision and 
Refused To Be Examined as 
Agreed in Policy 

A case of arson involving several in- 
teresting questions has been decided by 
the higher courts of California in favor 
of the insurance companies. The case 
was that of Frank Hickman against 
nine insurance companies, and grew out 
of a fire suffered by the plaintiff. 

On November 28, 1915, the plaintiff 
owned and conducted a clothing and 
men’s furnishing store in Fresno, Cal. 
The stock was covered by insurance 
policies executed in thirteen different 
companies. On the above date a fire 
occurred which practically destroyed all 
the stock. The insurance companies 
not having made good the loss covered 
by their policies, the plaintiff brought 
one suit, in which he named nine of 
the companies as defendants, one suit 
in which two were named as defend- 
ants, and two suits in each of which 
one insurance company was named as 
defendant. By stipulation only one suit 
was tried, it being agreed that the other 
suits should abide by the result of that 
one. After trial, judgment was ren- 
dered in favor of the plaintiff against 
the several insurance companies for the 
aggregate sum of $19,237.93. From such 
judgment the defendants appealed. 

In their answer the defendants set up 
the following defenses to the plaintiff's 
action: First, that the plaintiff caused 
the property to be damaged, with the 
intent to cheat and defraud the insur- 
ance companies. Second, that the policy 
stipulated that there should never be 
allowed more than one quart of ben- 
zine or gasoline on the premises, and 
that at the time of the fire and for 
some time prior thereto, there was kept 
on the premises gasoline in excess of 
one quart. Third, that the policy pro- 
vided that assured should exhibit to 
any person designated in writing by the 
company, all the remains of any prop- 
erty described in the policy, and should 
submit to examination under oath as 
often as required by such person, and 
should produce to such person for ex- 
amination, all books of account, bills, 
invoices and other vouchers. It is al- 
leged that defendants notified the plain- 
tiff to appear before a notary and com- 
ply with these conditions of the policy. 
It is claimed that at that time the plain- 
tiff appeared with his counsel and re- 
fused to comply with these conditions 
of the policy. 

Taking up the charge that the plain- 
tiff unlawfully caused the property to 
be destroyed by fire, the defendants 
brought testimony to show that an em- 
ployee of the plaintiff, named Jenks, 
brought oil into the building at the in- 
stigation of the plaintiff, and, acting ac- 
cording to his instructions, had fired the 
stock while the plaintiff was in San 
Francisco. Jenks testified that the 
agreement was that he was to bring in 
the oil and fire the stock, and the plain- 
tiff agreed to take care of the books. 
It was further alleged that there was 
an agreement that the plaintiff was to 
go to San Francisco on the night of 
the fire so that suspicion would not be 
directed at him. 

The plaintiff by cross-examination 
and testimony tried to prove that Jenks 
was insane at the time of the fire and 
for some time before that. Just what 
use he intended to make of this, even 
if proved, is not made clear by the rec- 
ords, as not only is a principal civilly 
liable for acts done by him through an 
insane person, but he is also criminally 
liable under Section 31 of the penal 
code. 

As for the clause prohibiting the 
gasoline, the defendants claim that if 
the conditions are uncertain, the courts 
will construe a doubtful provision in 
favor of the insured, but the rule does 


not go to the extent of disregarding a 
plain provision of the policy. 

If the parties have made certain 
terms and conditions upon the terms of 
which their contract shall terminate, 
they must abide by them. The plain- 
tiff seemed to think that his policy was 
not voided if he did not know that the 
gasoline was on the premises, but it is 
his business to see that the terms of 
the policy are not violated. The court 
found that the gasoline was carried on 
the premises by Jenks while in an in- 
sane condition of mind, but that does 
not help the case of the respondent. 
The policy contained no such exception. 
When all these facts and violations of 
the policy contract terms were consid- 
ered by the higher court, a decision was 
rendered in favor of the companies, 
reversing that of the lower court. 


MARSH ON PROFIT FIXING 


Editor of “Economic World” Doesn’t 
Think Project Will Get Anywhere 
in Insurance 


The project of the commissioners to 
determine a fair rate of profit in fire 
underwriting, coming up again in April, 
is not taken very seriously by Arthur 
R. Marsh, editor of the “Economic 
World.” He does not think a definite 
solution of the problems involved will 
be arrived at. Continuing he says: 

“For what will come out of the pro- 
ject in the long run, if it is pressed, 
is the same weary and ineffective state 
of affairs in connection with the con- 
duct of the country’s fire insurance 
business, with which we are only too 
familiar in connection with the carry- 
ing on of our railroad business. The 
central question in our railroad regu- 
lation from the beginning has been, 
What is a fair profit for the operating 
of railroads? To this question the rail- 
road regulators have continually re- 
turned, but never finding an answer 
that would bear the test of practical 
application. The answer has not yet 
been found nor will it ever be found 
by the methods so far adopted. And 
so it will be with fire underwriting un- 
der similar conditions.” 





WISHES PUTNAM SUCCESS 





Comment of “Agency Bulletin” on Ap- 
pointment of Pennsylvania Insur- 
ance Federation 





In commenting upon the appointment 
of Henry H. Putnam as president of the 
Insurance Federation of Pennsylvania 
the “American Agency Bulletin” in its 
current issue says: 

“Mr. Putnam has had experience in 
organization building which will prove 
of great practical value to the Penn- 
sylvania Federation. To both him and 
the ‘Bulletin’ it wishes abundant suc- 
cess.” 


National Liberty 


INSURANCE COMPANY 
OF AMERICA ‘ 
NEW YORK 











Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1919 
Cash Capital ........$1,000,000.00 
er " eotaaaliate 


Liabilities, includi 
MEE si2eacerens © 1214, 228.11 


Net Surplus ........ 2,895,417.89 
Surplus to Policy 
Holders ........... 8,895,417.89 
HEAD OFFICE 
@ WILLIAM STREET, NEW YORE 





“The Leading FIRE INSURANCE Co. of America” 
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WM. B. CLARK, President 


Que Hundred Years of Service 
Losses: Paid over $174.000,000 
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Obviously business relations are but temporary when other than 
pleasant and satisfactory. 

Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance, But promises alone would never 
have retained their services. 

Working with the NATIONAL UNION enthusiastically---loyally---the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service---good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
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aN its desire to serve faithfully and well. 
nt With nothing to lose and something to gain, WHY delay? 


CASH CAPITAL, $1,000,000. 
SURPLUS, $959,552. ASSETS, $5,524,294. 
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NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 
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Not Liable For Face 
Of Their Policies 


DEMOLITION CLAUSE CASE 








Supreme Court of Massachusetts Decision; 
Ordinances Required Brick Replace 
Frame Dwelling 





The demolition clause as used in in- 
surance policies issued in Boston is in- 
terpreted in an important decision which 
has been made by the Supreme Court 
of Massachusetts, the assured being 
Tarrant P. King, tenant of a frame ware- 
house building located at 5 Elkins 
Street, South Boston, which burned, and 
it was the assured’s position that inas- 
much as the building could not be re- 
placed with a frame structure that un- 


der the demolition clause the companies 
were liable up to the face of their poli- 
cies for such construction as the ordi- 
nances would permit, i.e., a brick build- 
ing. The assured also claimed that the 
cost of constructing a two-story brick 
building of the same size as the build- 
ing destroyed would be $16,769. Esti- 
mates secured by the General Adjust- 
ment Bureau for the companies gave 
the replacement value of the building 
which was destroyed at $4,000. The in- 
surance was $10,000. Assured demand- 
ed the face of the policies. 

The case, going to litigation, in the 
lower court the assured’s contention 
prevailed, but this decision was reversed 
on appeal by the Supreme Court of 
Massachusetts. Brown & Came were 
attorneys for the companies. John F. 
Rice, Boston manager of the General 
Adjustment Bureau, was the adjuster. 

The decision follows: 

The opinion of the Supreme Court 
follows: 

“These are actions at law upon ten 
policies of fire insurance to recover 
damages for the loss sustained by the 
plaintiffs from the total destruction by 
fire of a wooden frame building, situ- 
ated within the ‘fire district’ so-called 
in Boston, and hence affected by mu- 
nicipal laws and ordinances whereby it 
is impossible to reconstruct the build- 
ing with the same materials with which 
it was originally constructed. 

“It is agreed that the actual value of 
the building immediately before the fire 
was $4,503 and that, provided the plain- 
tiffs are entitled to recover on the foot- 
ing of cost of reconstruction of a build- 
ing of dimensions and plan like that 
which was burned, of material such as 
now required by St. 1907, c. 550, sec. 11, 
judgment is to be entered in their favor 
for sums aggregating $10,000, being the 
sum of the policies, with interest. The 
question presented is, which of these 
two amounts are they entitled to re- 
cover. The answer to that question de- 
pends upon a correct construction of 
the terms of the policies of the insur- 
ance. 

“All the policies are in the Massachu- 
setts standard form. Each policy, how- 
ever, contains two additional or supple- 
Mental clauses termed respectively the 
‘Disclaimer Clause’ and the ‘Demolition 
and Increase Cost of Construction 
Clause.’ The first of these in substance 
restricts the liability of the insurer in 
ease of loss or damage, unless other- 
wise modified, to ‘the actual value of 
the property’ at the time, or to the cost 
of repair using material of like kind 
and quality, and excludes ‘loss occa- 
sioned by ordinance or law regulating 
construction or repair of buildings.’ 
This clause standing alone has the ef- 
fect of limiting the liability of the in- 
Surer, in cases where there is partial 
loss, to the cost of repairs, eliminating 
all consideration of any requirements 
of building laws. It modified what 
would otherwise be the liability of the 
insurer without such a provision as de- 
clared in Hewins v. London Assurance 
Corp., 184 Mass. 177, where it was held 
that, in assessing damages arising from 
&@ partial loss, increased cost of repair 


ocasioned by building laws might be 
considered. That limiting clause of the 
insurance policy, however, does not 
stand alone. There is attached to each 
policy a further clause called ‘Demoli- 
tion and Increase. Cost of Construction.’ 
It there is provided that the insurer 
shall be liable ‘for loss of damage occa- 
sioned by the enforcement of any state 
or municipal law or ordinance regulat- 
ing the construction or repair of build- 
ings * *-* which necessitates in re- 
building the demolition of any portion 
of the insured premises which has not 
suffered damage under the policy and 
* * * for the additional cost of re- 
pair or reconstruction, due to the en- 
forcement of such law or ordinance, of 
portions of the insured premises which 
have suffered damage.’ 

“These modifying clauses are per- 
mitted by St. 1907, c. 576, sec. 60, Sev- 
enth. They constitute the agreement 
of the parties in connection with the 
standard form of fire insurance policies 
established by said sec. 60 and accom- 
panying statutory requirements. The 
construction of the ‘Demolition and In- 
creased Cost of Construction’ clause is 
plain. It covers two classes of cases. 
(1) The first class is where fire dam- 
ages or destroys a part only of the in- 
sured premises and, by reason of re- 
quirements of the building law or 
ordinance, it becomes necessary to de- 
molish the whole or any part of the 
premises insured but not directly af- 
fected by the fire, in order to rebuild 
the part of the insured premises direct- 
ly affected by the fire. This class mam- 
festly includes cases where the fire 
causes either total or partial loss of the 
portion directly affected by the fire, 
leaving a portion of the insured prem- 
ises which has not suffered direct dam- 
ages by the fire. (2) The second class 
is where there is additional cost of re- 
pair or construction ‘of portions of the 
insured premises’ damaged by the fire. 
This class clearly refers only to in- 
stances of partial loss of the insured 
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premises. It is only in cases of partial 
loss that there can in the nature of 
things be ‘a repair or reconstruction 
* * * of portions of the insured 
premises which have suffered damage.’ 

“Neither of these classes includes the 
total loss of all the insured premises 
such as has befallen in the present 
cases. That class of cases is wholly 
unaffected by these two supplemental 
and modifying clauses. Cases of total 
loss are left to be governed by the 
other provisions of the policies of in- 
surance, Cases of total loss are cov- 
ered precisely by a provision in the 
standard form of insurance to the ef- 
fect that ‘This company shall not be 
liable beyond the actual value of the 
insured property at the time any loss 
or damage occurs.’ That provision in 
the standard form is but the embodi- 
ment of the provisions of sec. 57 of the 
insurance act, to the effect that ‘If 
buildings insured against loss by fire 






































alone mean nothing. 


All of the leading companies have 
assets, surplus and reserves run- 
ning up into eight figures. 
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| Today the important things—the 
‘) things that count—are stability 
| and service; stability in business 

| methods generally; stability of 

| policy in the conduct of under- 
writing; and stability in the sense 
that the agent, the broker and the 





L) THE HOME OF SERVICE 
| In this day of big business, figures insuring public can depend upon 


the company under all circum- 
stances and conditions. 


These the Fireman’s Fund has 
demonstrated beyond question. 


The Fireman’s Fund has further 
adopted the title for its head office 
building The Home of Service, and 
by doing this has assumed the 
responsibility of demonstrating 
to the insurance world where 
The Home of Service is. 

















and situated within this commonwealth 
are totally destroyed by fire, the com- 
pany shall not be liable beyond the ac- 
tual value of the insured property at 
the time of the loss of damage.’ Sec- 
ond Society of Universalists vs. Royal 
Insurance Co., Ctd., 221 Mass. 618, 523. 
This is the effect also of the ‘Disclaim- 
er Clause,’ to which reference has been 
made, 

“The circumstance that the aggregate 
amount of the policies was slightly 
more than double the entire value of 
the building is of no significance on 
the amount of loss recoverable in the 
eVent of the total destruction of the 
building insured, which has occurred in 
the cases at bar. 

“The result is that the ruling was 
erroneous. Judgment should be entered 
in favor of the plaintiffs in the amounts 
specified in the stipulation of the par- 
ties aggregating $4,277.85, together with 
interest thereon from October 22, 1917.” 


BROKERS’ FORMS TROUBLESOME 





Suburban Exchange Again Calls Atten- 
tion to Variance With Uniform 
Rules and Clauses 





Members of the Suburban Exchange 
have been advised that since October, 
when the uniform rules and clauses 
were adopted, there has been some im- 
provement in the matter of making 
brokers’ policies agree with them. But, 
says the Exchange, there are a large 
number which are in error, and which 
have to be followed up by the stamping 
department for correction. This not 
only imposes a great amount of work 
upon that department, but it tends to 
create a feeling of resentment on the 
part of agents who find themselves 
required to correct errors in forms 
which they are not responsible for, and 
which in their opinion ought not to have 
been sent them to write up until cor- 
rected, 

Manager Hess brings this subject to 
the personal notice of members and 
asks them to take it up with their 
brokerage departments, with a view to 
giving instructions that every broker's 
policy form accepted by that depart- 
ment shall be made to agree with the 
rules and clauses before being written, 
or being sent to an agent to write. 

This would have the immediate effect 
of relieving agents, and the stamping 
department, of a lot of work which 
ought not to be imposed upon them; 
and ultimately it should result in all 
brokers’ policy forms being brought 
into agreement with the uniform rules 
and clauses now adopted and effective 
throughout the country. 

The Exchange is always ready and 
willing to co-operate with brokers who 
submit “copy” for their policy forms 
to the stamping department, by check- 
ing it for errors before they are printed; 
and similar action on the part of mem- 
besr’ brokerage departments would be 
helpful. 
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Earle C. Smith Behind 
Fire-Marine Company 


TO BE CALLED PORT OF NEW YORK 





Expects To Be Ready May 1; Clarence A. 
Krouse and Richard D. Jones 
Among Incorporators 





Earle C. Smith, of Earle C. Smith, 
Inc., 51 Maiden Lane, New York, has 
interested a group of fifteen men 


in the organization of a stock com- 
pany to write fire and all branches of 
marine insurance, including ocean. Con- 
sent has been given at Albany to use 
the name Port of New York Fire and 
Marine [Iusurance Company, and for a 
company under this title a capital of 
$400,000 and a surplus of $200,000 will 
be paid in. 

Among the incorporators will be 
found the names of Herbert 8S. Collins, 
associated in an executive capacity with 
the United Cigar Stores; Harry Dow, 
an official in several prominent naviga- 
tion and shipping companies; Clarence 
A. Krouse, a Philadelphia fire insurance 
agent of many years standing; Richard 
B. Rodermond and Clarence L. Bleak- 
ley, prominent in New York drydocking 
and transportation circles. Vincent 
Gilroy, a nephew of the former mayor 
of New York; Richard D. Jones, presi- 
dent of the Oceanic Underwriting 
Agency, who are the managers of the 
Washington Marine Insurance Company 
of New York; William J. Murray, Rich- 
ard Townsend, attorney, and Harle C. 
Smith will be listed among the incor- 
porators. 

Space has already been arranged at 
51 Maiden Lane for the offices of the 
company and the incorporators have 
already arranged for their chief under- 
writer and for underwriting equipment. 

It is proposed that one of the now 
prominent ocean marine offices will 
supervise the ocean marine business of 
the new company. Inasmuch as the or- 
ganization work is only begun, no defi- 
nite underwriting policy may be out- 
lined, but it is expected, says’ Mr. 
Smith, that incorporation work may be 
completed within the next thirty days, 
and there is little doubt but that the 
stock will be fully paid up and that the 
company will be in operation by May 1. 

Earle C. Smith has been building up 
a rapidly increasing business along new 
lines, assisting agents all over the 
country to place lines in New York. 





W. J. LYNCH & CO. BEING FORMED 


The firm of W. J. Lynch & Co. is be- 
ing organized to transact a general in- 
surance brokerage business, and will 
begin work actively about February 1 
at its new offices located at 150 Nassau 
Street. William J. Lynch, at present 
associated with Davis, Dorland & Co., 
is the senior partner and William B. 
Boger the other member of the firm. 
Mr. Lynch has been in the brokerage 
business for several years and is well 
versed in all phases of the game. Mr. 
Boger, who is head of the placing de- 
partment of Philip J. Mosenthal & Son, 
was also formerly with Dorland & Co. 
and previous to that was connected with 
N. Hubbard, Jr., & Co. His place at 
Mosenthal & Son will be taken by Ar- 
thur Larson, who has been acting as 
his assistant for some time. 





MUTUALS GET BIG LINE 
The mutuals are on the new Pusey & 
Jones Company shipbuilding plant at 
Gloucester City, N. J. 





BROOKLYN AGENT CHOSEN 
The Burling Realty Company is now 
Brooklyn agent for the Mercantile of 
America. 





HENRY J. HOUGE RESIGNS 


Henry J. Houge has resigned as as- 
sistant secretary of the United States 
_— of the Scottish Union and Na- 

onal. 


S. B. Kennedy Will 
Visit South America 


FOR A. F.I. A. 





WEST COAST TRIP 





G. W. Ingalls to Take His Place with 
Fidelity-Phenix While He Is 


Away 





Sidney R. Kennedy, secretary of the 
Fidelity-Phenix, will leave next month 
for South America in the interests of 
the American Foreign Insurance Asso- 
ciation. He will sail from New Orleans 
on February 18, going to Peru, Ecuador 
and Bolivia, expecting to be away about 
five months. By that time the Ameri- 
ican Foreign Insurance Association will 
have the South American situation thor- 
oughly investigated, as it already has 
supervisory representatives on the East 
Coast, while Mr. Baillie of the Home, 
recently returned from a long trip 
through Argentine and Brazil. Inside 
of the next two years there will be a 
considerable number of agents of Amer- 
ican companies scattered all through 
South America, 

Mr. Kennedy is a graduate of Andover 
and Yale. Upon leaving college he ob- 
tained his first insurance experience in 
the office of Weed & Kennedy, after 
which he became executive’ special 
agent of the County Fire, his territory 
being the entire country. He joined the 
Fidelity-Phenix some years ago and be- 
came head of its loss department. 
When the Continental entered Canada 
he was given supervision of the Cana- 
dian business of that company, the 
American Eagle and the _ Fidelity- 
Phenix. He is now secretary of the 
Fidelity-Phenix and in charge of the 
Eastern department. 

While Mr. Kennedy is away George 
W. Ingalls, special agent, with head- 
quarters in Syracuse, will take his place 
at the home office, while the field of 
Mr. Ingalls will be temporarily looked 
after by Robert S. Kelton. 

LUNCHEON TO H. P. MOORE 
Tells of Experiences in China, Korea, 
India, Japan and Other Countries 
Which He Visited 

Howard P. Moore, who recently cir- 
cled the globe for the American For- 
eign Insurance Association, was guest 
of honor at a-luncheon attended by a 
number of insurance men on Friday of 
last week, including Everard Stokes, 
Royal Exchange; Frederick W. Day, 
Royal; Howard De Mott, Re-insurance 
Bureau; B. N. Culver, Niagara; Fred 
W. Hubbard, Hanover; H. P. Whitman, 
Phoenix of Hartford; William Quaid, 
Continental; S. R. Kennedy, Fidelity- 
Phenix; Fred W. Kentner, City of New 
York; C. R. Perkins, North British & 
Mercantile; Robert H. Williams, Liver- 
pool & London & Globe, and Clarence 
Axman, The Eastern Underwriter. 

Mr. Moore told a number of interest- 
ing stories of his experiences in China, 
Japan, India and other countries. 

BROKERAGE FIRM CHANGES 

Bauer, Milbank & Molloy, Inc., New 
York, has succeeded George Rosenfeld 
Co., Ine., real estate and insurance 
brokers. 


WILL BE BINDING AGENTS 





E. H. Woodward and Walter D. Tauchert 
to Represent a Number of Companies; 
Springfield Change. 





E. H. Woodward has resigned as head 
of the Springfield Fire and Marine 
brokerage department, to join with 
Walter D. Tauchert as binding agents. 
Mr. Woodward made his start in the in- 
surance business with the National of 
Hartford in 1899, and in 1913 went with 
Frank B. Hall & Co. A year later he 
took charge of the New York brokerage 
department of the Springfield Fire and 
Marine. 

The new firm will represent the Union 
of Paris, National Liberty and New Zea- 
land for country-wide business, and the 
Virginia Fire and Marine and the 
Georgia Home for the State of Penn- 
sylvania. They will also represent the 
Importers & Exporters and the Irving 
Underwriting Co., of Brooklyn, N. Y. 
George A. Hill, Jr., of the Home Office 
of the Springfield Fire and Marine, will 
take the place of Mr. Woodward. 


CAPITAL REDUCED 
The Detroit National, which is entered 
in New York, has reduced its capital 
from $400,000 to $200,000 and placed 
$200,000 in surplus account. 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1682 





The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. us HUBBARD, Vice-President 
WILLIAM Yonnigon, Asst. Sec'y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 


95 WILLIAM STREET, NEW YORK 











S. D. McComb, Pres. 





C. P. Jennings, V.-Pres. 


O. E. Carter, Sec’y-Treas. 








Broad 631 


Mc COMB & Co, 
INCORPORATED 
FIRE and MARINE INSURANCE 


Phone 53 Beaver Street 
NEW YORK CITY 


. 
Cable 
Macomb, N. Y. 











100 William Street 


| SCHAEFER & SHEVLIN 


GENERAL AGENTS 
| FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handing Suburban Business 


New York, N. Y. 


Phones John 1167, 1168 

















NEW YORK STATE* DEPARTMENT. 


SUPERIOR FIRE INSURANCE CO. OF PITTSBURCH, PA, 
ALLEMANNIA FIRE INSURANCE.CO, OF PITTSBURGH, PA. 
CAPITAL FIRE INSURANCE CO; OF CONCORD,N.H, 


GEORGIA HOME INSURANCE.CO, OF COLUMBUS, GA, 
UNITEO AMERICAN INSURANCE COOF PITTSBURGH, PA, 
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New Jersey Insurance Co. 











Capital: 
One Million Dollars 


Cc. P. STEWART, President 
ARTHUR HOYT, Vice-Pres. 





Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROKAW, Treasurer 











WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, Mgrs 


a 
= PACIFIC COAST DEPT. 


140 Sansome St., San Francisco, SEELEY and CO., Mgr 
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LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
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C. F. Frizzell Is 
Newark Fire Head 


ernment 


POPULAR MAN IN CASUALTY LINE 





More Activity Expected in Old New Jersey 
Institution Which Is One of 
Royal Group 





Messages of congratulation poured in 
upon C. F. Frizzell, assistant manager 
of the Royal Indemnity, Tuesday morn- 
ing following the announcement that he 
has been elected president of the New- 
ark Fire, filling the place made vacant 
by the death of Edgar J. Haynes. The 
Newark Fire is one of the oldest com- 
panies in the country. Some time ago 
control was bought by the Royal, which 
will make it more progressive. 

While Mr. Frizzell has for years been 
known as a casualty insurance man he 
is also an experienced fire underwriter 
and has had years of acquaintance with 
that line. It is a subject of sincere re- 
gret to casualty 

















c. F, 


FRIZZELL 


Frizzell that he should be taken out of 
the casualty line, for he is one of those 
who has made many friends among that 
class. He came to New York in 1912 
from Atlanta to become assistant man- 
ager of the Royal Indemnity, of which 
company he was previously resident as- 
sistant secretary in the southern depart- 
ment. 

All those who know Mr. Frizzell agree 
that he will be just as popular as a fire 
insurance executive as he has been in 
the casualty field. He got his field 
training in fire insurance in the south- 
ern states and he has had ample home 
office training in New York. 

Has Had Much Experience 

C F. Frizzell entered the fire insur- 
ance business at Nashville, Tenn., in 
1900, organizing the local agency of 
C. F. Frizzell. Later he was appointed 
special agent of the Niagara Fire for 
Tennessee and served a year, during 
which time he was a member of the 
executive committee of the Kentucky & 
Tennessee Board of Fire Underwriters, 
which was then the rating body for the 
two states. The demands of his local 
agency compelled him to give up field 
work, but in 1906 he became a member 
of the firm of Gale & Frizzell and he 
was then able to accept the appoint- 
ment as special agent of the Royal in 





“STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 
Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 
Eastern and Southern Departs:ents 


55 JOHN STREET 
NEW YORE CITY 








men who knew Mr.. 


Julius Jacoby Dies; 
On Street 30 Years 


BEGAN IN 





BENEDICT OFFICE 





Influence of Treasurer of Davis, Dorland 
& Co. Placed Many in Important 
Positions 





The sudden death this week of Julius 
Jacoby, treasurer of Davis, Dorland & 
Co., saddened a great many people, as 
few men had made warmer friendships 
or inspired greater confidence. At his 
funeral on Wednesday there was a large 
outpouring of insurance men. 

Mr. Jacoby knew the street perfectly 
as an Office executive, a judge of under- 
writing, a producer of large accounts 
and a knowledge of his fellow-men. He 
was the type of person to whom others 
come when in need of advice or of 
men; likewise, those who wanted to 
change positions valued his counsel. 
Thus, it happened that no less than forty 
men on the street owe their positions 
to his influence, including not only rep- 
resentatives of fire insurance, but of 
compensation and other lines. It was 
said recently that in nearly every in- 
stance his advice was sought when ap- 
pointments of compensation insurance 
departmental managers in New York 
City were under consideration. 

Mr. Jacoby rarely made a mistake in 
judgment of this kind, as he not only 
sized up insurance people by their per- 
sonal characteristics, but also he knew 
from the way they handled Davis, Dor- 
land & Co. accounts what kind of un- 
derwriters they were. 

Mr. Jacoby and Julian Lucas, the two 
leading factors in Davis, Dorland & Co., 
grew up together, not only in school 
but also in business. They had known 
each other from the age of six. Both 


Tennessee. He held this position for 
five years, spending some time every 
year in the southern department at At- 
lanta. In 1911 he was appointed resi- 
dent assistant secretary of the Royal 
Indemnity and for a year was in con- 
stant association with Milton Dargan, 
southern manager of the Royal, who at 
that time was also southern manager of 
the Royal Indemnity. Thus Mr. Frizzell 
had about twelve years of fire insurance 
experience in local agency, field work 
and department lines, a training for an 
executive position which many presi- 
dents would envy him. For the past 
eight years he has been engaged in ex- 
ecutive work and, although it was in a 
casualty company, Mr. Frizzell has been 
closely associated with fire insurance, 
both through the Royal connection and 
through the fact that many of his clos- 
est friends are fire insurance company 
officials. 


DINNER FOR GARRETT 


James R. Garrett, eastern manager 
of the National Casualty, was given a 
dinner by his agents last night. 


joined the forces of Beecher & Benedict 
(now Benedict & Benedict) within a 
few months of each other, and in De- 
cember, 1900, with J. L. Davis, now 
dead, and Joseph O. Dorland the part- 
nership of Davis, Dorland & Co. was 
formed. In 1904 the business was in- 
corporated. The office grew until it 
now ranks among the first six brokerage 
concerns in the city. 

Mr. Jacoby was a member of the 
Drug and Chemical Club and the Insur- 


The Camden Fire has elected the fol- 
lowing assistant secretaries: Norman 
B. Stinson, Elwood S. Thompson and 
Barry Truscott. 


L. C. POOLE L. & L. & G. SPECIAL 

L. C. Poole has been appointed special 
agent in eastern New York for the Liv- 
erpool & London & Globe. He will as- 
sist Charles H. Smith of Albany. 











Established 1862 


STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 
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Cash Capital 
Net Surplus 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


Firemen’s Insurance 


January 1, 1919 

Scalieca ....$1,250,000.00 
ene .. .$2,246,144.00 
SURPLUS TO POLICYHOLDERS. $3,496,144.00 


eee ee eeweeee 


DANIEL H. DUNHAM, President 


Co., Newark, N. J. 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 








of Watertown... 


Fire, Marine, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 


Windstorm, 


surance. 


N. Y. SUBURBAN & NO. N. J. 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








FRED. S. JAMES 
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Paris 


CHICAGO 





General Fire Assurance Co. 


Carroll L. DeWitt 


GEO. W. BLOSSOM 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1807 


Eagle. Star & British Dominions Ins. Co. 


London 
AGENCY SUPERINTENDENTS 


123 William Street 
NEW YORK 


Urbaine Fire Insurance Co. 


P. A. Cosgrove 


WM. A. BLODGETT 


1838 
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Agents to Fight 
Ford Proposition 





STATEMENT IN “AGENCY BULLETIN” 


Not Worried By Threat of Ford to Go 
Into Automobile Insurance 
Business 


The National Association of Insur- 
ance Agents has decided to make the 
most vigorous protest it can against 
the Ford fire and theft insurance propo- 
sition. It is understood that Johnson 
& Higgins, the brokers in the case, 
have let it be known that if companies 
are not willing to make the contract 
to insure these Fords that the Ford 
Company will take the proposition over 
themselves, either through guarantee 
or the establishment of a new company, 
or by taking over a newly formed com- 
pany by purchase. The brokers have 
been negotiating with several com- 
panies and one plan contemplates rates 
authorized by the Conference, commis- 
sions to agents of companies among 
whom the insurance will be distributed 
equally, all cars to be insured for one 
year, and payments of taxes to several 
states, including taxes for insurance on 
rural cars not now or heretofore to be 
insured. 


The “American Agency” in discuss- 
ing the proposition this week, without 
gloves, says in part: 


“Stripped to the bluff, the Ford proposi- 
tion contemplates the use of a very small 
number of insurers—two or three com- 
panies and—by way of givine considera- 
tion to the principles of the National As- 
sociation—the payment of a small commis- 
sion to the agents of those companies. 
For broad illustrative purposes. sunpose 
there are 150 companies capable of and 
ready to write average automobile fire and 
theft business, and that three monopolize 
this line at its source Supnose that the 
proportion which three is of one hundred 
and fifty will for all practical purposes 
apply to the whole number of agents af- 
fected. Then we must conclude that 98 
per cent of our members will be excluded 
under the terms of the proposition. The 
same state of affairs exists with the com- 
panies—but 2 per cent of them will write 
the line. 


“To the officers of the National Asso- 
elation the threat of the Ford Company that 
if it is not nermitted to have its wav in 
this matter it will either organize or buy 
an insurance company to carry its busi- 
ness, Is not convincing. We dare say the 
head of the Ford Company would amile 
if the combined insurance forces of the 
country, after submitting the prices and 
terms on which thev would buv his pro- 
ducts. counled with if a notiee that unless 
he accepted the conditions they would es 
tablish factory of their own. 


“And let it be noted that in this case 
the so-called ‘self-insurance’ of Mr. Ford 
would evanorate as soon as the cars upon 
which it was issued are sold and the con- 


tracts would cover the actual owners who 


purchased them, 


"We are told that there is a growing 
inclination on the part of ‘bie husiness’ to 
hecome self-insurers: that the interests of 
stock comnanies and their agents are being 
menaced by mutuals, Inter-insurers and 
reciprocals. We are conscious of all this 
and freely admit that our burdens have 
heen measurably increased because of it. 
We are not dead, however, to the merits 
of stock insurance and of its sunertority, 
in noint of security. to the makeshifts in- 
vented to supplant it. We know that se- 
curity is the prime essential of an insur- 
ance contract: that there have been in- 
numerahble and ingenious substitutes for it 
attempted and that, under the exacting 
processes of actual experience and time. 
they alwavs fail eventually. By and 
large, under the same tests, we are con- 
vineed that even wealthy ‘bie business’ 
will not prove an excention. This is not 
savine they will not continne to want to 
eat their securitv cake and keen it too, 
for we know that the supply of people 
built on that plan will never become ex- 
hausted, 


“It has been admitted by a representa- 
tive of the Ford Comnany that an agree- 
ment on the lines laid down for this cov- 
erage is but makine a choice of evils: 
that the insurance interests get a small 
fraction of what is their due instead of 
nothine. There is no force in the sugees- 
tion, Why compromise a principle? Why 
sell a birthrieht for a mess of pottage? 
Where does ‘hig business’ get its authority 
empowering it to order insurance to de- 
liver its benefits on terms laid down bv 
‘big business’? Mr. Ford, whose specialty 
is making automobiles and money reaches 
out and takes Insurance—of which he 
knows nothing and in which probably he 
hasn’t a cent at risk—and would dictate 


to it the kind of contract it must issue 
to him as a protection to his automobile 
wealth, names the rate of pay Insurance 
shall accept from him for its services and, 
that he may be benefitted, casts into the 
discard all its rules, rates and system. 
Why should this be the peculiar privilege 
of Mr. Ford and a hundred other property 
owners of large means? Why should the 
interests of the great mass of the insur- 
ing public be thus discriminated against? 
Why should 98 per cent of the insurance 
companies and the agents of the country 
be levied on to fatten the dividends of 
‘big business’ merely because it is big?’ 





ENTERS HAIL FIELD 


The fire department of the Automo- 
bile Insurance Company has decided to 
enter the hail insurance field in the 
Middle West, affiliating itself with the 
Hedwall-Sundberg Company, general 
agency at Minneapolis, Minn. Since the 
organization of the Western Hail and 
Adjustment Association, which com- 
prises thirty-six hail-writing companies, 
the hail insurance business has been 
placed upon a profitable basis, and the 
tendency of the fire insurance com- 
panies to-day is to look with more favor 
upon this class than heretofore on this 
account. This class of business is not 
altogether new to the Automobile In- 
surance’ Company, as it has been writ- 
ing this class as re-insurance for some 
time. 


HOSFORD NOW STATE AGENT 


E. W. Hosford, formerly superinten- 
dent of the fire department of the Auto- 
mobile Insurance Company’s branch of- 
fice, Insurance Exchange Building, Chi- 
cago, has been promoted to state agent 
with headquarters in Seattle. Mr. Hos- 
ford will have supervision over the 
states of Washington, Montana, Idaho 
and Oregon, in the latter state for the 
Fire and Marine Underwriters only, as 
the Automobile is represented in the 
general agency of McCargar, Bates & 
Lively at Portland, Ore., who have gsu- 
pervision over that state. Mr. Hosford 
expects to assume his new duties on or 
about February 1st. 


PROMOTE J. G. CURRIE 


John G. Currie, formerly inspector 
for the Automobile Insurance Company, 
with headquarters at Syracuse, N. Y., 
has been promoted to special agent for 
the Fire and Marine Underwriters with 
supervision in New York State exclud- 
ing New York suburban territory, with 
no change in his headquarters. Mr. 
Currie is well and favorably known 
among the local and special agents in 
New York State. 








BROKERS-’ 


Representative 
A combination of real S-E-R-V-1-C-E 


with this Quality Protection: 
N. B. & M.-Royal-Orient Prov, Wash- 
Niagara-Cont. Hartford - Northern- 
Glens Falls-Fire Assoc-Home. 
CLINTON J. AYRES 
70 Main Street 


SARANAC LAKE, N. Y. 
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Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 



























London »° Lancashire 
Hive Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 

















Caledonian Insurance Co. of Scotland 


FOUNDED 1605 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U. S. Mer. R. C. CHRISTOPHER, Asst. U. 8. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 











National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 


LIABILITIES 
Capital Stock, all caghe......ccccccccccccccccccesccsvcccccccccsccces $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
serve, Legal Standard ......... mbitinininseoszesannseeebeeue 12,099,026.56 
Unsettled Losses and other Claims.................sseeseseee ++.  2,639,627.17 
Net Surplus over Capital and Liabilities ..............+++- ees  4,518,138.12 


Total Assets January 1, 1919...............+.+~$21,256,791.85 


H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-President S.T. Maxwell, Secretary F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 

















Rossia Insurance Company 


HARTFORD, CONN. 








INSURANCE CO., LTD. 


REINSURANCE 
OF YORK, ENGLAND 


THE YORKSHIR mentatee 


FIRE, LJGRENENS, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
ND EXPLOSION INSURANCE 
U. . BRANCH, 80 Maiden Lane, New S DOFD, _ - 
nited States Managers. ERNEST B nderwriting Mgr. 
ERAN é 4 RU POTEN. Ase yang . HARRY F. ‘WANVIG. Branch Secretary. 
Assets, $2,144,572.69 Surplus, $1,023,469.75 
REPARTMENT MANAGERS: 


METROPOLITAN  .....eceeeseeeese Willard S. Brown & Co, «.++0- «New York, N. Y. 
PACIVIC COMBT .cccccccce eoseeeeMcClure Kelly ....-+0 seseeseeseeesan Francisco, Cal. 
CAROLINA- VIRGINIA cooncasdeney hy EMO sxcccconvecness «.». Greensboro, ; 
SOUTHEASTERN _ ......seeeee .-..Dargan & Turner ,.......++ ecoccee Atlanta, Ga. 

LA. & MISSISSIPPI ........ seesJames B. ROSS ....cccccccccccecece New Orleans, La. 



















F. H. HAWLEY, Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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Federation Selects 
Full Official Staff 


WADE FETZER NOW PRESIDENT 


All Lines Represented on Board of 
Trustees; Financial Support Assured; 
Advisory Committee Strong 


Organization of the Insurance Federa- 
tion of America was formally accom- 
plished at a meeting in New York, 
January 13. Plans for incorporation of 
the organization were carried out in ac- 
cordance with the new constitution and 
by-laws adopted in December. The fol- 
lowing officers and board of trustees 
was chosen: 

President, Wade Fetzer, who is known 
among casualty men the country over 
as one of the most successful men in 
his line. He is of W. A. Alexander & 
Co., Chicago. 

Vice-president, Philip S. Powers, Rich- 
mond; treasurer, W. G. Curtis, presi- 
dent of the National Casualty, Detroit, 
who has been one of the most active 
and successful casualty men in combat- 
ting undesirable legislation; secretary, 
John T. Hutchinson, Detroit, former 
assistant secretary of the old National 
Council of Insurance Federations. 

The national headquarters of the Fed- 
eration will be in Detroit, for the time 
being at least. 

A board of trustees was chosen, con- 
sisting of eight officers of life and cas- 
ualty companies, eight of the most 
prominent general agents in the coun- 
try, two representatives of fraternal 
orders, one representing mutual cas- 
ualty interests and one for the recip- 
rocal exchanges. 

An advisory committee of three was 
selected, composed of William Brosmith, 
counsel for the Travelers, chairman; 
Cecil F. Shallcross, United States man- 
ager of the North British and Mercan- 
tile, and David Van Schaack, director 
bureau of inspection and accident pre- 
vention, Aetna Life. 

W. G. Wilson of Cleveland, who at- 
tended. the meeting, says that the bud- 
get of the federation is assured and 
that it can now confidently proceed 
with its plans for incorporation in each 
state. The Michigan Federation has 
applied for its charter. 














Philip Weiss, who is connected with 
Bagot & Company as loss adjuster, and 
until recently sergeant-major of the 
Ninth Air Service Company in Uncle 
Sam’s service and an enthusiastic motor 
cyclist, will have to give up the latter 
invigorating pastime and take to push- 
ing the perambulator. Reason—Mrs. 
Weiss presented Philip with a bouncing 
baby boy recently. 


H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 

















THE LEADING FIRE COMPANY 
OF THE WORLD 








Effective Date For 
Auto. Policy April 1 


RIDER TO PUT ON OLD FORMS 





Insurable Limits to Be Advisory Instead 
of Mandatory; To Drop Term 
“Pleasure Car” 


By a resolution adopted by the execu- 
tive committee of the National Automo- 
bile Underwriters Conference, permis- 
sion is given members to use the new 
standard policy on and after April 1, 
1920. For such companies as have 
large supplies of the old form on hand, 
the Conference will prepare a torm of 
rider for attachment thereto, which 
will incorporate the salient points of 
variance between the old and new 
forms. 

The rate committee reported to the 
full executive committee progress in 
connection with the new inherent haz- 
ard for rating automobiles. The com- 
mittee has agreed upon an allocation 
of alphabetical symbols to every auto- 
mobile in the present list price manual. 
Symbols for fire and _ transportation 
cover will be in eight classes, A to H 
inclusive. For theft cover there will be 
twelve classes, L to W inclusive. 

The present method of increasing the 
rate on each of these groups in accord- 
ance with the age of automobiles and 
the table of key rates for machines 
older than “new” was adopted. 

In accordance with the recent request 
of the Automobile Dealers’ Association, 
it has been recommended that the Con- 
ference’s present description of private 
pleasure automobiles be changed to pri- 
vate passenger automobiles Manufac- 
turers do not like the use of the term 
“pleasure” in connection with passen- 
ger cars as they believe it tends to 
create an impression that an automo- 
bile is a luxury. 

It was also recommended that the 
limits of insurance be made advisory 
instead of mandatory upon the effective 
date of the new rates. 





PETRICK SUCCEEDS SANFORD 

C. S. Petrick has been appointed spe- 
cial agent for the Liverpool & London 
& Globe in western Pennsylvania, suc- 
ceeding Arthur L. Sanford, transferred 
to New Jersey. Mr. Petrick’s headquar- 
ters will be in Pittsburgh. 
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Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 





Room with de- 
tached bath $1.50 
and $2.00 


=H Private bath $2.50 
$3.00 





and 


BREVOORT tite! 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec'y & Mgr. 
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ASSURANCE CoO. 
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Toronto, Canada 
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F. M. GUND, Mgr. Western Dept. 
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No Broker’s License; Lose Premium Suit 


( Continued from Page 1) 


Pennsylvania, as required by Sections 
43, 44, 45, and 46 of the act of May 1, 
1876, P. L. 53, and Sections 19, 20, and 
21 of the act of June 1, 1911, P. L. 607. 

“It is admitted that the plaintiff has 
not registered, or taken out a fire in- 
surance broker’s license in Pennsyl- 
vania, as required by the above cited 
statutes. 

Registration Required 

“Section 2, of the act of June 8, 1911, 
P. L. 710, requires the registration of 
foreign corporations, before doing any 
business in this Commonwealth, and 
Section 4, of this act, makes the trans- 
action of any business within this Com- 
monwealth, by or for any suc hforeign 
corporation,. without complying with 
the provisions of said act, a misde- 
meanor punishable by fine and impris- 
onment, and, further, provides, that no 
action shall be instituted or recovery 
had, in any of the courts of this Com- 
monwealth, by any such offending cor- 
poration, on any contracts made in vio- 


lation of the statute, until it shall com-’ 


ply with the provisions of said act. 

“There is no ambiguity in the lan- 
guage of the act, and its apparent legal 
effect, is to defeat the plaintiff’s right 
to recover in this case. This conclu- 
sion is sustained by a number of cases, 
arising under similar acts of assembly, 
in which the penalty has been enforced 
by the Courts. 

“In the leading case of Swing v. Mun- 
son, 191 Pa. 5682, the legislation in 
Pennsylvania on this subject prior to 
1899, is reviewed at length, and it is 
held under acts similar. to the Act of 
June 8, 1911, that contracts made by 
foreign corporations in the transaction 
of business in Pennsylvania, without 
having complied with the acts of assem- 
bly requiring registration are unlawful, 
and on grounds of public policy are not 
enforceable in the courts. The consti- 
tutionality of such prohibitory legisla- 
tion, is also fully.considered, and sus- 
tained, on the same general grounds, 
and also under the general police 
powers of the Commonwealth: Kershen 
& o., vs. English, 70 Pa. Super. Ct., 
293. 

“In the case of the Insurance Com- 
pany v. Sharpless Brothers 12 Pa. 
Super. Ct. 333, a judgment has been ob- 
tained in a Massachusetts court, by 
an unregistered foreign corporation, 
against a Pennsylvania insurance 
policy holder, for unpaid assessments. 
But the Superior Court of Pennsyl- 
vania, finding the original contract to 
have been unlawful, because the plain- 
tiff was an unregistered corporation at- 
tempting to do business in Pennsyl- 
vania in violation of the statute, held, 
‘That the decree of the court in Massa- 
chusetts finding the defendants liable 
for certain assessments, will not be en- 
forced in the courts of Pennsylvania, 
which having in view the public inter- 
ests, will not lend: their aid to the en- 
forcement of an unlawful contract.’ 

“Section 20, of the Act of June 1, 
1911, P. L. 617, requires the taking out 
of a license in the manner therein set 
forth, by any person, form, or corpora- 
tion desiring to do business within the 
Commonwealth of Pennsylvania, as an 
insurance broker. 

“Section 21, of the same act, provides 
that ‘Any person, firm or corporation 
transacting business as an insurance 
broker within this Commonwealth, 
without a license as aforesaid, shall be 


deemed guilty of a misdemeanor, and 
upon conviction thereof shall pay a fine 
of $300.’ 

“Section 12 contains the following 
exhaustive provision against the trans- 
action of any form of insurance busi- 
ness by any person whatever, except in 
compliance with the terms of said act. 

“Section 12. ‘It shall be unlawful for 
any person, company, or corporation to 
negotiate or solicit, within this com- 
monwealth, any contract of insurance 
or suretyship, or to effect the same, or 
to receive and transmit any offer or 
offers of insurance, or receive or deliver 
a policy or policies of insurance, or in 
any manner to aid in the transaction of 
the business of insurance, without fully 
complying with the provisions of this 
Act.’ 

Must Be Licensed 


“The plaintiff in this case, was guilty 
of an unlawful act, in doing business 
in the State of Pennsylvania as a fire 
insurance broker, in the manner and 
form set out in the statement in this 
case and though the Act of June 1, 1911, 
supra, does not contain the specific pro- 
vision, that contracts made in the trans- 
action of such unlawful business can- 
not be enforced, that result necessarily 
follows from the general rule of law, 
that the courts will not lend their aid 
to enforce such an unlawful contract: 
Johnson v, Hulings, 103 Pa. 498; Luce 
v. Cook, 227 Pa. 223. 

“In Meyer v. Wiest, 250 Pa. 576, 
tried in this court, the question was, 
whether or not a merchandise broker, 
who had not taken out a license as 
required by the Act of May 7, 1907, 
P. L. 175, could recover his commis- 
sions for a sale of merchandise and 
the Supreme Court held, that ‘if a per- 
son is actually engaged as a broker, 
the procuring of a license is a condl- 
tion precedent, for the lawful transac- 
tion of business, and consequently to 
the recovery of compensation for ser- 
vices rendered.’ ” 

The mere fact that in this case the 
plaintiff is apparently suing to recover 
not only compensation, but the entire 
cost of the insurance of defendant's 
property, does not affect the conclusive- 
ness of the authorities above cited. 
The plaintiff’s solicitation of insurance, 
fixing of rates, making of the contract 
in suit, and delivering the policies to 
the defendants, were all acts expressly 
forbidden by Section 12 of the Act of 
June 1, 1911. They are, therefore, un- 
lawful, and the aid of the court cannot 
be successfully evoked to enforce the 
said contract. 


Perry & Co. Statement 


Asked for a statement about this case 
KE. F. Perry & Co., said to The Eastern 
Underwriter: 

“The only point raised in this case 
was the fact that EB. F. Perry & Co., 
Inc., are a New York corporation, and 
are not registered in Pennsylvania. 
Accordingly, the attorney for Beitzel 
claimed the corporation could not sue 
an individual in Pennsylvania by rea- 
son of a transaction effected in Penn- 
sylvania. 

“Our attorneys advised that there 
was no question but that we could win 
this case in a higher court, but the 
amount involved was extremely small, 
and, as this would have involved an ad- 
vance of approximately $150 initial ex- 
pense, we preferred to drop the case.” 
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Assurance Company, Ltd., of London 
(Established 1782) 


FIRE 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES. 


Percival Beresford, Manager 


























Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
@TATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR 1b OTHER LIABILITIES 


15,231,512.92 


ET SURPLUS 


10,61 9,509.09 
30,851, ‘O22. O I* 


“Includes $134,574.96 - Seer in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 53lst, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H, SAGE, Gen’! Mar. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. 

Boston Office 
ROGERS & HOWES, Managers 
1 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 

















Greater Capacity for Local Agents 











Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


Insurance Exchange 


CHICAGO 
80 Maiden Lane 1615 California St. 114 Sansome St. 107 8. Fifth St. 
NEW YORE DENVER SAN FRANCISCO MINNEAPOLIS 


302 West Superior St. 
DULUTH 


263 St. James St. 
MONTREAL 


901 Ford Bldg. 
DETROIT 


The Best there is in Insurance Service 


23 Leadenhall St. 
LONDON 
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Surplus to Policyholders, $12,922,516.93 Losses Paid Since Organization, $203,147,685.78 
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Automobile, Use and vee Builder’s Risk, Tourist War Risk, Cotton Insurance, 
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New Lease for 
Neil Pearce & Co. 


THEY OBTAIN 7,180 SQUARE FEET 








Will Be at 38-46 Beaver Street After May 
1; Corporation Wins Success 
Quickly 





Neil Pearce & Co., Inc., of 1 Wall 
Street, has just acquired a ten-year 
lease of the fifth floor of the new Kerr 
Steamship Building, located at 38-46 
Beaver Street, the lease starting May 1. 
The floor space amounts to 7,180 square 
feet. 

The Neil Pearce & Co. office is one 
of the most progressive in New York; 
and has made surprising strides. There 
is no doubt that it will be one of the 
most important concerns on the street. 

Mr. Pearce, who has world-wide ex- 
perience in insurance, including a 
thorough training in the London mar- 
ket, founded Neil Pearce & Co., less 
than a year ago. From the start the 
office was a success. Mr. Pearce has 
surrounded himself with a corps of ex- 
perienced underwriters, and has al- 
feady built up a number of valuable 
accounts. 

The latest acquisition to the Neil 
Pearce & Co, office is A. C. Quainton, 
Who becomes assistant secretary. He 
arrived in New York this week. He 
Was formerly of the firm of Glanvill, 
Enthoven & Co., and, later, with Lionel 
Bage & Co., both firms being brokers 
and underwriters at London Lloyds. 

Neil Pearce & Co., Inc., is now at 
1 Wall Street. 





GIFT FROM MARINE CLUB 


As a token of appreciation of his work 
the Marine Insurance Club, the 
Board of Directors of that organization 
fesented William H. Young with a 
ndsome silver cigarette case at the 
onthly meeting last Monday night. Mr. 
oung was president of the club during 
@ season of 1918-1919, and as ex-of- 
cio member of the Building Committee 
id much to try to secure permanent 
Owntown quarters for the club. He 
lans to return soon to Houston, Tex., 
here he has been most of the time for 
several months. 





May Call Meeting of Institute 


The theft and pilferage hazard has 

come so generally acute that marine 
Wnderwriters are considering calling 
& special meeting soon of the Ameri- 
@an Institute of Marine Underwriters 
to discuss the situation and suggest 
Such changes in the clauses covering 
this form of risk and in the rates as 
may be considered wise for the pro- 
tection of the companies against further 
increasing losses. The claims coming in 
daily are more numerous than were ever 
expected and some concentrated move- 
Ment is regarded as necessary to check 
the evil. It is thought likely that this 
meeting may be held within the com- 
ing fortnight. Whatever decisions are 
reached should have an important bear- 
ing on this phase of the underwriting 
business, s 





Stockholders’ Meeting Announced 

Announcement has been made of the 
annual meeting of the stockholders of 
the American Merchant Marine to be 
held on Wednesday afternoon, January 
21. The election of directors and in- 
Spectors for the coming year will be 
held at that time. 


Two-Year Limitation 
Declared Unreasonable 


COMMISSION 


COMMERCE VIEW 





Unjustly Discriminatory and Unduly 
Prejudicial; Defendanta Directed 
to Modify Conditions 





The two year and one day limitation 
in carriers’ bills of lading upon bring- 
ing suits has been held to be unreason- 
able. The proceedings before the In- 
terstate Commerce Commission regard- 
ing the matter brought in issue the con- 
struction, reasonableness and propriety 
of the provision with respect to the fil- 
ing of claims or the institution of suits 
on account of loss, damage or delay. 
This, of course, is of sweeping interest 
to inland marine underwriters. 

The Commission in rendering its de- 
cision held: 

“1, Defendants’ bill of lading provi- 
sions with respect to the filing of 
claims or the institution of suits on 
account of loss, damage, or delay found 
not to prohibit the payment of meritor- 
ious claims, if seasonably filed with the 
carrier, after the two-year-and-one-day 
period, prescribed in the bill of lading 
as the maximum period for instituting 
suit, has elapsed. 

“2. The above bill of lading provi- 
sions found to have been and to be un- 
reasonable, unjustly discriminatory, and 
unduly prejudicial, and defendants di- 
rected to modify these provisions in 
accordance with the conclusions an- 
nounced herein.” 

Limiting Clause 

The condition in the bill of lading at 
issue reads as follows: 

“Except where the loss, damage, or 
injury complained of is due to delay or 
damage while being loaded or unloaded, 
or damaged in transit by carelessness 
or negligence, as conditions precedent 
to recovery, claims must be made in 
writing to the originating or delivering 
carrier within six months after deliv- 
ery of the property (or, in case of ex- 
port traffic, within nine months after 
delivery at port of export), or, in case 
of failure to make delivery, then within 
six months (or nine months in case of 
export traffic) after a reasonable time 
for delivery has elapsed; and suits for 
loss, damage or delay shall be insti- 
tuted only within two years and one 
day after delivery of the property, or, 
in the case of failure to make delivery, 
then within two years and one day 
after a reasonable time for delivery has 
elapsed.” 

The emphasized portion of the above 
provision was inserted in carriers’ bills 
of lading following the enactment by 
Congress of the first Cummins amend- 
ment on March 4, 1915. 


Cable Address: NORMARINE 


NORWEGIAN 


MARINE- 


rate adjusting. 


not equipped with bumpers. 


such “policies.” 





Auto Insurance Merit Rating 


Someone has raised the question as to whether we are not 
“cutting rates” by offering a merit rating discount on auto collision 
insurance for pleasure cars equipped with bumpers. 


The answer is an emphatic NO. 


The réfinement of a rating schedule by means of credits for merit 
and penalties for demerit, if fairly applied, is not rate cutting but 


Since bumpers greatly minimize the loss from collision, we 
offer a rate discount for cars so equipped and we also charge a 
correspondingly higher rate for collision insurance on pleasure autos 


In other words, we reward the foresight of car owners who take 
such precautions and we penalize the careless and indifferent who 
fail to take reasonable precautions. 

If this policy of discrimination against careless car owners and 
on the other hand meeting careful folks halfway is 
then our judgment is open to criticism, not otherwise. 


We invite inquiries from agents and brokers who approve of 


Bankers & Shippers Insurance Co. 
1 South William Street, New York 
Phone Hanover 6930 


MARITIME UNDERWRITING AGENCY, Ine. 
J. SCOFIELD ROWE, President 


General Agents, Marine Branch 


“cc ” 


cutting rates, 

















RATES SLIGHTLY BETTER. 


Work on accounts of last year have 
convinced marine companies of the in 
adequacy of the rates, charged under 
heavy pressure of competition, and, as 
a result, there has been a strengthen 
ing tendency evidenced during the past 
fortnight. A complete revision of rates 
is still impossible, although fervently 
hoped for, but a number of underwrit- 
ers are certain that the safest and most 
profitable policy is for each to estab 
lish a schedule of tariffs and hold to 
them despite the rate-cutting cam- 
paigns carried on by competing com- 
panies. Profits at the start may not 
be large but neither will the losses be 
disproportionate. Last year the com- 
panies felt compelled to meet the wave 
of competition or lose hold of their 
old accounts. This they have learned 
failed to return them a fair underwrit- 
ing profit and so would be unwise to 
continue. If the rate-slashing agencies 
and companies can carry on their busi- 
ness at a profit the other companies 
will be forced to acknowledge their 
underwriting superiority but the latter 


do not believe that the tactics practised 
last year can be duplicated during 1920 
and are taking the initial steps now to 
return to proper standards. 


C. A. Sporl Here from New Orleans 


C. A, Sporl, general marine agent in 
New Orleans for the St. Paul Fire & 
Marine, British & Foreign, and several 
other companies, and recognized as one 
of the leading marine insurance men in 
the South, arrived in. New York last 
week on a business trip. 


AGENT OF ST. PAUL 


Charles Paston, of 406 Jackson Ave- 
nue, Long Island City, has been ap- 
pointed agent of the St. Paul Fire and 
Marine. 


Vice-President John O. Platt of the 
Insurance Company of North America, 
is reorganizing the public library at 
Paoli, Pa. 


& TRANSPORT- 


FOREIGN BRANCH, LTD. 


Telephone: BROAD 3268, 3266 


INSURANCE CO.’'S 


MARINE INSURANCE . 


U. S. MAMAGER :—P. A, KJEVE 


BEAVER STREET 


GENERAL AGENTS: 





TALBOT, BIRD & CO. 


NEW YORK 
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Carelessness in 
Packing Goods 


A. P. MURTHA BLAMES SHIPPERS 





Says Theft, Pilferage and Breakage Claims 
Are Enhanced ‘through Negligence 
of Exporters 


Even though theft and pilferage 
claims have grown tremendously dur- 
ing the past twelve months as a result 
of the general increase of crime and 
lawlessness folowing an after-war reac- 
tion of morale, underwriters are at- 
tributing the ease with which many of 
these thefts are made to the poor pack- 
ing systems used by American export- 
ers. Longshoremen, sailors, and others 
who prey on cargoes too often are able 
with little difficulty to open shipments 
from American ports because the ship- 
per has failed to take the proper means 
to safeguard his goods. Moreover, a 
majority of breakage claims arise from 
the same cause, and both types of 
losses are injurious to the business of 
the exporter and to the insurance com- 
panies giving him coverage. A. P. 
Murtha, underwriter for the Overseas 
Underwriting Agency, who is in close 
touch with conditions surrounding the 
export trade, particularly to South 
America and Asia, has expressed his 
opinions on the subject of the necessity 
for better packing, in a letter to The 
Eastern Underwriter, parts of which 
are given as follows: 

For several years the demand by 
merchants for protection against theft, 
pilferage and breakage has been on the 
increase so that to-day nearly every 
shipment is insured against these haz- 
ards. On manufactured goods, despite 
the succession of heavy claims, there 
has been no indication from the mer- 
chant to help minimize the loss to the 
underwriter. This could be readily ac- 
complished by more co-operation be- 
tween the two to arrange suitable 
packages for various commodities. As 
long as the merchant can cover his 
goods fully there will be no attempt on 
his part to further safeguard his own 
interest and that of the underwriter. 
When the merchant understands that 
the underwriter must show a fair profit 
to finance his losses and should be safe- 
guarded as much as possible, then and 
only then, can the insuring company 
assume these risks with a chance of a 
profit. 

No doubt exists that the American 
shipping package is not all that can be 
desired and there is plenty of room for 
perfection. The merchant should take 
as much interest in handling his goods 
in a marketable condition as he does 
in soliciting his orders. This seems to 
have been the chief fault with our ex- 
port business, for granted that we may 
have expert selling forces, when it 
comes to the actual delivery of the 
goods they are not always being 
handed over in a saleable condition to 
the consignee. This naturally incites 
the consignee, who after waiting per- 
haps two or three more months for the 
shipment to arrive, finds part of his 
goods so broken by having placed in 
an “pferior container that it would take 
as long again to replace them. Mean- 
while his competitors, exporting from 
other countries, have disposed of their 
wares and taken his market. 

Glaring examples of inferior packing 
come to one’s notice often. A certain 


export firm not so long ago sent a traf- 
fic manager to investigate the shipping 
department of a shoe concern in Penn- 
sylvania, and it was found that second- 
hand lumber was being used in making 
the cases.‘ As a second instance, there 
was a shipment of 1,400 cases of heavy 
machinery to China, and on arrival at 
Shanghai nearly 400 cases were discov- 
ered to be broken and badly smashed. 
As this shipment was intended for im- 
mediate usé in the interior some dis- 
tance from Shanghai, the trouble and 
delay in recasing was of serious conse- 
quence. Still another example comes 
to light in the exporting of paper in 
rolls. Underwriters have been sub- 
jected to heavy sea-water damage 
claims, and rolls have arrived in almost 
useless condition from the working 
pressure of cargo and rough handling 
because they were protected only by a 
wrapping of heavy paper. Had the usual 
Swedish method been used, which is to 
protect the end of the rolls with wood 
and practically encase the entire roll in 
a cylinder, the chances of damage 
would have been minimized and more 
credit would be cast upon American 
packing. 

Shipping circles should take cogniz- 
ance of these conditions and take steps 
to remedy them. The stenciling on 
cases, “Made In America,” should stand 
for what it is really intended, the finest 
of workmanship and ready for use when 
received. 





JUDGMENT FOR JEFFERSON 


Policy Contained Clause, “Warranted 
No Cancellation Nor Short Interest.” 
Marine Customs Discussed 





The Appellate Term of the Supreme 
Court, First Department, has _ unani- 
mously affirmed the judgment of the 
city court in an action brought by the 
Jefferson Insurance Company against 
Stewart-Morehead Co. to collect the pre- 
mium on a war risk policy. The policy 
contained this clause: “Warranted no 
cancellation nor short interest.” 


Stewart-Morehead Co. defended the 
action on the grounds that their broker 
was only instructed to take out the 
usual form of war risk policy and that 
the usual form of such policies with 
which it was familiar did not contain 
such clause, It also contended that not- 
withstanding this clause in the policy it 
had the right to show that there was a 
custom well known to shippers and ma- 
rine insurance companies that any war 
risk policy could be cancelled by the 
shipper at any time before the ship 
sailed, and there was a further custom 
equally well known in the marine world 
that, if a shipper took out insurance in 
this country and subsequently learned 
that his goods had already been cov- 
ered abroad before the insurance was 
taken out here, the shipper had the ab- 
solute right to cancel the policy, and 
was not liable for the premium. The 
insurance company contended that tes- 
timony could not be given to establish 
such customs, as they would be in di- 
rect conflict with this provision in the 
policy. It also denied the existence of 
any such customs. The trial judge over- 
ruled the contention of Stewart-More- 
head Co. and directed judgment for Jef- 
ferson Insurance Company for the full 
amount of the premium and interest, 
and the Appellate Term has unani- 
mously upheld the decision of the trial 
court. 
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McComb Makes Plea 
For Standard Forms 


STRESSES NEED FOR UNIFORMITY 








Marine Club to Name Committee of In- 
surance Men and Bankers to 
Frame Revisions 





Samuel D. McComb, president of the 
Marine Office of America, advocated 
strongly the adoption of standard 
American unform hull and _ cargo 
marine insurance policies and certifi- 
cates by all companies writing marine 
risks in an address delivered before 
the Marine Insurance Club at the 
Waldorf-Astoria on Monday evening. 
That some concrete measures may be 
taken to eliminate the conflicting and 
inadequately worded clauses written 
into the policies now in general use, 
a motion was passed, upon the sugges- 
tion of Mr. McComb, that the Board of 
Directors of the Marine Insurance Club 
appoint a committee of seven, includ- 
ing three underwriters, two brokers, 
and two bankers, to frame drafts of 
standard policies after ascertaining the 
feeling of the underwriting fraternity 
at to whether such forms would be 
adopted. These standard policies would 
decidedly benefit the marine companies, 
shipping interests, and banks which 
finance the American export trade, the 
speaker declared. 


In the opinion of Mr. McComb the 
necessity for changes in the forms and 
conditions of marine policies is con- 
stantly increasing. Pressure is being 
brought against the continued use of 
the forms handled by the American 
underwriting market as they are pat- 
terned after those used in England for 
several hundred years, and _ their 
phraseology and conditions fail to con- 
form with modern business require- 
ments. American court decision, legis- 
lative regulations, and changes in ship- 
ping and foreign trade arising out of 
the war have created handicaps for 
our companies. Nearly all the coun- 
tries of Europe use their own sets of 
forms, fashioned according to the needs 
of each, and the time has arrived for 
the American market to possess Ameri- 
can policies. 


Slightly more than a year ago a com- 
mittee of the American Hull Under- 
writers Association was working on 
policies intended to contain uniform 
clauses, but before the work could be 
complete the association suspended 
action, and nothing further had been 
done. The work should be continued, 
Mr. McComb told the members of the 
club, and he discussed and advised 
alterations in the following clauses: 
“touching the adventures and perils,” 
“inchmaree,” “lay-up return,” “contrib- 
uting values,” “P. P. L,” and “general 
average,” and also those relative to the 
hazards of war and labor troubles. Due 
to the inexperience of many _ ship- 
Masters and crews manning the large 
American mercantile fleet which has 
come into existence during the last 
three years, the builders’ risk policies 
ought to be reworded to afford the 
companies more protection. As _ the 
Marine Insurance Club which includes 
among its members most of the heads of 
the large underwriting and brokerage 
organizations, was the most logical 
body to initiate the movement Mr. 
McComb placed his motion, already 
mentioned, before the members and it 
Was passed upon favorably by those 
present. 

Hull Clause Revisions 

Extracts from McComb’s address are 
given as follows: 

“In this country we use English poli- 
cles and to a large extent the business 
is controlled by English companies. 
Americans will never be able to com- 
pete on equal terms with foreigners 
until we have American policy condi- 


tions to meet our requirements and an 
ample American market.” 

Discussing the hull situation, the 
speaker said: 

“One of the most important changes 
recommended is in the clause com- 
mencing ‘touching the Adventures and 
Perils’ where the risks covered by the 
policy are enumerated. After stating 
what these perils are the clause reads— 
‘or other causes of whatsoever nature 
arising either on shore or otherwise, 
causing loss of or injury to the prop- 
erty hereby insured.’ No wording could 
possibly be broader, it makes this an 
absolutely all risk policy. 

“I am advised that the English courts 
rule that ‘Causes of whatsoever nature’ 
should be confined to causes of a nature 
similar to those specified, but I am also 
advised that the courts here would not 
so rule, but would probably say the 
policy meant what it said. And there- 
fore, it is suggested to change ‘Causes 
of whatsoever nature’ to read ‘Like 
causes’ which is what was intended. 
This is an instance of the desirabil- 
ity of having American policy forms 
and conditions conforming to customs 
here. Using English forms requires the 
use of marginal clauses or riders where 
American courts have ruled differently 
than the English in order to make the 
intention of the policy clear. It would 
be preferable to make correct the 
wording in the body of the policy rather 
than by the use of riders. 

“The so called ‘Inchmaree Clause’ 
needs standardizing as there are several 
wordings of this clause in use, none of 
them entirely satisfactory. Under one 
wording the underwriters of the owners 
assumes loss of, or damage to hull or 
machinery through the negligence of 
the character. Some underwriters 
think that the charterers should be 
liable for the results of their own negli- 
gence, protecting themselves by their 
own insurance if they desire. 

“In one of the forms of this clause 
it specially covers loss of or damage to 
hull or machinery directly caused by 
accidents in loading, discharging or 
handling cargo. This seems to be a rea- 
sonable etension of the cover. If the 
policy were rewritten it might be desir- 
able to put this in some other part of 
the policy than in a clause relating to 
negligence and latent defects. There 
are forms where in event of claim for 
latent defects no claim is allowed for 
the part in which the latent defect 
existed. This wording appears to have 
strong support. 

“A change of wording has been sug- 
gested in the Collision Clause making 
clear or limiting the proportion of con- 
tribution due regardless of the contribu- 
tory value, and a new clause is sug- 
gested regarding expenditures’ or 
charges for salvage or under the Sue 
and Labor clause. The intent being 
to consider sue and labor charges the 
same as general average and salvage 
and there is objection to this. As the 
value of ships will probably not go 
higher, contributing values will not so 
frequently be in excess of policy values 
but it is desirable to make policies clear 
on these points. 

“The lay up return clauses should 
certainly be revised. The present 
wording ‘To return—per cent for con 
secutive ——— days the vessel may be 
laid up in port is unsatisfactory. 

“At one time it was almost univer- 
sally held that laid up in port, meant 
laid up and out of commission—and 
that is the construction put on the 
clause by most underwriters to-day, 
but recently some owners have been 
collecting returns if during a voyage a 
vessel stopped at some intermediate 
port toe discharge and/or take on cargo, 
if the time between arriving at and 
leaving the port amounts to a lay-up 
period. Such a construction is entirely 
wrong as the vessel is working during 
the entire time. 

“Other owners are asking for returns 
while a vessel is on dry dock or under- 
going repairs. A vessel repairing is 
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certainly not laid up and is subjected to 
perils more hazardous than one which 
is laid up. On the other hand the perils 
are not as hazardous as when the vessel 
is navigating and it would seem proper 
to make some return in such cases 
charging the owners only the proper re 
pair risk rate for the time. 


General Average 

“The General Average clause is not 
well worded and some doubt exists as 
to just what the intention is. There is 
a conflict where deck cargo carried in 
accordance with the establshed custom 
of a trade is jettisoned or damaged by 
a General Average Act and allowed for 
in General Average. !n stating the 
privilege allowed the policy reads ‘With 
liberty to discharge, exchange, and 
take on board goods ......... and with 
liberty to carry goods, live cattle, etc., 
on deck or otherwise, but warranted 
free of claim in respect to deck cargo.’ 

“Either the General Average clause 
should be altered exempting the policy 
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from its proportion of contribution in 
respect to the ‘On deck’ cargo or in the 
privileges clause after the words deck 
cargo, should be added the words ‘ex- 
cept in General Average when the 
cargo is carried on deck in accordance 
with the established customs of the 
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CASUALTY AND SURETY NEWS 








Casuality Companies 
Report on Business 





CONTINENTAL SHOWING GAINS 





Globe’s Writings Were Large in New York 
and Commercial’s Surplus 
Increases 


From the Continental Casualty, Chi- 
cago, has been received one of the first 
announcements of 1919 business and 
present financial condition. The com- 
pany reports admitted assets over 
$5,000,000; capital and surplus, $1,000,- 
000; premiums written, over $8,500,000; 
total for protection of policyholders, 
over $4,500,000. 

Nineteen hundred and nineteen per- 
centages of increases: In admitted 
assets, over 25 per cent; in premiums 
written, over 17 per cent; in total for 
protection of policyhoiders, over 30 per 
cent. Reserves are calculated accord- 
ing to maximum requirements and in 
addition the company’s customary lib- 
eral voluntary reserve is provided. 

What Globe Did 


The Globe Indemnity will report 
about $8,000,000 net premiums for 1919. 
The New York metropolitan depart- 
ment, under Manager Grahame, will 
contribute approximately $3,250,000. 

Commercial’s Writings 


Secretary W. Van Winkle, says the 
Commercial Casualty, Newark, made 
last year an increase in business con- 
siderably in ‘excess of $500,000, net 
premiums being almost $3,250,000, and 
general experience the most favorable 
in the history of the company. Home 
office expenses, Outside of taxes, have 
not advanced even with the largely in- 
creased business, while loss ratio, out- 
side of automobile collision, will com- 
pare favorably with previous years. 
The company will not write burglary 
insurance until conditions become 
somewhat more normal. Quoting Secre- 
tary Van Winkle: ‘We expect to show 
a splendid increase in surplus this 
year, after marking off a loss of almost 
$100,000 in securities, and expect the 
stockholders to increase our capital 
and surplus each $100,000, which will 
give us a capital of $600,000, and a net 
surplus between $500,000 and $600,000, 
with a surplus to policyholders con- 
siderably in excess of $1,000,000.” 

Other Companies 

The Interstate Casualty, Birmingham, 
says: “Our premium writings for the 
year will be about $650,000 on all lines. 
Our investment income about $31,000, 
gross assets about $950,000 and surplus 
about $130,000. Our incurred loss ratio 
on automobile lines to earned premiums 
for the year will be about 34 per cent. 
Dividends of $18,000 or at the rate of 
six per cent were paid during the 
year.” 

The Royal Indemnity shows a par- 
ticularly large increase in written busi- 
ness. The total for the year is $8,277,- 
000 and the increase over 1918 $1,700,000. 

The Hartford Accident & Indemnity 
did about $8,000,000 of business in 1919 
and the United States Casualty about 
$5,000,000, an increase of $500,000. 
The automobile department did particu- 
larly well, says President Edson S. Lott. 
Compensation business decreased in ac- 
cordance with the company’s policy to 
reduce that liability somewhat and 
bring it into line with the other depart- 
ments. 

The Preferred Accident wrote $3,985,- 
000, which is a little more than $700,000 
over 1918. Health and accident shows 
a fine increase. Automobile premiums 
were over $2,000,000, an increase of over 
25 per cent. This pleases Manager 
Ward. 
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Federation to Have 
Secretary in Albany 





WILL _.MOVE NEW YORK OFFICE 





To Aid Present Widely Scattered Official 
Staff; Organization Backing Ameri- 
canization 





Arrangements have been practically 
determined upon for the removal of the 
present headquarters of the Insurance 
Federation of the State of New York 
from New York City to Albany. A com- 
mittee composed of A. C, Hegeman and 
Edgar M. Griffiths was appointed with 
power to determine upon this action. 
It is possible that the change may be 
made by February 1. 

It has been thought for some time 
that it would be better to have the of- 
fices of Executive Secretary Stanley L. 
Otis at a more central point in the state; 
also that Albany is the logical point 
because of it being the state capital. 

Much advantage is expected to result 
from this change as it will become pos- 
sible for the various officers of the Fed- 
eration to attend meetings with less ex- 
pense and loss of time. How the oflfi- 
cers and executive committee are at 
present scattered is shown by the list. 

President, Frank M. Chandler, Troy; 
Ist Vice-Pres., Geo. A. Scott, Waverly; 
2d Vice-Pres., A. J. Hollister, Rochester; 
3d Vice-Pres., Ward H. McPherson, Buf- 
falo; Secretary, Stanley L. Otis, New 
City; Treasurer, Chas. A. Forth, Albany. 

Executive Committee: A. C. Hegeman, 
New York; William H. Hecox, Birming- 
ham; Jorn A, Eckert, New York; Edgar 
M. Griffiths, Albany; Augustus H. Knoll, 
Buffalo; Frank P. Tucker, Albany; 
Charles Bellinger, New York. 

Executive Secretary Otis has, on be- 
half of the organization, responded 
promptly to the invitation of the Na- 
tional Board of Underwriters to join it 
in forwarding a movement for Ameri- 
canism and Americanization. He is 
sending out in a letter this week a copy 
of the resolution by the Federation at 
a recent meeting, which reads: 

Whereas, With full appreciation of the 
Strenuous times upon which we are en- 
tering and in which each American citi- 
omg must accept his full responsibility; 
ve it 

Resolved, That we, the members of the 
Insurance Federation of the State of New 
York, reaffirm our Americanism and the 
realization that in so doing we must each 
not only stand for everything that that 
means, but must so act that the spirit of 
radicalism and Bolshevism that is now 
sweeping over this country may be 
checked, and in its place a spirit of equal- 
ity, square dealing and justice be so 
deeply planted and strongly rooted 
never again will this false doctrine find 
a footing in this great country of ours; 
and be it further 

Resolved, That as good citizens we will 
not only work for the ideals that we 
stand for, but will demand the support 
of everyone who represents us in public 
life, to the end that this great structure 
that our forefathers laid the cornerstone 
of, and the great Americans who followed 
builded so well, may be preserved forever 
as a heritage to our children. 

Members are being urged to sign up 
for this movement and “be ready for 
whatever constructive work may be of- 
fered to meet the situation.” 
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Bankers Qualify 
Approval of Bond 





DIFFERENTIATE AMONG LLOYD'S 


Insurance Committee Explains Conditions 
Under Which New Blanket Bond 
Was Endorsed 


In the Journal of the American Bank- 
ers’ Association L. W. Gammon, secre- 
tary of the insurance committee, has 
this to say regarding Lloyd’s policies. 
He refers particularly to the new blan- 
ket fidelity bond prepared by W. E. 
Mellen, of J. F. Hayden & Co., Mon- 
treal: 

“In connection with Lloyd’s policies 
it is not generally understood that all 
business at Lloyd's is transacted 
through brokers at Lloyd’s. The under- 
writing members themselves solicit no 
business and have no direct dealings 
with the public. All premiums are paid 
through brokers at Lloyd’s and all 
claims collected in the same manner. 
Contrary to the custom in vogue with 
companies, underwriting members of 
Lloyd’s have no agents. In each and 
every instance the business is nego- 
tiated through brokers—and the broker 
represents the assured. 

: Broker Prepares Policy 

“When a loss occurs the broker is 
notified and he in turn informs the un- 
derwriters interested. It is the para- 
mount duty of the broker at Lloyd’s 
to protect the interests of his client 
(the assured), both in placing the in- 
surance with responsible underwriting 
members and in collecting claims there- 
from. In other words, in choosing a 
broker one at the time chooses a rep- 
resentative and some care should be 
exercised in making the choice. There 
are brokers at Lloyd’s the same as 
there are brokers on Wall Street but 
one does not choose a broker at Lloyd’s 
at random any more than one chooses 
a broker on Wall Street—simply be- 
cause he is a ‘broker.’ Everything 
depends upon the broker. In the first 
place it is the broker that prepares the 
policy, and it is the broker that nego- 
tiates the rate. Underwriters them- 
selves do not prepare policies—they 
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write them. In the second place it is 
the broker that collects the the claim 
and it is to the broker that the assured 
must look for his money. Claims are 
paid by the underwriters to the broker, 
who represents the assured. Under- 
writers do not receive premiums direct, 
nor do they pay: claims direct; they 
know only the broker at Lloyd’s. There- 
fore, inasmuch as the value of a Lloyd's 
policy is so dependent upon the moral 
and financial responsibility of the 
broker at Lloyd’s, the Insurance Com- 
mittee of the American Bankers’ Asso- 
ciation took the precaution to carefully 


search the record of Messrs. James 
Hartley, Cooper & Co., Ltd., London, 


brokers at Lloyd’s before approving the 
‘HAN—C’ form which carries their 
name. Messrs. James Hartley, Cooper 
& Co., Ltd., are one of the oldest and 
most reliable firms connected with the 
Institution of Lloyd’s. The chairman 
of their Board of Directors—the active 
head of affairs—is the present Lord 
Mayor of London, known by everybody. 
Many of the leading members of the 
American Bankers’ Association have 
carried policies through Messrs. James 
Hartley, Cooper & Co., Ltd., for years, 
and have given ampie testimony as to 
the value thereof. In endorsing Lloyd's 
new form of blanket bond, the Insur 
ance Committee qualified its approval 
with the understanding that all insur- 
ances would be effected by Messrs. 
James Hartley, Cooper & Co., Ltd. 
Policies not so effected are not recog- 
nized by the Committee as having ap- 
proval, as its investigation of Lloyd's 
has not been extended beyond those 
underwriting members with whom 
Messrs. James Hartley, Cooper & Co., 
Ltd., place their business.” 

TRAVELERS LEASES BUILDING 

The Travelers Insurance Company has 
leased for $8,000,000 the Hilliard Build- 
ing at John and Dutch streets, the Com- 
mercial Union addition at 4 and 6 Dutch 
Street and the plot at 8 and 10 Dutch 
Street. The lease is subject to all the 
other leases in the building and the 
Travelers will eventually remove from 
76 William Street, where the New York 
branch is now located. 


QUALIFIES IN PHILADELPHIA 

The Royal Indemnity has qualified to 
write contract bonds running to the City 
of Philadelphia, by making the required 
deposit of $100,000. 





MUTUAL ENTERING EAST 

The Security Mutual Casualty, Chi 
cago, will enter the eastern field for 
compensation and liability business. R. 
M. Ferguson, formerly of the Employ- 
ers’ Mutual, has been chosen manager 
of the eastern department of the Se- 
curity. 





INCREASING CAPITAL 
The Federal Surety, Davenport, Iowa, 
will increase its capital $500,000, carry- 
ing half of the increase to surplus ac- 
count. 
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Aetna Club Launched 

A monster organization of employes 
has been formed, known as the New 
York Aetna Club. It has been promoted 
and will be managed by the 700 em- 
ployes of the Aetna Life, Aetna Cas- 
ualty & Surety and the Automobile In- 
surance Company of Hartford, taking 
in the office forces at 100 William Street 
and the Brooklyn office. Its purposes 
are to more closely weld the office or- 
ganizations of the affiliated Aetna com- 
panies through social intercourse and 
educational development. Promotion of 
keener interest in the work of the vari- 
ous departments, and a fuller realiza- 
tion of the part each individual plays 
in the development and success of the 
entire body, are some of the aims sought. 
The club will be patterned somewhat 
after the Aetna Life Club which has 
existed for some time in Hartford. To 
launch the club in fashion befitting an 
organization of its importance and size, 
a dinner was given at Cafe Boulevard 
Thursday evening, at which almost 500 
persons were present, including many 
department heads and some of the of- 
ficers from the home offices in Hart- 
ford. 





H. H. Neale & Co. Expand 

H. H. Neale & Co., Detroit, has been 
appointed general agent in Michigan for 
the New Amsterdam Casualty, covering 
fidelity and surety. A new department 
will be established to handle these 
lines. Frank Frick, well known in the 
state as an expert in these lines, will 
have charge of this department; he has 
for some years been with the United 
States Fidelity & Guaranty in its field 
and production department. 





Ocean Reinstated 

The Ocean Accident & Guarantee, 
the license of which to do business in 
North Dakota was recently suspended 
by the Department, has been reinstated. 
The company was charged with dis- 
crimination in refusing to issue bur- 
glary insurance to the Scandinavian 
American Bank, Fargo, when that in- 
stitution was temporarily closed by the 
State Banking Board. 





Co-insurance’ Opposed 

Burglary underwriters in Chicago 
are practically a unit in opposing the 
new rule requiring the 80 per cent co- 
imsurance clause on residence burglary 
Policies in Chicago and Cook County. 
They say that it would have been much 
more satisfactory for both the agents 
and the insured if a flat raise in rates 
had been made, as was done in New 
England. The average purchaser of 
burglary insurance has read enough in 
the newspapers about the “crime wave” 
to see why there is ample reason for 
Mcreasing burglary rates and would 
pay the increased rates practically 
without question, but does not fully un- 
derstand the operation of the co-insur- 
ance rule, and it is hard to make him 
8ee why it should be applied, especially 
When it is not required in fire insurance 
on residence properties. As the new 
arrangement does not become effective 
on renewals until March 1, many of the 








agents are now urging their customers 
to take policies for three years, and 
thus obtain coverage for a longer period 


at the old rate. There is much less 
interest in the requirement of co-in- 
surance on open stock mercantile cov- 
erage, as most of the agents are dodg- 
ing that class of business anyway, and 
care very little about what conditions 
are imposed upon it. To bring about 
better co-operation in meeting the Chi- 
cago situation, a Burglary Underwrit- 
ers’ Association has been organized 
with P. B. Shillito of the Massachu- 
setts Bonding as president; George S. 
Haskell of Fred S. James & Co., vice- 
president, and J. J. Falvey of the Conti- 
nental Casualty, secretary. 





Why Be A Chef? 

One of the casualty companies re- 
ceived the letter quoted below from the 
manager of the Elks in a Pennsylvania 
town, in answer to an inquiry by the 
industrial accident and health claim ex- 
aminer relative to disability: 

“The Wop referred to runs the Grill 
in connection with our club. On Novem- 
ber 28th he closed the kitchen and kept 
it closed until December 11th, he was 
sick all right but he hasn’t a brain in 
his head, because if he did have he 
would have put some one in that kitchen 
to run it while he was sick—but what 
the hell, if he did have any brains he 
wouldn’t be a chef” 


Uniting Chicago Accident Men 

Preliminary steps have been taken 
toward the organization of a local con- 
ference of health and accident mana- 
gers in Chicago along the line of those 
already organized in Cleveland, Pitts 
burgh, Detroit and Philadelphia. Jesse 
C. Green, manager at Cleveland for the 
Midland Casualty and president of the 
National Agency Managers’ Association 
of Health & Accident Insurance, has 
been in Chicago assisting in the organi 
zation work. The purpose is to place 
industrial health and accident insurance 
business on a higher plane. Mr. Green 
says that in the cities where these 
conferences have been organized great 
progress has been made toward elimi 
nating the dishonest agent, and that 
by means of a central bureau a closer 
check is kept on all claims, so that 
it is impossible for the dishonest man 
to receive benefits from two or three 
companies for the same claim. 
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CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 


FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION, ACCIDENT AND HEALTH, 
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Luther Explains His 
Direct-By-Mail Plan 


LITERATURE FURNISHED AGENT 





Striking Hlustrated Material Supplied By 
North American Accident to Get 
Disability Business 





When H. A. Luther, second vice-presi- 
dent of the North American Accident, 
Chicago, was asked what he means 
by his “direct-by-mail-illustrated-solicita 
tion-campaign” he came right through 
with the whole thing and told this: 

“It really is a proposition to furnish 
men in general insurance business with 
providing they become agents of the 
North American and give us their per- 
sonal health and accident insurance. 
That’s all we ask in return for the use 
of the literature. 

“We are sending out this literature 
to general agencies throughout the 
country, and in those localities where 
we haven’t a representative The idea 
is to establish the particular agent who 
represents us as the insurance factor 
in his locality and make him the most 
prominent insurance man in that field 
through this medium of advertising his 
various lines of insurance and incident- 
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ally presenting to the people in that 
locality and his clients or prospects in 
particular, the Income Protection Poli- 
cies of the North American Accident.” 

The illustrated portion of this special 
literature consists of a four-page folder, 
9x12 inches, showing about every kind 
of ordinary accident and also present- 
ing the health feature. The folder is 
gotten up in colors and the tone of the 
work is good and to the point. Then 
there is also a four-page folder explain- 
ing the proposition to the agent, in 
which Manager Luther gives this as his 
plan: 

We will send you the Illustrated Cir 
culars, folded, all ready for addressing. 

You will place your name-and-address 
in the space marked “Represented By” 

either by rubber stamp or printed 
label. 

You will address them to persons 
whom you consider good, live prospects. 

You will stamp them (lc. postage is 
all that is necessary) and mail them. 

You will follow them by personal 
solicitation as promptly and persist- 
ently as conditions will permit. 

I will furnish you FREE and continu- 
ously, the Illustrated Soliciting Circu- 
lars. 

I will send you 50 to start off with. 

When you advise me that you have 
used them according to our plan and 
send in five or more acceptable applica 
tions as a result, I will send you Free of 
Any Cost, 50 more Illustrated Circulars, 
and for 5 more applications, I will send 
you 50 more Circulars, and so on, con 
tinuously. 

Sign the enclosed post card requisi- 
tion and agreement, and mail it today 
get this plan in operation at once—it 


will help you increase your bonus 
check. 
General Instructions 

Do not glance at the pictures, but 
study them. There is a story in each 
one. Study the arguments written 
there. Do not hand out—that is, dis- 
tribute the circulars, but Mail Them 
Direct to prospects. You wili surely 


kill their value if you hand them out. 
Address and stamp them all at one 
time—but do not mail them all at once 

mail only as many each day as you 
ean follow up in two or three days. 
Call promptly after mailing. Strike 
while it’s hot. Address prospects in the 
same locality for each separate mailing, 
to save time in follow-up work. The 
more you can solicit in a day, the more 
money you will make. 
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Change in Name; 
Lapse in Cover 


COMPENSATION BOARD 


RULINGS 


Subjects Discussed by Manager Senior of 
Rating Board in Annual Report 
to Insurance Carriers 


Some of the more important subjects 
coming before the Compensation Inspec- 
tion Rating Board during the past year 
were “change in name, or ownership 
and control of risk,” and “japse in cov- 
erage.” Regarding these, Manager 
Senior says: 

If change in ownership is merely 
nominal in character, the experience of 
the concern under the old name is not 
excluded. By nominal change is meant 
a situation where a copartnership has 
changed its name through the retire- 
ment of old and the admission of new 
partners, or where an individual or co- 
partnership have reorganized, assuming 
corporate titles. But where a change is 
material, meaning thereby a complete 
change, not only in name and owner- 
ship but in control, management and 
supervision, the experience of the old 
concern will be excluded. 


Lapse in Coverage 

This is one of the most perplexing 
questions affecting the eligibility of a 
risk for experience rating. Sometimes 
the lapse is due to the willful omis- 
sion to secure insurance, other times 
through willful or negligent errors on 
the part of brokers, and in a number 
of cases to suspension of operations. In 
all cases involving lapse in coverage 
the Board requires full explanation of 
the circumstances. The general prin- 
ciple followed is that if the assured has 
shown good faith the risk will be made 
subject to experience rating. If the 
lapse is due to suspension of opera- 
tions, the risk will be admitted for ex- 
perience rating provided such lapse 
does not exceed the period of one year 
preceding the effective date of renewal. 


New Manual This Year 

The big job of placing before the pub- 
lic a new manual of rates in 1920 is 
before us. It is expected that the in- 
troduction date will ne March 31. It 
may be necessary, however, to defer 
the date until it is definitely known 
whether any new legislation affecting 
the cost of benefits will be enacted this 
year. 

In the forthcoming revision of the 
Manual approximately twelve billions 
of payroll and seventy-five millions of 
actual losses will be available to the 
rating committees. New York will con- 
tribute an aggregate payroll of three 
billions and losses of twenty-five mil- 
ions covering policy years 1916 .and 
1917. This volume of data does not in- 
clude the experience of the State In- 
surance Fund or the experience of self 
insurers. It is a matter of deep regret 
that the politico-legal limitations of the 
State Fund have thus far made it im- 
possible for us to secure and for the 
Fund to contribute what must be a 
valuable portion of experience under 
workmen’s compensation insurance. 


No Help From State Fund 


And it is equally to be regretted that 
the exemption from rate regulation 























A Progressive 


SURET Yann CASUALTY 


Company 














which the Fund enjoys, or rather suf- 
fers to continue, does not allow that 
full measure for cooperative work, the 
lack of which in the final analysis is 
detrimental not only to the individual 
members, including the Fund, but to the 
business in general. I still look for- 
ward to the day when the managers of 
the State Fund will recognize this fact, 
submit its business to proper regula- 
tion and waive special privileges in the 
form of rate differentials and special 
experience and grouping systems. 


MUST BE TRUE TO IDEALS 


In conclusion of his annual report 
Manager Leon §. Senior of the Rating 
Board said regarding compensation in- 


surance in New York State: “May I 
congratulate you upon having com- 
pleted another successful year, the 


sixth calendar year of workmen’s com- 
pensation insurance, a form of insur- 
ance which more than any other is de- 
voted to human service. That service 
was rendered in this state under a com- 
petitive system constructed upon the 
principle of ‘cooperation,’ the finest 
word in our language, expressing the 
most advanced doctrine of modern 
times. I feel sure as time goes on 
that this institution built upon a firm 
foundation of mutual interest will en- 
dure and gain in public confidence, pro- 
vided we remain true to the purpose 
and ideals of its founders.” 





APPLIES FOR AERO LICENSE 


A number of Houston (Tex.) women 
recently flew over the city at an 80-mile- 
an-hour clip in a qualification test for 
an aeroplane license. One of the flyers 
was Mrs. Carroll Lewis Vinson, the 
well-known insurance agent of Houston, 
who was not at all phased when the 
ship performed the loop the loop, tail 
spin, maple leaf and various other 
stunts. 





GENERAL AGENTS AT ST. PAUL 


Joseph A. Rogers Agency, Inc., has 
been given the general agency of the 
Royal Indemnity at St. Paul, for all 
lines. 


Popularize Engine 
Breakdown Cover 


AETNA LAINS THIS LINE 


EXPLAINS 
Instruction Given to Brokers and Agents 
on Scope of Policy and Methods 
of Writing 
The Eastern Underwriter has pub- 
lished a portion of a talk made to 
brokers in the Aetna Companies’ office 
at 100 William Street, on engine break- 
down and flywheel insurance. Addi- 
tional points brought out are presented 

here: 

PULLEYS AND OTHER WHEELS: 
Pulleys and wheels not on engines will 
be insured as heretofore against the 
breakage of the wheel into two or more 
parts, one part being entirely separated 
and dislodged from the other. These 
wheels may be covered under an en- 
dorsement: attached to an engine policy 
or under the usual fly wheel policy. 
Insurance on these wheels will not be 
extended to provide the broader cover- 
age now available for engine wheels 
under engine policies. 

WEAR AND TEAR: Engines in ser- 
vice have certain parts which are sub- 
ject to a recognized wear necessitating 
repairs and replacements from time to 
time. The bearings are constantly be- 
ing worn while in operation and in time 
must be renewed. It is not the inten- 
tion of engine insurance to provide for 
any such maintenance, neither is it to 
indemnify for the expense of replacing 
a part which has become worn through 
operation. Engine policies, therefore, 
provide that the repair or replacement 
of any part of an engine which has 
broken or failed through ordinary wear, 
and damage to bearings from overheat- 
ing is NOT to be included in a claim 
under the policy. 

STEAM TURBINES: A steam tur- 
bine will not be insured under an en- 
gine policy, but will be insured as here. 
tofore, against the disruption of its 
rotor and the explosion of its case. 
This insurance does not cover the mere 
loosening or breaking the blades and 
buckets nor the burning or breaking of 
electrical conductors. 

CRITICISM: Criticism has been 
made of a limitation on the standard 
wheel endorsement attached to an en- 
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gine policy which reads: “This shall 
not include any wheels on crankshaft 
of engine described in schedule of en- 
gine policy.” I desire to make it clear 
that this clause does not in any way 
lessen the effect, condition or liability 
assumed by the Company under an en- 
gine policy,—which clearly states that 
all wheels mounted on the main crank- 
shaft are a part of the engine. 

This objection was raised by an agent 
who found that our survey did not in- 
clude a small pulley mounted on the 
main crankshaft and belted to an ex- 
citor. The fact that this wheel did not 
appear in the list of wheels, either in 
the Engine Schedule or Wheel Sched- 
ule made no difference to the assured 
but it did lessen the amount of pre- 
mium the Company would receive if 
the wheel had been rated. 

INJURIES TO PUBLIC AND EM- 
PLOYES: The policy may be endorsed 
to cover insurance for injuries or 
deaths to those not directly in the em- 
ploy of the assured, and where the 
compensation laws do not afford the 
assured this protection, it may be ex- 
tended to cover employes. 

LIMITATION “F”: In the paragraph 
on “Limitations” of the Aetna policy, 
states that the Company shall not be 
liable for any loss or damage because 
of an engine part that breaks because 
worn. This limitation shall not be 
taken literally, and the Company’s in- 
tention is not clearly expressed. It 
should read “nor shall the Company be 
liable for the VALUE of, or the RE- 
NEWAL, or the REPAIR of any part 
of an engine which has broken or failed 
because of the deterioration or weak- 
ness of such part produced by wear.” 
It will be observed that this does not 
lessen the company’s liability to in- 
demnify the assured for damage done 
because of such a break. They are 
relieved under the terms of policy only 
for the value of the part that broke or 
failed because worn. 





HOLLANDER’S RECORD 





Equitable Calls His Achievement in 
Accident and Health Production 
for 1919 Unparalleled 





All records for individual production 
in accident and health insurance were 
eclipsed last year by Adolph Hollander, 
one of the Equitable’s New York City 
agents. “His production, it is claimed, 
is larger in number of cases, amount 
of insurance and premiums than any 
agent of any company ever produced 
in a single year since the introduction 
of accident and health insurance in 
this country.” The Society says, “His 
writings really cover only’ eleven 
months, as the Equitable accident and 
health branch was not introduced until 
the middle of January, 1919.” 

In addition to his accident business 
he personally wrote $4,150,000 of life 
insurance during 1919, being the rank- 
ing agent of the Equitable in its Agency 
Honor Clubs and the sole member of 
its $3,000,000 corps for the Club Year 
which started on July 1, 1919. 





REPRESENTING ROYAL INDEMNITY 

Clark-Malone Realty Company, Inc., 
Birmingham, Ala., has been appointed 
general agent for all lines written by 
the Royal Indemnity. 
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CASUALTY AND SURETY POINTERS 





The Travelers gives this ad- 


Go To vice to its agents on making 
The use of automobile shows to get 
Shows business: “The season of auto- 


mobile shows is upon us. Do 
not overlook the importance of utiliz- 
ing the one in your locality for dis- 
tributing literature, obtaining pros- 
pects, and acquainting car-owners with 
facts about Travelers service and 
Travelers coverage. Agents:..have ob- 
tained a great deal of business in years 
past by having booths at their local 
shows. Even if you do not have a 
Hooth, be sure to attend and keep in 
touch with people who evidence in- 
terest in the purchase of cars.” 

* * * 
When a claim is referred to an 


What agent for investigation it 


Not doesn’t mean that he is thereby ., 


To Do retained to find out how many 
excuses there are for advocat- 
ing payment in accordance with the 
claimant’s demands, no matter how ab- 
surd or unjust these may be. “What 
the Company really wishes to learn,” 
says the “Federal Record,” “is the ex- 
act material facts touching on the par- 
ticular claim referred. That John 
Jones is a ‘good fellow with lots of in- 
fluence where he works’ isn’t so ma- 
terial from the Adjuster’s point of view 
as whether the insured is actually and 
honestly entitled to indemnity under 
the terms of his policy, and, if so, how 
much. Most of our thirty to forty thou- 
sand policyholders are decent, indus- 
trious law-abiding citizens, appreciated 
by us as such, and liked and respected 
in the community where they reside, 
but this is no reason for the payment 
of a claim bonus uncalled for by the 
policy. Too many agents are inclined 
to become weak-kneed the minute a 
claimant protests a settlement, irre- 
spective of the fairness of the adjust- 
ment. This isn’t fair to the Company, 
nor to the agent. It frequently ends in 
establishing an awkward precedent 
which causes the agent endless trou- 
ble, if it does not eventually drive him 
out of business. 

“The Federal is able and willing to 
pay promptly and fully every just 
claim. So long as we do this every 
loyal Federal man tought to stand behind 
us like a granite wall and protect our 
interests as his own against the on- 
slaught of cheats and frauds, for any 
claimant wilfully and knowingly at- 
tempting to collect benefits in excess 
of that called for by his policy is noth- 
ing less. 

“Consequently, when called upon to 
investigate a claim, we urge that you 
make a thorough, fair and impartial 
investigation and. transmit a true re- 
port of the results without fear or 
favor.” 

* * * 


George W. Coffman, the 

Law of November business leader 
Applying of the American Liability 
Adaptation field force makes this ob- 
servation of the reasons for 
his success: ns 

“It requires almost a life-time for one 
to discover themselves, in other words, 
to find out the law of adaptation as ap- 
plied to themselves. If I answer the 
question as to how I was able to lead 
the agency force of the American Lia- 
bility Co. in the production of business 
in November, then I shall say, I fol- 
lowed the law of adaptation. I believed 
that the business could be written, 
WENT AFTER IT, and BROUGHT 
HOME THE BACON. 

“T had a number of satisfied policy- 
holders in the communities where this 
business was written, «and these - per- 
sons assisted us in a very material 
way, but in selling insurance, persist- 
ency, accuracy, enthusiasm, and sales- 
manship . are. essential,- and these ele- 





ments must have been present in a 
greater or less degree. 

“The record of the company in re- 
gard to the payment of claims is an- 
other matter of utmost importance, and 
the agent, having a reason for believ- 
ing in his company, is able to answer 
all arguments and immediately estab- 
lishes confidence in the mind of his 
prospect and the sale naturally fol- 
lows.” 


McComb’ s ; Club Talk 


(Continued from Page 27) 
trade. The General Average Clause 
should be rewritten to make it clear 
and there should be no conflict between 
that clause and the rest of the policy. 

“There should be new clauses exempt- 
ing them from all war perils, and cts 
of governments and all kinds of labor 
troubles and new clauses should be pre- 
pared covering these hazards to be used 
as required. They should be prepared 
to conform to the most recent laws, 
regulations and court decisions. 

“The Builders’ Risk policy is one that 
has been discussed at great length dur- 
ing the last two years, and there are 
probably more varieties of this form 
than any other. Most of the variation 
are for the purpose of beating the rate 
and making the real rate at which the 
insurance is obtained, less than the ap- 
parent rate or rates at which the policy 
is written. 

“It is necessary in Builders’ Risk in- 
surance to have some foundation on 
which to base rates and the fairest one 
all round is having the amount on which 
contribution is placed, the completed 
contract price, or if not contracted for, 
for a fixed sum, the estimated com- 
pleted cost, and the inception of the 
risk should be a date not later than the 
commencing of the laying of the keel. 
In the case of fabricated ships the risk 
may attache a considerable period prior 
to the laying of the keel. The policy 
should provide clearly that the under- 
writers are not liable for a greater 
amount in paying for replacing any por- 
tion lost or damaged than the original 
cost of such portion. 

“When different parts of a vessel are 
built in different places and the ship- 
builder takes title to such parts at the 
plant of the original builder or manu- 
facturer, the insurance on such parts 
from the time the shipbuilder takes title 
until they are delivered at the shipyard 
should be specially arranged for. The 
builders risk policy unless covering by 
separate endorsement should be liable 
only for material at the yard. 

“To prepare a standard cargo policy 
and standard certificate and standard 
clauses is a large task and can only be 
done by the co-operation of all inter- 
ests, but there is no doubt that if done 
it will be of benefit to American foreign 
trade. 

“As a starting place it is necessary to 
find some point of contact between these 
various interests—shippers or their rep- 
resentative brokers, bankers and under- 
writers; some place where they can all 
meet and discuss and agree on this 
question. It has been suggested that 
the American Institute of Marine Un- 
derwriters take this up. For years the 
Institute have dealt only with legisla- 
tive matters, the requirements of insur- 
ance departments, taxes, reports, etc. 

“The New York Board and National 
Board of Marine Underwriters deal 
with inspections, supervision of loading 
and loss reports. The American Hull 
Underwriters Association considered 
hull questions only and they suspended 
operations months ago. The Associa- 
tion of Marine Underwriters of the 
United States have never considered 
any matter covering policy terms and 
conditions and they have had no meet- 
ing for nearly a year. 
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“The Marine Insurance Club is the 
only organization I know of in this 
country where a matter of this kind 
could be discussed and where repre- 
sentatives of all interests can be 
brought together and, therefore, if it is 
in order to do so I would like to sug- 
gest to the club that a committee be 
appointed—say a committee of seven: 
two brokers, two bankers and three 
underwriters to take up the problem 
and make a report to the club. And 
if something satisfactory can be agreed 
on that the club endeavor to secure its 
general use in this country.” 
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Financial Statement December 31st, 1919 


GROWTH OF THE COMPANY 


ASSETS LIABILITIES 
First Mortgage Securities (All on im- ‘ . se 
proved income bearing real estate). ..$1,194,614.98 Reserves, including Disabil 
United States Government and _ State Ity FESEFVE .....eeeeeees $1,860,466.51 
SA.. c web tGGa Tee eneeeeoa rea ane se 100,600.00 Less reserve on excess lines 
Real Estate (including Home Office SONNE ded nnsciteseas 39,566.96 $1,820,899.55 
Properties) ..... Map detidedehahe! ghee? zis 353,766.06 Reserve for deferred annuities not yet due 36,076.22 
Policy Loans on this Company’s policies " Remeve ter Bath dine want 7.21631 
I oo ea ceemahembe nea 199,895.18 serve for death claims unpaid......... 
Premium Loans, net (fully secured by re- Reserve for premiums paid in advance... 2,276.60 
_serves on Policies) .......+seeeeeeeees 18,005.13 Reserve for unpaid agency expenses...... 1,585.26 
Cash in Banks (all on interest).......... 89,921.44 Reserve for reinsurance premiums. ...... 2,147.46 
ID 56s cis-gs ccs heedew ee wn ee 17,631.31 Wosciniss tenmiatia 1,900.26 
PUM AIUD TID, pcccccccnccavsecescsess None CBEFVE TOF LAKES.....++eeeeeeeeserevcees . 
Net amount of deferred and uncollected Reserve for all other items.............. 1,782.79 
sm (reserve cherged in liabili- ccasiaias Capital and Surplus to Policyholders.... 122,260.09 
WIRE irs 5 tikss i cence ub iecs is noeses 4710. 
I CE ics o.oo depen seonserveeKn None 
Furniture and Fixtures (All charged off) .None 
Non-admitted Assets ..........eeceeeeees None 
Net admitted assets.............. ieenwaes $2,002,144.54 


$2,002,144.54 























Year Ending Income Assets Reserve ee pee 
= Dec. 31, 1907 $ 81,554.41 $ 144,097.74 $ 17,146.15 $ 2,111,000.00 
a= Dec. 31, 1909 142,852.98 256,481.26 115,236.25 3,906,648.00 
= Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
== Dec. 31, 1913 311,028.20 676,046.68 531,439.87 10,077,462.00 
= Dec. 31, 1915 379,082.24 1,021,784.34 861,144.86 12,185,019.45 
- Dec. 30, 1917 502,587.41 1,476,709.80 1,276,925.84 15,310,526.69 

Dec. 31, 1918 581,421.99 1,700,817.67 1,511,766.69 17,615,381.91 
= Dec. 31, 1919 795,412.46 2,002,144.54 1,820,899.55 23,907 ,425.66 





ACHIEVEMENTS DURING 1919 
New Assurances Paid-for 1919 . 


(An increase over that of preceding year of 193%) 


Net Gain Over Same for 1918 - 


(An increase of 169%) 


Paid-for Assurance in Force~ - ° - ° 
(A net increase of 38%) 


Net Gain for the Year - - ‘ 


(An increase in this item over that of preceding year of 273%) 
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$ 8,085,827.87 
$ 3,916,899.87 
$23,907,425.66 
$ 6,292,043.66 
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